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Pattern 


The Colonial Period 
produced the most 
characteristic style 
in American art. The 
MOLLY STARK Pattern, 
inspired by such ideals, 
appeals to the jewelers’ 
best customers. 
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All Alvin Hollow Handle Dessert and Table Knives area guaranteed rustless by Good Housekeeping Institute. 
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The New Costume Fashions Interpreted for the Jeweler 











By Isabelle M. Archer 











PHE tremendous changes wrought in cos- 
tume fashions within the last few months 
have caused the introduction of equally dras- 
tic innovations among the new designs for 
the finer jewels. During the early Autumn 
the first of these new jewelry styles became 
apparent among jewels for out-of-door wear. 
Sport and travel, shopping in town, restau- 
rant dinner-dances and the theatre brought 





FIG. 1—JE' ELS WORN AT THE THEATRE IN 
PARIS 


out these new modes and emphasized the 
changes. Now the whole realm of costume 
and jewel:y fashions reflects the swift style 
reversal and the establishment of recognized 
leading modes is well under way. 

So new have been the alterations that va- 
rious interruptions are put upon the latest 
costume fashions, and Paris, London and 
New York have each an individual way of 
accepting and treating them. From the first 
appearance of the draped and girdle dress 
in Paris, the effect sought has been far more 
exotic and oriental than anything attempt- 
ed here. The silhouette was flatter and 
straighter, gown trimmings more unusual 
than in this country. Hats are more exag- 
gerated in both width of brim and in their 
pancake attribute. Laces of all types have 
enjoyed and are still undergoing a remark- 
able reign of popularity. As for jewels 
they are considered of paramount impor- 


tance in Paris just now and although always 
a greater factor in good dressing than they 
are here, nevertheless they have even added 
to their usual vogue. 

In the accompanying illustrations are 
shown some of the elaborate arrangements 
in costume jewels which have been derived 
direct from the French. Each piece denotes 
in itself an undeniable handsomeness of fin- 
ish and design, while in numbers the selec- 
tions are positively regal. 

In always conservative London, the calm 
of habit and staid judgment has influenced 
costume fashions toward a modification of 
the long skirt and of the amount of drapery 
and heavy trimmings, but the underlying 
principles are following Paris and the con- 
tour has bowed to the edict of 1922 and 





FIG. 2—DANCE FROCK WITH AQUAMARINES 


become swathed in wrappings and hung with 
flowing draperies. 

But it is not until we come to the Ameri- 
can version of the new mode that the full 
shift in the styles is realized. On this side 
there is a unity in the prescribed amount of 
required drapes and trimmings that is truly 
remarkable. It is a passing whim accord- 
ing to those who have most to say in bring- 
ing about a fashion phase, and let us hope 
that more individuality will be shown with 
the coming of the Winter styles. 

Such is the promise at any rate. There 
is already a foretaste of another lightning 
change act in costume fashions, for Paris 
is even now glancing in the direction of the 


wings in an attempt to guess what the new 
year will bring. A return to a period form, 
I think. Empire or Grecian, perhaps, or 
a blending of both, with none the less of 
the present attempt at grace but with the 
poor, overworked waist-line shifted again 
and the hem-line more neat and trim. 
However, that is months away yet and 
interest now lies in the way New York has 
reacted to the new styles after jumping from 
one extreme to another and having a jolly 
lark over it. The glorification has subsided 
enough now for the jeweler to pick up his 
contact with immediate advantage and with- 
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FIG. 3—MATCHED SET OF HAIR ORNAMENTS 


out loss of effort in following a misleading 
trail. 

Added Grace and Beauty in Gowns and 

Jewels 

The direct result in jewelry designing of 
the longer skirt, flowing side panel, full, 
loose sleeve, elongated bodice and, last but 
not least, the abrogation of the bobbed 
locks, is distinguishable by a specific instance 
in every case. The aggregate result reacts 
for grace and beauty, for colorfulness, va- 
riety and general richness in the designs 
and for the greater use of all jewels with 
all costumes for everybody at all times. 
There could not be a brighter outlook for 
the better appreciation of fine jewels and 
the popularizing of all jewelry has come of 
its own volition in strength such as no 
amount of teaching, coaching, coaxing and 
persuasion could before render. 

Lavishness. Here is one of the leading 
results of the above mentioned newly ar- 
rived fashion details. It comes in on the 
wave of elaborateness in material patterning 
and in wealth of magnificent braided and 
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LARTER FOR LINKS 


We are headquarters for Gold Link Buttons. Hundreds of dif- 
ferent patterns, sizes, shapes and weights. Prices range in 14-K 
gold from $10.00 up (Circular Key). 10-K gold from $6.50 up 
(Circular Key). 


We illustrate one shape which we make in four different pat- 
terns of engine turned center—All Gold—Platinum Border—Gold 
Center—All Platinum Front. A substantial satisfactory button 


in every particular. 
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embroidered trimmings, and it is seen in the 
use of great numbers of very large gems 
and in the unlimited profusion of pearls. 
Also it is reflected in the vast numbers of 
new jewels now being sought by those who 
require appropriate ornaments for each new 
costume type if not for every separate gown. 

Grace. Loops and festoons, tassels, chains, 
ropes and pendants on every possible piece, 
such is the result of the fervor for grace 
in the new costumes. Length has _ been 
added to the evening necklaces and to all 
neck-chains until they are made to reflect 
the stream-line of the gown. This effect 
is gained in either one of two ways: a 
pendant is added to give the desired extra 
inches or the chain itself is arranged for a 
double turn about the neck or to be caught 
up at one side of the bedice. These long 
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on the mention of smartness in clothes, and 
with it now is included the matter of the 
tailored jewel. Of platinum or gold, it 
makes no difference except in that the pieces 
shall be appropriate to the costume tone. 
On the Avenue, for travel, sport or general 
wear, these jewels and utility things are 
neat and smart, and in them is found a 
proven result of one of the guiding influ- 
ences of the season in costume fashions. 
Bracelets have been made particularly 
consp‘cuous by the flare and brevity of the 
rew sleeves, and hair ornaments are more 
attractive through the attention drawn to 
them by the new coiffures. In lesser de- 
gree earrings gain added importance through 
the new hats and certainly jewels having 
any possible semblance to dress accessories 
are quite to the fore. This is especially 





FIG. 4— JEWELS WORN WITH FUR TRIMMED WRAPS 


chains are 60 inches in length and they are 
made of heavy gems or beads or a single 
loop hangs from a broader band which 
crosses the shoulders at the back and then 
the long fine chain is made of smaller sized 
gems. 

It is the striving for grace which guar- 
antees the continuance of the picturesque 
bag and fan as a highly approved accom- 
paniment to evening gowns as well as to 
daytime costumes both for indoors or out 
of the house. And the high-coiled  coif. 
What a means for grace is this item alone 
among the newest conceits of fashion. It is 
now classic in its outline and ornamenta- 
tion, too. Grace is its chief attribute. 

The color note in the new gowns com- 
prises another factor in the designing of 
jewels for this Winter. It is a strong in- 
fluence and one that is already an insistent 
and decorative feature of freshly designed 
jewels. The colored gems and an unusually 
inclusive assortment of the gem-stones are 
used as an answer to this demand for color. 
On this subject much more is to be said. 

Smartness. The natty appearance of the 
well-groomed woman comes to mind at once 


true of all gem-studded girdles, shoulder 
clasps, brooches, hat-pins and ornaments. 
Indeed they are a jewelry field in themselves 
this Fall. 


Evening Jewels Offer Magnificent Precedent 


As -for jewels for evening wear, they are 
royally magnificent this year and they set a 
difficult pace for all other jewelry to fol- 
low. In the first illustration is given a 
selection of handsome jewels as they were 
worn at the theatre in Paris. They are to 
be copied for the opera here and this ad- 
vance sketch depicts several important 
points. The tiara is one to prove the 
modishness of the larger jewels for the coif. 
Its crownlike design will be featured in 
many jewels of lesser worth as it is a style- 
maker. The four strands of the pearl neck- 
lace marks this jewel too as notable. Four 
strands so far are anything but common and 
yet on the other side they are absolutely 
the favorite form for the best of pearl 
necklaces. These jewels are made with a 
great oblong or oval clasp at the back, one 
that takes in the four rows of pearls and 
is handsomely studded with more 


gems, 
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often these gems being diamonds and pearls. 

It is a feature among the latest evening 
jewels that the earrings shall match, not the 
necklace, but the brooch-pendant if one is 
worn, or the finger-rings and bracelets most 
certainly. This brings the color note down 
through the costume from the head to the 
hands and gives an excellent means of 
“pulling” the costume together. Needless to 
say the French invented the scheme, and 
then devised a way of making it practical 
by ignoring the colored gems for the coif 
ornaments and the necklace and restricting 
their use entirely to the earrings, bracelets 
and finger-rings, that is to say, of course, 
only when this particular effect was es- 
pecially to be desired. 

A very different evening mode is sketched 
in the second illustration, and although quite 
as new as the opera jewel group it has 
been made up at the beginning not in dia- 
monds and pearls but in gem-stones instead. 
It is a blended set of aquamarines, black 
opals and small peridots and is a marvel of 
glorious color. This is not a set of jewels 
exactly matching in pattern and gem-setting 
but the newer arrangerment in pieces chosen 
to be worn together by reason of their 
blending and harmonizing of color. 

The long neckchain, it will be noticed, is: 
finished with a pair of gemmed tassels and’ 
fashioned high upon the shoulder. The 
brooch worn at the edge of the bateau neck- 
line corresponds with the deep hair band, 
and the bag is used as part of the costume 
and not entirely as a needed catch-all. 

This close relation between jewels and 
gown type is a favorite theme with all the 
leading Parisian jewelers and one they are 
fostering for use during the day and evening, 
too. It is seen again in the sketch of the 
coif ornaments where the bandeau, the large 
comb and the earrings combine to make a 
costume set out of jewels which ordinarily 


would be used separately. (Fig. 3.) By 
harmonizing them in this way they are 
bound to become a very strong note and 


often such a jewel group will make the 
key for the whole costume. Besides they 
are an asset to the wearer as they are 
extremely becoming. 


Coats, Furs and Jewels and Gemmed Hat 
Ornaments 


Sut it is not only the evening jewels 
which have so close a touch with their ac- 
companying gowns, nor yet is it relegated 
to use within doors. In the fourth illus- 
tration this very splendid mode is shown 
as an aggregate part of the fur trimmed 
walking suit and of the fur collared wrap. 
The three figures give three phases of this 
use of jewels and costume blend. The first 
with the long neckchain and earrings match- 
ing, the second with the color of the hat 
trimming repeated cleverly in the gem color 
of the jewels, and the third with hat orna- 
ment and fur clasp chosen as a set to match. 

Perhaps it is because the jewel-ornament 
—or should it be called the accessory jewel? 

has become such an important item among 
the Autumn offerings that neckchains, ear- 
ings and brooches appear so well with the 
heaviest of outdoor clothes. The one sup- 
plements the other so perfectly that the new 
coat and wrap clasps and girdles seem but 
part of the whole true set of jewels. It is, 
at any rate, the most correct thing to have 
them all in perfect harmony. 
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The Production of Platinum for the Year 1921* 











4 By Dr. George F. Kunz 














(Continued from issue of Nov. 1.) 
Occurrence of Platinum 


A seventeenth-century writer stated, in 
speaking of precious stones, that nature had 
placed them sparingly, so that it would re- 
quire great effort to obtain them. This 
surely applies to platinum, for it is found 
in many places, but never in any abundance, 
and much effort is required to locate it. As 
the writer has previously stated in a paper 
read before the American Institute of Min- 
ing Engineers, it is very probable that small 
amounts of platinum are being overlooked in 
ores of iron pyrite, chalcopyrite, pyrrhotite, 
certain ores of nickel, and especially in ser- 
pentine or in the alteration thereof. If all 
the mining engineers would make an occa- 
sional assay for platinum, and define their 
results by extending them out to the proper 
decimal, there might be good results. 

As a summary indication of the great num- 
ber of localities in which the presence of 
platinum and the platinum metals has been 
shown, the following list is offered, which 
has been made as complete as possible. 


The World’s Platinum Occurrences 


ASIA 
India: : 
Near Bonai City, in gold washings. 


Burma: 
Irawaddy River. 
Myitkyma, Burma Gold Dredging Co. 
Patkoi Ranges, both on Assam and Burma sides; 
platinum and osmiridium, 


Borneo. 
Plaghary in Tanah-Laut. 
Margalam, in river of that name. 
Kalavran. 
Hinoet, 


Japan: 

With irodosmine in the Yibari-garva, the Pechan 
and other rivers of Hokkaido. Also with gold 
and iron sand in Nishi-Mikawa, Province of 
Sado, and in Usotami, in the same mining 
district. 

AFRICA 
Rhodesia: 

Somabula Forest, Gwelo district. 

Great Dyke (norite) at head of the Umtebekwe 
Valley. 

Willoughby’s Halt, 12 miles south of Gwelo. 

Cape Colony: 

Insizwa, in copper-nickel deposits, eight miles 
north of Queenstown, in the villages of Cala 
and Ingobo. 


Transvaal: 
Klerksdorp and other gold-mining districts, in 
black sands, 
Kromdaal, near Rostenburg, in samples of chro- 
mite, 


Madagascar: 

Northeast of Fenerive; the Manantsatrana and 
its affluents on the right, between the Tsalara- 
zana and the Sasalaza (notably near Maro- 
sampana). 

Right bank of the Bikera, and especially south- 
east of its entrance into the Marosampana. 
Southwest of Vatomandry, west of Marosiky; 
the Sahanimora River, an affluent of the Va- 

tana, notably near Ambia. 

Near Ampasimpotsy, on the Tarafara, an affluent 
4 the Manampotsy, to the westward of Ano- 
side, 

The Isonjo, an affluent of the Manambiha, itself 
an affluent of the Mananara. It is in the 
neighborhood of Bemalaha that in 1904 plati- 


-__ 


* Reprinted from Mineral Industry, Vol. XXX, 
by ‘red of the McGraw-Hill Book Co., New 
ork. 


num was found for the first time in Mada- 
gascar. 
EvuRoPE 
Russia: 


In dunite deposits: 

Rivers Omutnaya, Starchine-log, etc. 

Tagil district: rivers Martian, Wyssim, Syssim, 
Chaush, Bobrovka and tributaries, 

Iss_ district: Sveltoi-Bor and Veressovg-Uval 
rivers; Iss and Tura rivers and their tribu- 
taries. 

Kamennushky district: rivers Bolshaya and Ma- 
laya Kamenushka, Kumenka, Niasma, and 
tributaries. 

Kosvinsky district: Sosnovsky-Uval; rivers Bol- 
shaya und Malaya Sosnovska, Loginskaya, 
Tilai, Malaya and Bolshaya Koswa, Kamme- 
noye-Kovinsky, Kitlim and its sources; River 
Lobva. 

Kanjakovsky district: river Jov, Poludnievaya, 
Bolshaya Kanjovska. 

Gladkaja-Sopka district: rivers Travianka and 
its sources, Daneskine-Kamen, rivers Bolshaya 
and Malaya Solva; Talaya and Supréiya, 
Sosva. 

Gussevi-Kamen district: rivers Bolshaya Gus 
sevka, Malaya Gussevka, Moyraya, Vyja and 
their affluents. 

Simaya Gora district; int he Baramchinskaya- 
dacha; rivers Chumika, Nojovka, Bielnitshka, 
Deposits on right bank of the Barancha River, 


and the rivers Peschanka, Orulikha, Sukhoi- 
log. Deposits of Kiédrovka in the Tagil- 


skaya-dacha. 
Pyroxenite deposits: 

Deposits near Lake Chernoistotshnik, on the Ta- 
gilskaya-dacha. Rivers Obléiskaya and Jego- 
rovka Kamenka; also the Bolshaya Beresovska, 
the Bielogorska, and the small Affluents of the 
east shore of Lake Chernoistotshnik. Deposits 
of the mountain chain of Kolpak-Karzansky, 
River Volkush. 

Outside of dunites and pyroxenites: 

Krebat-Salatim district. 

Turinskaya-dacha in region of serpentines. 

Tagilskaya-dacha, in eastern zone of the basic 
rocks. 

Utkinskaya-dacha, south of Bisserk. 

Chaitanskaya-dacha. 

Neighborhood of Miass. 


Ireland: 
Wicklow, in some streams. 


France: 

Department Morbihan (Bretagne) at Penestin, 

Cevennes, in alluvials of the Céze River. 

Chapeau Mountain near Chastelard, commune. of 
Champoléon, in the Drac valley. Also at St. 
Avay, Department Isére; at Montagnes des 
Rousses in Oisons, and on the right bank of 
the Bens, Savoy. 


Germany: 
In gold sands of the Rhine. 
Palladium, or allopalladium, at Tilkerode in the 
Hartz Mountains. 
Transylvania, near Freiberg. 


Spain * 
Deposits in the Ronda Mountains, Province of 
Malaga. 
In the western part of the Asturias. 


UNITED STATES 
New York: 
Nugget found near Plattsburg, weighing 104.4 
grams; 46 per cent. platinum. 


North Carolina: 
Rutherford County. 
Brown Mountain, Burke County. 
Burnsville, Yancy County, 


California: 

Placer mines in Butte County. 

Snake River gravels. 

Humboldt, Plumas, Sacramento, Stanislaus, Trin- 
ity and Yuba counties. 

Trinity County, in Trinity River, about 4 miles 
below Juniata City. 

Yuba Consclidated Gold Fields, Hammonton, from 
gold diggings on Yuba River, about 12 miles 
east of Marysville, Yuba County. 
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Calaveras, Del Norte, Shasta, Siskiyou, Amador 
and El Dorado counties. 

West Point mining district, Calaveras County, 
just south of Mokelume River. 

American River, with irodosmine. 

Point Oxford (Cape Blanco). 

Cherokee gold washings, Butte County. 


Oregon: 

Beach deposits in Curry County (black sands) ; 
also near Kerby, Josephine County. 

Auriferous placer gravels of Baker and Grant 
counties. 

In almost every mining district in southwestern 
Oregon, the Waldo district being the chief pro- 
ducer. 

Powder River Gold Dredging Co., in the Sump- 
ter district, eastern Oregon, Rogur River. 


Nevada: 
Ross mine, Clark County. 
Great Eastern mine, 25 miles northeast of Maopa, 
Clark County. 


Wyoming: 
Rambler mine, Albany County. 
Copper concentrates from near Holmes, Douglas 
County. 


Colorado: 
Roll Call Mining Co., near Villa Grove. 


Washington: 
Placer concentrates of the southern branch of 
Lewis River. 


Alaska: 

Salt Creek mine, Prince of Wales Island. 

Ketchikan mining district. 

Koyuk, Fairhaven and Chistochina districts, 
Dime Creeek and the not far distant Bear 
Creek and Sweepstakes Creek. 

Beob Creek, in the Tolstoi district, lower. Yukon, 
Seward Peninsula. 

Copper River Country. 

Red Mountain, on Kenai Peninsula. 

Gum and Nome group of claims on south fork 
of Kaslo River. 


CANADA 
Quebec: 
Riviére du Loup, Riviére des Plantes, Beauce 
County. 
Newfoundland: 
In chromite from serpentinized area of Mt. 
Cormack, 


Nova Scotia: 
In gold districts of Halifax County. In tungs 
ten concentrates of the Moore River mines. 


Ontario: 
Sudbury copper-nickel mines, 
Quinon claims, Munro township, 
Manitoba: 
At Le Pas, in shaft sunk by the Northern Mani- 
toba Mining and Development Co.; also Mc- 
Cafferty’s in the same neighborhood. 


Alberta: 
North Saskatchewan River, near Edmonston. 
Yukon Territory: 

In most of the tributaries of the Yukon River 
(with gold), notably at the mouth of the Hoo- 
talinque River, and in the Lewis River. 

British Columbia: 

Tulameen River and its tributaries, the princi- 
y one being Slate Creek; others are Cedar, 
tagle, Bear and Granite creeks. 

Franklin Camp, near Grand Forks. 

Burnt Basin, Grand Forks mining district, south 
division. 

Union mine, Grand Forks division, 

Fraser River, below Lillooet. 

Mother Lede claim, 

Tranquille River. 

Kamloops Lake. 

Red Creek, tributary of Kettle River. 

Ainsworth mining district. 

Rock Creek, Yale district. 

Queen Charlotte mining division, northeastern 
district; beach claim east and west of Rose 
Spit. 

Fortuna group of mines, near Lewis Creek. 

Rock Creek, Yale district. 

North Thompson and Clearwaters rivers. 

Granite Poorman Mining Co.’s property, a few 
miles from Nelson. 

Siwash Creek in Tulameen district. 

Consolidated Caribo hydraulic mine at Quesnal. 


SoutH AMERICA 
Colombia: 
In the rivers Atrato, San Juan, Condoto, Irro, 
Opogodé, Tamana, Sipi and Cajon. Also the 








JEWELERS’ CIRCULAR November 8, 1922 


FULLY 
GUARANTEED 


—__ as 

ALBERT LORSCH & Co.Inc. 
NEW YORK . 37 MAIDEN LANE 
PROVIDENCE + 131 WASHINGTON ST. 











Pacific Coast Representatives, LEE & KIERSKI, 704 Market St., San Francisco, Cal. 











November 8, 1922 


Rio Chocé and at Santa Rosa de Osos, Anti- 
quia. 
French Guiana: 
Aicoupi on the Approuagua River. 
Honduras: 
Chcleteca and Gracios. 


St. Domingo: 

Rio Yaqui. 

Brazil: 

Serra de Espinaco, from Itambo do Matto Den- 
tro up to Itambo do Serre. 

Bruscas, near Pernambuco, 

In itabarites of Gondo Secco, 

Corrego das Lagens, Minas Geraes. 

In quartz veins in Parahyba Province, also in 
Boa Esperanca veins, 

Corrego de Ouro Branco, Corrego di Tijucal, and 
Corrego des Atoleiros. Also in Rio Abatée 
washings. 

Chile: 

Beach deposits on 

Chilean coast. 


island of Chiloe, off the 


AUSTRALIA 
New South Wales: 

In gold depesits on northern beaches of the 
Evans River; in the Fifield gold fields, and in 
the Parks district. Also Mulga Spring Creek, 
near Brcken Hill, in a copper-nickel gossam, 
resembling deposits at Sudbury, Ont., Canada. 

Victoria: 
Thomson River copper. mines, 
Walhalla copper mine. 


Queensland : 

Beach sands between Southport and Currumbin, 
on southern ccast. ‘ 

Coopooroo and Wairamba creeks in the Russell 
gold field, near Innisfail, 

Alluvial deposits in Brickfield Gully, and the 
lady Mary and Ahmed reefs in the Gympie 
gold fields. 

Head of Don River in central Queensland, about 
30 miles from Mt. Morgan. 

Tasmania: 

Osmiridium in Savage River. Placers of Salis- 
bury, near Beaconsfield. Wilson River. 

Hazelwood Hills in the Waratah district, in ser- 
pentine, 

New Zealand: 

Thomas River in Westland, South Island; also 
near the Teremaku River, Tayaaka_ River, 
George River, 


New Caledonia: 
Alluvials of Audam Creek, near Boudé. 


Occurrence in Quartz Veins—Although 
the occurrence of platinum in quartz veins 
is not common, still several instances of this 
have been reported, as for example in a 
narrow gold-silver vein in the West Point 
mining district of Calaveras County, Cali- 
fornia, just south of the Mokelumne River. 
Here the country rock is granodiorite cut 
by greenstone dikes, and in the numerous 
quartz veins gold is a valuable constituent, 
generally in association with a considerable 
amount of pyrrhotite and lesser amounts of 
pyrite and chalcopyrite. This is the case 
with the Keltz group of claims, located to 
the northeast of the village of West Point, 
where in 1920 a quartz vein was opened to 
the depth of about 40 feet. From this shaft 
were sent small shipments of ore, averaging 
about $156 per ton in gold and silver. One 
of these lots contained 0.11 oz. per ton of 
platinum. Mr. Henry W. Turner states that 
there is no serpentine or peridotite or other 
ultra-basic igneous rock near the shaft.’ 
However, it is not unlikely that the plati- 
num was originally contained in an intru- 
sion of peridotite, which has gradually 
weathered away. 

Platinum in quartz veins has also been re- 
ported by Prof. C. F. Hartt in his “Geology 
and Physical Geography of Brazil,” p. 448, 
where he cites E. Williamson as recording 
the occurrence of platinum in such veins in 


1 Henry W. Turner, “Platinum in Quartz Veins,’ 
Eng. Min. Jour. 


March 25, 1922. 
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Parahyba Province. Here the country 
rock is of schists and gneisses, presumably 
of pre-Cambrian age, with lenticular veins 
cof a semi-opaque white quartz, which 
generally lie parallel to the strike of the en- 
closing schistose series. Native gold, with 
sulphides and arsenides of iron and sulphides 
of copper, lead, and zinc, occur commonly 
in these veins, but in addition to these con- 
stitueiits, grains of platinum have been found 
in the Boa Esperanga veins.’ 

There are instances of such occurrence in 
North America, for in 1904 Brock’ reported 
the presence of platinum in a quartz vein 
furnishing about $3 worth of gold per ton 
of ore, at Burnt Basin, three miles west of 
Coryell, in the Grand Forks mining division, 
Yale district, British Columbia. The mother 
lode was in a greenstone formation between 
two porphyry dikes, and it contained pyrite, 
chalcopyrite, galena, and sphalerite, with a 
little molybdenite. The platinum content 
was shown by assays to be from 0.06 to 0.1 
oz. per ton of ore. Another Canadian in- 
stance is reported by O’Neill, in his paper 
on “Platinum in Canada,’® where he writes 
of an occurrence of platinum in a quartz 
vein traversing granodiorite in the Ainsworth 
mining division, British Columbia, and also 
in the Union mine, in the Grand Forks 
division of the same province, where the 
metal appears associated with lead, gold and 
silver, 

A similar occurrence is noted in 1905, by 
Bell, in quartz veins on the South Island 
of New Zealand,‘ near the Teremaku River, 
district of Westland. Here the quartz veins 
are in close proximity to sheets of altered 
magnesian eruptures, which appear to have 
been dunites and are parallel to the stratifi- 
cation of the enclosing phyllites. By analy- 
sis, platinum was found to be present with 
silver, the respective quantities per ton of 
ore being: platinum, 0.167 0z.; silver, 1.22 
Analysis of the magnesian eruptives 


072. 
failed to disclose any platinum content. 
Finally, platinum appears in gold-quartz 


veins of the Beresevsk district, Ural Moun- 
tains, and also in northern Finland. In 
all these instances, it is far from unlikely 
that the original intrusive mother-rock of 
the platinum has decomposed and disap- 
peared, leaving the hard metal behind in 
the quartz vein. 


10Op. cit. 
2 Eng. Min. Jour., Feb. 18, 1904. 
8 Summary report, 1918, Part G., Goel. Surv. 
of Canada, p. 8G. 
4James Mackentosh Bell, Econ. Geol., 1, 749 
(1905). 
(To be continued.) 








Celtic Jewelry 





667P HE characteristics of Celtic jewelry 

as represented by the finds in Great 
Britain are very marked, although their 
production was spread over a considerable 
time. The gold ornaments which are dubbed 
‘Celtic’ are not all of one period as counted 
by historical dates, because even the Iron 
Age lasted longer in some places than others, 
and in Ireland Celtic art was followed 
closely until late medieval times. 

“The principal clue to the true interpre- 
tation of Celtic characters and ornament is 
found in the monuments of stone, many of 
which stand where they were upreared and 
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patiently and laboriously carved long, long 
ago. The earliest form of ornament is 
probably the spirals used by metal workers 
and sculptors in the Bronze Age. They 
were approved of and continued in the Iron 
Age, and incorporated in most of the de- 
signs of the Celts throughout their long 
domination in British art. These spirals, 
the ornament of the older pieces of gold 
jewelry, as well as the dots (rows of which 
may be seen upon early British and Saxon 
coins of undoubted authenticity), are promi- 
nent in many designs. Diagonal lines, too, 
were freely used by the Celts, and they were 
also a form of ornament derived from 
earlier workers. 

“It is clear that the art of the goldsmith 
has been practised by both barbaric and 
cultured races, but the refinement of the 
craftsmanship of the latter stamps their 
works with something which all must ad- 
mire. Surrounding influences have ever 
been at work, and it is not always easy to 
connect the characteristic ornaments of the 
Celts with their varied locations, even in 
the British Isles. The early records of 
jewelry given in the Bible and mentioned 
on Egyptian tablets give a clue to the arts 
of the Celts who were in touch with the 
Eastern countries through the Phoenicians 
who visited Cornwall and the Scilly Isles, 
and they also inherited designs which they 
had learned in the East before they mi- 
grated to Europe. 

“Celtic gold has a beauty all its own, 
comprising all the elements of so-called bar- 
baric jewelry and a well-defined method of 
ornament. The treatment of the work 
varies, indicating that while many attempted 
to fashion beaten gold into handsome orna- 
ments, there were some who far excelled 
their compeers in craftsmanship and the 
delicate handling of the crude and simple 
tools they used. Some of the pieces are 
very pure in style, the Hunterston brooch 
has been considered by some to be one of 
the finest examples of Celtic art in its pure 
style. Undoubtedly the rare gold ornaments 
found in Ireland and in a few other places 
testify to the advanced civilization of the 
Celts, especially during the later Celtic pe- 
riod, when Christian influences were felt. 

“The influence of religion on art is no- 
where better seen than in the gradual al- 
though slow development of design from the 
Pagan to the Christian. It is seen, too, in 
the art of the periods during which the Celts 
lapsed back from Christianity to Paganism; 
the change back to Christianity being dou- 
bly apparent in the earlier medieval splendor, 
when the influence of the cultivated arts as 
practised by the monks and _ ecclesiastics 
made itself felt in metal work of every kind. 
It was when the church became the patron 
of art that the richness of enameling and 
metal work became almost excessive.”— 
3urgess, in “Antique Jewellery and Trin- 
kets.” 








It was announced recently that the firm 
of Hulse Bros., jewelers, Middletown, N. Y.., 
has taken title to the Bogart building, 32 
North St., that city, which place the concern 
has occupied for some time. The property 
was owned by the estate of C. C. Bogart. 
30th partners are well known in Middle- 
town and the concern is considered one of 
the most enterprising in that part of the 
country. 
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The New Finer Qualities in Deltah Pearls 








For Christmas business we are proud to announce several new and 
markedly finer qualities in Deltah Pearls. 


The necklaces included in these super-qualities are Aida, Dinorah, 
Gioconda and Thais. 





These finer Deltah Pearls are so absolutely perfect in every way 
that they are indistinguishable from fine Orientals to any but the 
initiated. | 


THE PERFECT EDGES ARE OF OUTSTANDING IMPORT- 
ANCE. Heretofore, even the finest of pearls have had rough 
edges at the piercing points. The layman could quickly tell an 
imitation by just looking at the edge of the pearl. The edges on 
each of these finer pearls are perfectly clean and smooth—like 
the Oriental in every way. 


High grade goods have always been profitable Christmas numbers. 
These new pearls will make incomparable Christmas gifts. 


Stock is now available for quick delivery. 


Aida - 








Dinorah - 


Gioconda - Thais 


L Heller & Son, inc. 


PaRIs PROVIDENCE GENEVA 
358 FIFTH AVE., NEW YORK 





Meltah 


TRADE MARK REG U 5 OAT OFF. 
























November 8, 1922 





THE JEWELERS’ 





CIRCULAR 








The News from England 





New Trend in Hair Combs—Reward Being Offered for Recovery of a Packet 
of Jewels—Earrings in Favor—New Offerings in Cut Glass— 
Pipes for Women Smokers 














Lonpon, Oct. 26.—The new trend in hair 
combs that is reflected in the International 
Hairdressers’ Exhibition now being staged 
here is proving of exceptional interest to the 
retail jewelers here, who are welcoming any 
novelty in plain or jeweled hair decoration 
for Christmas buying. White combs inlaid 
with jet are, it seems, to be the vogue this 
season. Many jewelers have visited the ex- 
hibition and are gratified at the new styles 
and shapes promised for the user of hair 
ornamentation. Some of the combs exhib- 
ited are destined for theatre wear. Some 
are more than a foot long and carved out 
of solid tortoise-shell. Hardly a comb ex- 
hibited was under six inches. The baronial 
coronet seemed a popular shape. One very 
beautiful creation costing hundreds of dol- 
lars represented a Chinaman carrying a jade 
bundle outlined against a trellis work of 
tortoise-shell picked out with golden irises. 
This type of design and color decoration, the 
jewelers think, is going to be seen a lot 
this Winter and they are planning to stock 
up on this sort of head decoration. 

* * * 


Messrs. Tyler & Co., the well-known 
Paris and London assessors of jewelry, are 
offering a reward of 30,000 francs (some 
$2,500) for the recovery of a packet of 
jewels valued at nearly $35,000 lost in Paris 
last week. According to the assessors a 
Paris gem broker had collected the jewels 
from various clients to submit them to a 
prospective buyer. He placed the jewels in 
an envelope in a trousers pocket together 
with a pocket handkerchief. An hour later 
the packet was missing. Among the lost 
jewels was a platinum ring set with a rec- 
tangular brilliant weighing 7.60 carats and 
decorated with rose diaménds, and 67 round 
and white brilliants, one weighing 5.54 
carats. 

* * x 

M. Kameneff, head of the Russian famine 
relief work, has informed Col. William Has- 
kell of the American Relief Association, that 
the Russian crown jewels still left in his 
country could not be used for alleviating dis- 
tress since they were so big only steel or oil 
kings could afford to buy them. Poland, 
he said, has a claim on the smaller jewels 
which will be used for payments to that 
country, but realization of the large stones, 
he is afraid, is unpracticable. 

* * * 


Suburban jewelers are now making ex- 
clusive displays of the drop earrings for un- 
pierced ears which have become rather pop- 
ular among young women with round or 
oval faces. These earrings are in all man- 
ner of designs, some being of French origin 
and quite bizarre, while others are on plain 
and simple lines—such as Whitby jet. 
There has been a press campaign for and 
against the pierced ear for decorative pur- 
poses, a large body of opinion being opposed 
to the practice. The controversy, of course, 
has resulted in a good advertisement for 


earrings of all kinds and is doing the retail 
jewelers no harm. 
* * x 


Among the newest cut glass acquisitions 
to the show cases of the jewelers here are 
tiny match stands and tobacco jars for the 
smoking den. The match containers are 
about 11% inches deep and haye a hinged 
silver-plated lid and base. The tobacco jars 
are also very small with air-tight silver- 
plated lids. Cut glass is used for the body 
work of these articles. 


* * 


A pipe for women is being put on the 
market here. It is an elegant piece of work 
that adds prestige to any jewelry window 
trim. One specimen is set in platinum with 
a ring of rose diamonds at the push-in junc- 
tion. The handbag smoking kit for women 
finds a place in the jewelry store. These 
are made in velvet calf and fine seal and 
contain a gold-mounted pipe with pouch- 
ette for tobacco, matches, cigarettes and 
purse. 








AUCTION ORDINANCE CHANGE 





Boston City Council Votes to Amend Regu- 
lations so as to Permit Transient Vend- 
ors to Do Business in that City 


Boston, Mass., Nov. 1.—Despite the pro- 
test of leading Boston merchants and the 
Chamber of Commerce, the City Council by 
a vote of 5 to 4 has voted to amend the 
ordinances to permit “itinerant transient” 
vendors from cities outside this city to do 
business here temporarily in consideration 
of the fee of $200. The council by its ac- 
tion has cleared the way for transient ven- 
dors, legitimate and illegitimate, to sell their 
wares in Boston at various times during the 
year, principally during the Christmas rush, 
and after a successful period here, take 
thousands of dollars out of Boston, in return 
for a comparatively small fee as necessary 
under the amendment passed by the city 
council. 

Acting as spokesman for more than 150 
merchants, including Smith, Patterson Co., 
Shreve, Crump & Low, Inc., Bigelow, Ken- 
nard & Co., Inc., and other jewelers, Coun- 
cillor Hagen opposed any change in the 
ordinance. Councillor Watson, heading the 
forces urging the amendment, asserted, “If 
3oston merchants cannot compete with New 
Yorkers and offer a better trade they ought 
to suffer.” The city will derive thousands 
of dollars in revenue in this way, but the 
sum is not to be compared with what the 
jewelers will lose in legitimate business. 

Washington St., one of the principal 
thoroughfares in this city, lends itself par- 
ticularly to itinerant vendors, as there are 
generally several stores, most of them small 
and on the street floor, which are vacant for 
short periods. Such vendors naturally seize 
upon them, and for a comparatively small 
rent, conduct their business, which in most 
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cases consists of sales of “bankrupt jew- 
elry stocks, massacre sales, must-be-sold-at- 
any-price auctions,” all of which attract 
large crowds which are beguiled by the 
flowery oratory of certain auctioneers to 
part with good money for very inferior and 
often spurious articles. 

Many attempts have been made by the 
jewelers and the Boston Chamber of Com- 
merce, and more recently by the Boston 
Better Business Bureau, to prevent such 
sales. In one or two instances successful 
prosecutions have resulted, but in the main 
these auctioneers continue to do a big busi- 
ness. Following prosecutions by the State 
jewelers’ association, led by Albert R. Kerr, 
efforts were made at the State House to 
put through legislation which would bar 
illegitimate vendors from doing business in 
this city. The modus operandi proposed 
was to make it a punishable offense for the 
owners of such property to permit these 
sales on their premises, and to have the 
licensing of offenders canceled and a heavy 
fine imposed. The legislative committee re- 
fused to pass the proposed measure, or rather 
referred it to the next General Court, whic 
shelved the bill for another year. 

Measures were then taken by Mr. Kerr 
and others with the police commissioner 
with a view to canceling the licenses of such 
vendors as were known to be illegitimate, 
but no satisfactory results were secured. 

So that during the Fall and Christmas 
season, Boston, in view of the amendment 
passed by the City Council, is sure to be 
invaded by a swarm of “fly-by-night” ven- 
dors, who have been the dread of regular 
jewelers for years, and who apparently have 
been given a welcome to come to Boston 
and unload a great quantity of merchandise, 
much of which is made purposely to mulct 
the gullible public of thousands of dol- 
lars. 








Fashionable English Women Search the 


Curiosity Shops for Antique Earrings 


Long earrings are in demand in Birming- 
ham, England, says Consul Jewell in a re- 
port to the Department of Commerce, and 
fashionable women are searching the curio 
shops for specimens that dangle half-way to 
the shoulder. A new design is as large as 
a silver dollar and is composed of pearls 
set around a diamond. 

Tassel earrings also are popular; made of 
little strings of gems, they flash and sparkle 
at every movement of the wearer. The 
craze for onesidedness, the consul states, has 
spread to the auricular ornaments, and 
among the ultra-fashionables one large and 
important example hangs from one ear 
only. 








The Elgin Jewelry Co., 242 Market St., 
Paterson, N. J., has been chartered in the 
office of the Secretary of State to buy, sell, 
manufacture and deal in goods, wares and 
merchandise of all kinds, but, particularly, 
in jewelry of all kinds. The concern has 
a capitalization of $100,000, which is com- 
posed of 1,000 at $100 per share, while the 
incorporators and the number of shares held 
by each are: Olga Apter, 34; Barney Apter, 
1; Isadore Sonnabend, 34, and Helen Jewell, 
1, all of Paterson. Isadore Sonnabend is 
the agent of the concern. 
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Their Success Due To 


identifying their names with the names 
of standard articles of known merit, 
many of the greatest houses, in all lines 
of trade, have grown from the smallest 
beginnings. 


In the diamond trade, this has been 
done by coupling to the name of 


Eduard Van Dam 


Cutters of Everything in Diamonds 
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SILVER SALES TALKS 





Sterling Silverware Manufacturers’ Associa- 
tion Gives Points on the Utility, Beauty 
and Intrinsic Value of Sterling Silver 


In a circular issued to the trade by the 
Sterling Silverware Manufacturers’ Asso- 
ciation, dated Nov. 1 are some information 
facts as to the utility, beauty and intrinsic 
value of sterling silver that can be used by 
all sellers of silver in interesting customers 
in their wares. The circular reads: 

“To THE DEALER IN STERLING SILVER: 

“Some articles of merchandise possess 
the merit of utility only, some possess the 
added grace of beauty or artistic merit, but 
sterling silverware possesses the additional 
grace of intrinsic value; thus the three 
graces of sterling silver are utility, beauty 
and intrinsic value. 

“The hoe, the shovel, the pick, are highly 
useful and essential, but no one would claim 
for them any beauty or artistic merit or 
intrinsic value. The rugs and the furniture 
in the house are beautiful, or may be, as 
well as useful and essential, but sterling 
silverware has the added distinction of hav- 
ing intrinsic value, as well as being useful 
and beautiful. While both manufacturers 
and retailers are unquestionably in business 
for gain, it is certainly a desirable and satis- 
fying thing to be in a business which makes 
no mean contribution to culture, refinement 
and social uplift. 

“Someone has wisely said, ‘the greatest 
institution in America is the home,’ and 
anybody who can and does contribute to 
the joy and permanence of the home is 
doing something worth while. These are 
days of social unrest and one of the 
strongest bulwarks against radicalism is a 
happy home. 

“The one place in which the family con- 
gregate regularly is the dining room, and 
it should be as attractive and delightful as 
possible, with an atmosphere so pleasant 
that to linger is natural and enjoyable. To 
a well appointed dining table sterling silver 
is an essential. The time to use it is not 
only when entertaining, but every other day 
as well, to cultivate and set social standards 
for our children as well as ourselves. <A 
dining room with several patterns of chairs 
of different materials would be incongruous, 
and yet it is not an uncommon thing to 
have on the table an assortment of knives, 
forks and spoons of different patterns in 
electre plate and sterling. 

“The number of homes in which sterling 
can be afforded is increasing constantly and 
is way beyond our fondest dreams. It is 
estimated that the average purchase of 
Sterling silverware in this country is thirty 
cents per capita. Would it be too optimistic 
to aim for the average annual sale of $1.00 
of sterling silverware per capita? This 
is quite modest considering that the 
depreciation alone in the value of automo- 
biles after using one year is several times 
this amount. The automobile dealers, the 
furniture dealers, the house furnishing 
dealers do not hesitate to go out after 
business and why should not retail jewelers 
‘do so instead of waiting for it to come to 
them ? 

“Why should not a well-appointed home 
be fitted out with appropriate and well- 
matched sterling silverware, and not on'y 
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flat ware but hollow ware, as tea service, 
center pieces and bowls, baskets and trays. 
These articles are not only of permanent 
value but can be handed down from genera- 
tion to generation. Thrones and empires 
and nations may perish but, sterling silver- 
ware—never. 

“Never in the history of America have 
there been so mary new homes being built 
as at present; let us see to it that this great 
opportunity for sterling silverware equip- 
ment is taken advantage of. The social 
effect of using sterling silver in the dining 
room is uplifting, the moral influence of 
using the genuine solid silver through and 
through is wholesome and very desirable 
for the young people. 

“The time, study and effort put forth by 
manufacturers through their designers and 
craftsmen to produce beautiful, artistic 
wares, which have real merit based on re- 
search of the most approved products of 
ancient and modern artists and architects, 
are worthy of a larger use by the American 
public. Instead of a healthy gradual growth 
of the use of sterling silverware, commen- 
surate with the growth in population and 
wea.th in our country, the last ten years 
have actually shown a decline. 

“Who is responsible for this? Well, we 
must confess that the manufacturers are 
very largely responsible, but in remedying 
the condition we are absolutely dependent 
on the retail jeweler for co-operation and 
success. The ignorance of the public as to 
what sterling means is appalling. At an 
exhibit of a manufacturer in an eastern city 
there were a number of placards with words 
‘Sterling Silver,’ and the most frequently 
asked question by visitors was: ‘/s it Solid 
Silver? 

“It was with this in mind that our asso- 
ciation has been issuing circulars defining 
and giving history of and derivation of the 
name sterling. We all know that no higher 
compliment can be made to a man than to 
say he is of sterling worth or character, 
and yet this word, so full of meaning, was 
derived from sterling as applied to silver. 
How many, however, know from whence 
this sterling as applied to silver was de- 
rived? 

“During the reign of Richard [, a com- 
pany of merchants known as the Hanseatic 
League from the eastern part of Germany, 
made an alloy of silver which was noted 
for its purity and uniform high standard. 
They were called Easterlings, and the coins 
made of this alloy were called by the Eng- 
lish who adopted their use in commerce by 


the name sterling, an abbreviation of 
Fasterlings. So, for a thousand years, this 
name sterling has been substantially in 


effect, and continuously with the exception 
of short intervals 

“We all know that ‘Sterling,’ both in 
England and in the United States and 
Canada is by statute 925/1000 fine, and it 
is generally accepted that no standards in 
this country are more fa‘thfully lived up 
to than this by the sterling silver manu- 
facturers, most of them using silver 927/1000 


fineness. There is now in process a bill 
amending the National Stamping Act, 
upon which our association has been 


working for some time, recuiring the name 
or trade mark of manufacturers to be 
stamped on all silverware, but also making 
the United States standard of silver to 


81 





be sterling or 925/1000 fine, and any lower 
quality to be marked to indicate that it is 
below standard. We invite your earnest co- 
operation in making this bill operative and 
effective. 

“No line of merchandise reaches the con- 
sumer so directly as does sterling silverware; 
from the bullion to consumer only two steps, 
the manufacturer and the retailer, and none 
of which is sold so near the bullion or in- 
trinsic value. Sterling silver is indestructible 
and always has a definite market value, so 
that many people have bought sterling silver- 
ware as an investment. 

“We must get these facts across to the 
consuming public and create a passionate de- 
sire for wares of such utility, beauty and 
permanent value. The co-operation of all 
manufacturers, wholesale and retail, is neces- 
sary to accomplish this end. Toward this 
we are working and we confidently look for 
the support and active co-operation of the 
retailer in p'acing sterling in its rightful 
place in the American home. 

“STERLING SILVERWARE MANUFACTURERS’ 
ASSOCIATION.” 








Jewelry Thief Smashes Window of Provi- 
dence Concern and Escapes with Loot 
Valued at $509 


ProvipeNce, R. I., Nov. 1—The Wey- 
bosset Diamond Co., 199 Weybosset St, 
has once more been the victim of the win- 
dow breaker, and according to the report 
made to the police department by the pro- 
prietor, Samuel Kaplan, goods valued at 
more than $500, that were on display therein, 
were stolen. The display windows of this 
concern have been a favorite operating field 
for thieves during the past couple of years, 
the plate glass having been broken either 
by hurling a rock through, or by the use 
of a glass-cutter. This time the former 
method was used. 

The robbery occurred just before dawn 
Friday morning, the enterprising robber 
profiting from the absence of traffic, hurled 
a rock through the window and made his 
escape with the contents of the window. 
Patrolman J. J. Kelley, passing the store a 
few minutes later, noticing the sidewalk 
littered with broken glass made an investi- 
gation and found the window stripped with 
nothing remaining of the display but a black- 
plush background. 

Characterizing the sunrise thief as of a 
type that is growing exceedingly rare, 
headquarters men today began a search of 
pawnshops and second-hand stores and sent 
broadcast a description of the jewelry, while 
offcers watched trains and boats in the hope 
that the heavily-laden thief might betray 
himself in flight. 

The artic'es stolen from the window, ac- 
cording to the list furnished by Mr. Kaplan, 
included eight bracelet watches chiefly of 
white gold; seven other watches, all 16 size, 
with from 7 to 21 jewels; 24 solid gold 
emblem rings; one gold ring with solitaire 
diamond and 10 gold rings set with opals. 
In addition a quantity of small jewelry, 
cuff links and similar articles were taken 
from the window. 








J. Scordill, 505 Canal St.. New Orleans, 
La., is offering creditors 50 cents on the 
dollar. 
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TAX FIGHT IN MASSACHUSETTS 





Satisfactory Progress Being Made by State 
Retail Jewelers’ Association in Cam- 
paign to Eliminate War Tax 


Boston, Mass., Nov. 1.—Satisfactory 
progress is being made by the State re- 
tailers’ association in the campaign it is 
conducting to secure a repeal of the five 
per cent. jewelry tax and all other war 
taxes. Each member is requested to urge 
his candidate for Congress to answer a 
series of questions and to vote for those 
men who have said over their own signa- 
ture that they will vote for the repeal of 
the tax. Rhode Island is also being can- 
vassed by the association. 

The list of candidates and their replies 
follow: 

Senator: Henry Cabot Lodge, Nahant, 
favorable. 

William A. Gaston, Boston; no reply. 

Representative: Allen T. Treadway, 
Stockbridge, favorable. 

Thomas F. Cassidy, Cheshire, favorable. 

Frederick H. Gillett, Springfield, no reply. 

Joseph E. Kerrigan, Springfield, favorable. 

Calvin D. Paige, Southbridge, favorable. 

M. Fred. O’Connell, Fitchburg, no reply. 

Samuel E. Winslow, Worcester, unsatis- 
factory. 

William H. Dyer, Worcester, no reply. 

John Jacob Rogers, Lowell, favorable. 

Andrew E. Barrett, Lowell, favorable. 

A. Platt Andrew, Gloucester, favorable. 

Charles I. Pettingell, Amesbury, no reply. 

Frederick Butler, Lawrence, favorable. 

William P. Connery, Lyyn, favorable. 

Frederick W. Dallinger, Cambridge, no 
reply. 

John F. Daly, Cambridge, no reply. 

Charles L. Underhill, Somerville, favor- 
able. 

A:thur D. Healy, Somerville, favorable. 

Loyal L. Jenkins, Boston. Mail returned 
marked “not found.” , 

Peter F. Tague, Boston, no reply. 

George Holden Tinkham, Boston, 
reply. 

David J. Brickley, Boston, favorable. 

Alexander H. Rice, Boston, favorgble. 

James A. Gallivan, Boston, favorable. 

Robert Luce, Waltham, unsatisfactory. 

Louis A, Frothingham, Easton, no reply. 

William S. Greene, Fall River, favorable. 

Arthur J. B. Cartier, Fall River, favorable. 

Charles L. Gifford, Falmouth, no reply. 

James P. Doran, New Bedford, favorable. 


no 








Old Boston Jewelry Concerns Forced to 
Move to Make Room for 
New Building 


Boston, Mass., Nov. 1.—Small trade es- 
tablishments of 50 years’ standing or more, 
including several jewelers, have been forced 
to move to make room for the New Province 
building. The premises in Province Court, 
Harvard Place and Ordway Place are 
among those demolished. Philip Orme, man- 
ufacturing jeweler, at No. 1 Province Court 
for about 50 years, gave up business and 
can now be found mainly at his home in 
Greenwood, though he drops around occa- 
sionally to observe the changes that have 
taken place in erstwhile quiet Province Court 
and to hear the latest gossip about the pro- 
jected broad thoroughfare which the city is 
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Wages in the Jewelry Industry of Birmingham, England, 
as Shown by Report of Consul Jewell 

















WasuinocrTon; D. C., Nov. 2.—Consul John 
F, Jewell, of Birmingham, England, has just 
submitted an interesting report on the wages 
to the jewelry district of that city, He 
Says: 

“The following statistics have just become 
available regarding the weekly wages paid 
in the Birmingham jewelry industry. The 
figures are converted into the currency of 
the United States at the normal rate of 
exchange, $4.0665 to £1-0-0, 


MEN. 
UNSKILLED 
Manufacturing goldsmiths, — silver 
and electro-plate manufacturers, die 
sinkers and stampers £2-6-5 ($11.54) 
Case makers, gilt jewelers, platers 
and gilders ......... £2-2-11 ($12.04) 
SEMI-SKILLED 
Manufacturing goldsmiths, silver 
and electro-plate manufacturers, die 
sinkers and stampers £2-9-5 ($12.04) 
Casemakers, gilt jewelers, platers, 
and gilders .....000 £2-7-3 ($11.50) 
SKILLED 
Manufacturing goldsmiths, silver 
and electro-plate manufacturers, die 
sinkers, and stampers.£3-4-4 ($15.65) 
Case makers, gilt jewelers, plater, 





gilders, and spoon and fork manufac- 


PY wasninnedamewns £3-0-2 ($14.64) 
WOMEN. 
UNSKILLED 
Manufacturing, goldsmiths, silver 


and electro-plate manufacturers, die 
sinkers, stampers, and case makers 
£1-1-6 ($5.23) 

Gilt jewelers, platers and gilders 
£0-17-3 ($4.20) 

SEMI-SKILLED 

Manufacturing goldsmiths, silver 
and electro-plate manufacturers, die- 

sinkers, stampers, and case makers 
£1-1-6 ($6.26). 

Gilt jewelers, platers and gilders 
£1-1-6 ($5.23). 

SKILLED 

Manufacturing goldsmiths, silver 
and electro-plate manufacturers, die 

sinkers, stampers and case makers 
£1-9-3 ($7.05) 

Gilt jewelers, platers and gilders 
£1-7-6 ($6.69) 
“It is reported that there is some dis- 
satisfaction at the comparatively low wages 
received by skilled and semi-skilled work- 
men, as it is claimed that they are little 

better off than the unskilled class.” 





about to extend through his former premises. 

Joseph L. Drew, the first man to introduce 
business into Province Court, having started 
a gold-beating and refining concern 54 years 
ago in the basement at No. 3, when all the 
other dwellings were either boarding or 
lodging houses, has moved no farther than 
to 36 Bromfield St. His establishment has 
been notable as an offspring of the earliest 
gold-beating shop in Boston, which was es- 
tablished nearly 100 years ago by Mr. Lau- 
riat, a Frenchman, to whom Mr. Drew’s 
father was an apprentice. Many Bostonians 
whose memories go back 50 years recall the 
almost incessant sound of Mr. Drew’s mal- 
let as he stood before his basement window 
in the court hammering on a package of 
gold leaf, stopping from time to time only 
to ascertain if it had reached the required 
degree of thinness. 

His product was used by sign and orna- 
mental painters and by dentists for filling 
teeth. For the last 45 years Edward C. 
Ellis has done the gold beating in the es- 
tablishment. He also has an office at 36 
Bromfield St. 

At 19 Harvard Place Eugene E. Sweeney 
made cut glass dishes and beveled-edge mir- 
rors for more than 30 years. With the ad- 
vent of the building wrecker he bade a sor- 
rowful farewell to the doomed premises, and 
carried his tools to his home in Medford 
to serve as souvenirs. 








Guff: “Some bandits robbed the bank 
and escaped in your car.” 

Nuff: “Robbed the bank? Well, then, 
maybe they can afford to run the car.”— 
The American Legion Weekly. 


United States Marshall Sells Smuggled Dia- 
monds at Public Auction 


Utica, N. Y., Nov. 2.—United States 
Marshal Daniel W. Breitenstein sold at pub- 
lic auction in Plattsburgh yesterday 
smuggled diamonds appraised at $12,500. 
The diamonds were sold for $3,750 to City 
Judge B. F. Feinberg. 

The diamonds were seized by government 
agents on a south bound train from the 
Canadian border May 17, The diamonds. 
were in the stateroom occupied by Israel 
Zeiger and Louis Liever of Philadelphia. 

The 43 stones were wrapped in small 
packages and placed behind the electric 
light attachment. Zeiger and Liever were 
convicted and sentenced to serve five days 
in jail and pay a fine of $1,500 each. 

Before the auction sale Marshal Breiten- 
stein took careful precautions as the pros- 
pective bidders examined the stones. The 
bidder was led into a room between two 
deputy marshals and taken before a window, 
like that through which a ticket agent sells 
tickets. At the window another government 
agent placed a diamond before the bidder 
to permit him to examine it. He was 
watched by all three government men to 
see that he did not “switch” the stone. 
One by one the diamonds were passed by 
the bidder. When he had finished, another 
bidder was brought in to permit him to ex- 
amine the stones in the same way. At a 
recent sale 13 bidders were handled in the 
same way. 





Our idea of a real financier is the man 
who can profit by his mistakes.—Cincin- 
nati Enquirer. 
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HONOR AGED JEWELER 





Forty Members of Fox River Valley Jewel- 
ers’ Club Discuss Luxury Tax, and Cele- 
brate Ninetieth Birthday of German 
Scherzinger 

Fonp pu Lac, Wis., Nov. 2.—Forty 
jewelers attended the meeting and banquet 
of the Fox River Valley Jewelers’ Club 
at the Calumet Hotel last Thursday even- 
ing. The banquet marked the conclusion of 
the semi-annual gathering of the association, 
which selected Neenah for the place of the 
annual meeting to be held in March and at 
which officers will be elected. 

Objection to the luxury tax on jewelry 
was voiced at the business meeting which 
opened at 3 o’clock with John R. Chapman, 
Oshkosh, president of the club, presiding. 


GERMAN SCHERZINGER, 90-YEAR-OLD JEWELER 
Discussion on the tax question evolved itself 
about the justice of classifying jewelry as 
a luxury which has resulted in the jewelers 
having to pay a five per cent tax for the 
past three or four years and being desirous 
of having the tax removed. It was voted 
to appoint a committee to meet candidates 
for congress and the senate in an effort to 
have the tax abolished. In attendance were 
jewelers from northeastern Wisconsin, com- 
prising cities in’the Fox River Valley and 
vicinity. 

Although the banquet in the evening was 
planned in honor of German Scherzinger, 
pioneer jeweler of this city, who observed 
his 90th birthday anniversary on Friday, 
the latter was unable to be present owing to 
the death of his son, Louis Scherzinger, 
whose body arrived here from Salt Lake 
City on the eve of the banquet and the 
funeral on Mr. Scherzinger’s birthday. 
President Chapmah acted as toastmaster and 
among speakers at the banquet were A. W. 
Anderson, Neenah, State and national secre- 
tary, and Henry F. Stecher, Milwaukee, 
State treasurer. All speakers voiced a 
tribute to Mr. Scherzinger, known as the 
“Daddy” of the Wisconsin Retail Jewelers’ 
Association and probably the oldest living 
active jeweler in the United States. He 
has been a member of the State association 
since its organization and has been engaged 
in business here for 67 years. 
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A mammoth birthday cake bearing 90 
candles was baked especially for the occa- 
sion and was to have been presented to Mr. 
Scherzinger at the banquet. The candles 
outlined the inscription of the year of the 
aged jeweler’s birthday, 1832. The inscrip- 
tion “A Happy Birthday” also graced the 
cake in colored frosting. Presentation was 
made to Mr. Scherzinger later by a delega- 
tion of the club. 








SCHWANKE EXONERATED 


Milwaukee Jeweler Establishes Absolute 
Innocence of Charges of Receiving 
Stolen Property 

MILWAUKEE, Wis., Nov. 2.—Milwaukee 
jewelers are generally expressing satisfac- 
tion over the developments in the case of 
William H. Schwanke, jeweler, at 222 W. 
Water St., who has established his absolute 
innocence of charges in connection with the 
alleged disappearance of diamonds reported 
to have been taken by an employe from 
David Goldman, Inc., W. Water St. and 
Grand Ave. A warrant charging receiving 
stolen property and naming Schwanke was 
issued following the arrest of William Mar- 
tin, former North Milwaukee jeweler, 
charged with the theft of $5,000 worth of 
diamonds from Goldman. When the case 
against Schwanke came up in district court 
Mr. Schwanke appeared with his attorneys 
and a number of witness to establish his 
absolute innocence of the charge made against 
him by David Goldman. The complaint, 
however, failed to furnish any proof what- 
soever against Mr. Schwanke and the case 
was promptly dismissed by Judge Page 
without the necessity of Mr. Schwanke and 
his witnesses being heard. 

Members of the Milwaukee jewelry trade 
whose faith and confidence in Mr. Schwanke 
remained unshaken when these charges were 
made, came to his assistance voluntarily to 
help him clear himself of the charges which 
proved to be without foundation. In justice 
to Mr. Schwanke the local newspapers gave 
the story considerable space to correct any 
wrong impression that the public might have 
gained from the story of his recent arrest. 
Martin, the State’s star witness, who in an 
alleged confession said he sold stolen jewels 
to Schwanke, refused to testify. 

Martin attained notoriety a year ago in 
connection with “switching” checks between 
two local banks to boost up his account. 
He was then in retail business at North 
Milwaukee, but shortly after went through 
bankruptcy. Goldman, at that time, pleaded 
with the court for leniency in behalf of 
Martin and gave him a job. With other 
jewelers, including Schwanke, who were 
anxious to put Martin on his feet, money 
was raised to enable Martin to meet urgent 
debts. As in the former case, no reason for 
Martin’s act could be given. His habits are 
exemplary. He kept good company, neither 
smoked or drank, and was ostensibly deeply 
religious. 

The clean bill of health given Mr. 
Schwanke on the charges in connection with 
the Martin case was received with great 
enthusiasm among local jewelers. He 1s 
one of the promising young business men of 
the city and his “Biggest Little Store” is 
well known and patronized by the Milwaukee 
public. 
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Morris M. Brenner, New York Jeweler and 
Novelty Dealer, Files Schedules 
in Bankruptcy 


Morris M. Brenner, wholesale and retail 
dealer in jewelry and novelties, 71 Nassau 
St., New York, filed schedules in bank- 
ruptcy in the United States District Court 
on Monday, Oct. 30, listing his liabilities 
at $39,939 and his assests at $28,100. The 
liabilities constitute taxes due the United 
States, $235; secured claims, $4,000; un- 
secured claims, $26,758, and notes and bills 
which ought to be paid by other parties 
thereto, $8,945. The assets are divided as 
follows, bills, promissory notes and securi- 
ties, $10,498; machinery, tools, etc. $7,000; 
debts due on open accounts, $10,352, and 
property claimed to be exempt $250. An 
involuntary bankruptcy action was started 
against Mr. Brenner on Sept. 15, last. 

Among the largest unsecured creditors 
are: William Baumstein, $260; Goldmuntz 
Bros., $200; M. & A. Rosenberg, $208; I. 
Bornstein & Co., $208; Leo Herzfelder, 
$260; The Mayer Co., $261; Goldsmith 
Bros. S. & R. Co., $100; Benjamin Slurz- 
berg, $300; Ellman Bros., $250; Est. of 
Edward J. V. Cockroft, $175; Edward Pul- 
ver & Bros. $479; Edwin Lowe & Co., 
$124; National Jewelers Board of Trade, 
$100; J. & H. Flyer, $122; M. H. Mann & 
Co., $6,300; I. Press & Sons, $4,000; H. 
Mandelbaum & Co., $5,360; Leo Hauser, 
$766; Hans Brassler, $1,018; Eisen Lede- 
berg Co., $585; A. K. S. Mfg. Co., $333; 
Colonial Trust Co., $952; Louis Herbst, 
$160; Anchor Mfg. Co., $235; B. Elliott 
Burston, $1,522; Max L. Margolish, $598; 
Louis Gurfine, $587; Royal Diamond Co., 
$500; Joseph Wasserman, $300, and Herbert 
Schoor, $125. 








Annual Meeting of Gifts, Art Wares and 
Novelties Association Held in Chicago 


Cuicaco, Nov. 1—At the annual meeting 
of the Gifts, Art Wares and Novelties 
Association of Chicago, held Oct. 26 at the 
Palmer House, the following officers and 
directors were elected for the ensuing year: 
W. C. Owen, president; E. W. Steinbeck, 


first vice-president; M. Harris, second 
vice-president; Karl V. Gambell, third 
vice-president; Benjamin Cueny, fourth 
vice-president; Mal Flesham, treasurer; 
J. W. Power, secretary. Directors for 


three-year term, E. G. Patterson, M. Harris, 
J. W. Power, George Ruby. 
Thirty members attended 
Following the election § the 
directors were called upon by President 
Owen for brief talks. A vote of thanks 
was extended by the membership to C. L. 
Geesey, retiring secretary. Plans were 
briefly discussed for immediately starting 
work upon the second Chicago Exhibit of 
Gifts, Art Wares and Novelties, which will 
be held next Summer. Much enthusiasm 
was displayed, and members pledged them- 
selves to do everything in their power to 
make the next show an even greater success 
than the initial effort of last August. 


the meeting. 
officers and 








A window in the store of J. G. Webb, 
70 S. Sandusky St., Delaware, O., was 
broken recently and $85 worth of articles 
taken. 
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NAVARRE PEARLS 


are Celebrated for Their Beauty—Their Lustrous Color— 
Their Durability—Perfect Match 


NAVARRE PEARLS are sold EXCLUSIVELY to Retail Jewelers. 


Imported and Distributed by 


BLAUER-GOLDSTONE CO. 


5 North Wabash Ave. CHICAGO 
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DEATH OF AMOS W. SHAW 





Veteran Alfred, N. Y., Jeweler Passes Away 
After a Sickness of Five Weeks 


AtrreD, N. Y., Nov. 1.—After steadily 
failing in health for five weeks, Amos W. 
Shaw, founder of the firm of A. A, Shaw 
& Son, jewelers, 32 N. Main St., this city, 
died at his home here on Sunday, Oct. 22. 
Funeral services were held at the local 
church last Wednesday afternoon and were 
officiated over by Rev. A. Clyde Ehret, after 
which the body was laid at rest in the Alfred 
Rural Cemetery. 

Amos Anthony Shaw was born March 16, 
1838, on a farm in East Valley. He was one 
of 11 children born to John Remington 
Shaw, who died in 1899, and Tacy Burdick 
Shaw, who died in 1850. He attended the 
public schools—the Red School House and 
the Pleasant Valley school, and also at- 
tended Alfred University in the early 50's. 
In 1856-57-58 he taught school in the Pin- 
grey district. 

In 1859, Mr. Shaw went to Rome, Ga., 
where his sister and her husband had been 
for two or three years. He was engaged in 
the music business, the jewelry business and 
shoe manufacturing in Rome until June, 
1864, when he dared not stay longer in 
Confederate territory. In 1863 he had been 
compelled by the Confederate forces to act 
as clerk of record and supply agent for a 
iarge Confederate hospital located in Rome, 
Ga., and at the time of his death he was still 
in possession of numerous passes issued by 
Confederate officers, allowing him to pass at 
will. 

After successfully “running the lines” of 
the opposing armies, he arrived in Alfred in 
the Summer of 1864. In September of that 
year he purchased a small stock of watch- 
maker’s tools and supplies from Rouss Bab- 
cock, an old man who had done watch repair 
work in Alfred—at that time intending to 
remain in Alfred only until the next Spring, 
when he intended to find some permanent 
location for the jewelry business. Eventually 
he decided to remain here, and the success- 
ful jewelry business of A. A. Shaw & Son 
had its beginning in the small building which 
originally stood where the drug: store of F. 
H. Ellis is now located. 

Mr. Shaw was a watchmaker “of the old 
school,” having learned the trade by ap- 
prenticeship in Georgia prior and during the 
Civil War. In the early days of his work 
the English Lever watch was the common 
one; high grade Cylinder watches were also 
quite common; the Verge Escapement watch 
was still in use and came before him for 
repair service, while occasionally the Chinese 
Duplex would appear. 

During the early days he usually went to 
New York once or twice a year to buy 
goods, at which time both sides of “The 
Lane” were three-story buildings, and above 
40th St. was open country. 

Mr. Shaw was active at the bench and 
behind the counter till five years ago, having 
rounded out more than 50 years’ continuous 
service in the same town, he was content to 
release himself from activity. 

Mr. Shaw served a number of years on 
the Board of Trustees of Alfred University. 
He was a member of the Optical Society of 
the State of New York, The American 
National Retail Jewelers’ Association, and 
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the National Geographic Society. He also 
served as treasurer of School Dist. No. 3, 
and as secretary of the Alfred Rural Ceme- 
tery Association and was also a Free Mason. 

Mr. Shaw is survived by his widow, two 
sons, one daughter, and one grandson. 








SETTLEMENT OFFER REFUSED 





Bankruptcy Petition Filed Against Sluyter 
& Blitz, New York Diamond Cutters— 
Fifteen Per Cent Compromise 
Offer Rejected 


An involuntary petition in bankruptcy was 
filed in the United States District Court 
on Tuesday, Oct. 31, after THe JEWELERS’ 
Crrcutar had gone to press, against Hyman 
W. Sluyter and Julius Blitz, doing business 
as Sluyter & Blitz, diamond cutters, 129 
Fulton St., New York. The petitioning 
creditors include Louis Meisel, who holds a 
claim for $1,748; Louis Whitelaw, for $4,000, 
and Michael H. Marks, for $800. 


The petition claims that on Oct. 27, the 
alleged bankrupts admitted in writing their 
inability to pay their debts. Last Thurs- 
day, Judge Learned Hand signed an order, 
appointing Joseph H. Frier receiver, under 
a bond of $5,000. This order places the 
concern’s assets at $10,000 and estimates the 
liabilities at $60,000. 

It will be recalled by readers of Tue 
JeweE.ers’ Circuvar, that recently this con- 
cern reported to the police that over a 
week-end, the firm’s safe was opened by 
someone apparently familiar with the com- 
bination and ransacked of about $60,000 
worth oi diamonds. The police made an 
investigation at the time but were unable 
to find any finger prints or any other clews 
which would lead to the identity of those 
commiting the robbery. This robbery is 
covered by a $20,000 Lloyd’s insurance 
policy. 

A lively discussion marked a meeting of 
the creditors of Sluyter & Blitz which was 
held last Friday afternoon at the rooms of 
the National Jewelers Board of Trade, 15 
Maiden Lane, New York. When the mect- 
ing opened, the alleged bankrupts made an 
offer to settle with creditors on a basis of 
15 cents on the dollar in cash, but after the 
matter had been talked over, and both mem- 
bers of the firm were examined, creditors 
voted unanimously to reject the offer. 


Herbert A. Wolff, of Greenbaum, Wolff 
& Ernst, who was in charge of the meeting, 
subjected the alleged bankrupts to a brief 
but grueling examination. In their answers 
to questions put by Mr. Wolff, both Mr. 
Sluyter and Mr. Blitz claimed that they 
knew nothing of the bankruptcy action which 
had been started against them until several 
hours after the petition was filed. The al- 
leged bankrupts admitted that on the same 
day the bankruptcy action was started they 
went to their safe deposit vault and removed 
jewelry which they pawned for $2,200, 
claiming that they put all of their own 
money into the busines and they needed this 
cash to pay necessary bills and for living 
expenses. 

They also admitted having some of the 
cash left but refused to agree to turn it over 
to creditors on the ground that they needed 
it for living expenses. When asked what 
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they had used the money for, one of the 
partners produced a card from which he read 
figures showing how part of the money had 
been spent. According to this list, a relative 
of one of the partners was paid $500 which 
it is claimed was part of the money due 
him for labor. Three hundred dollars, they 
alleged, was paid to a doctor and hospital 
for an operation performed on the daughter 
of one of the partners, while $300 more was 
spent on a fur coat for one of the part- 
ner’s daughters. What money was left, they 
claimed they needed for their every-day ex- 
penses. Before the meeting adjourned, the 
alleged bankrupts signed an agreement to 
assign a part interest in their Lloyd’s policy 
to the receiver. 

After refusing to accept the offer, credi- 
tors finally agreed to have an accountant 
appointed to examine the books and report 
back at a later meeting. The creditors’ com- 
mittee, which was appointed at a previous 
meeting, was also authorized to continue. 
This committee consists of Irving Boden- 
heimer, of Bodenheimer & Co.; Mr. Pulver- 
macher, of the Chase National Bank; A. 
Sluizer, of Emanuel Van Dam; Samuel Pit- 
zelle, of Pitzelle & Hamburger, and Robert 
Seelov. 

According to Mr. Wolff, the concern has 
assets estimated to be worth about $5,000, 
while the liabilities are said to be in excess 


of $60,000. 








DEATH OF MARK SALM 


Junior Member of Evansville Retail Jewelry 
Firm Passes Away After an Illness 
of Over a Year 


EvANSVILLE, Ind., Nov. 4.—Mark Salm, 
41 years old, junior member of the retail 
jewelry firm of Esslinger & Salm, Main St., 
between 2nd and 3rd Sts. here, died last 
Wednesday after an illness of about a year 
and one-half. He was well and favorably 
known to the trade and had many friends 
because of his cheerful disposition and his 
death caused a shock to his friends. 

Mr. Salm was born and reared in Evans- 
ville and several years ago embarked in the 
retail jewelry business with Oscar Esslinger 
under the firm name of Esslinger & Salm. 
He was an active member of the Evansville 
Lodge of Elks and the Washington Avenue 
Temple. 

He is survived by three brothers, Isaac, 
Joseph and Sam Salm, and one sister, Miss 
3etty Salm. Funeral services were held 
Friday afternoon at 2 o'clock, under the 
auspices of the Elks, with Rabbi Edward 
Israel officiating at the grave. The body 
was buried at beautiful Rose Hill Cemetery 
and the grave was literally covered with 
beautiful flowers. 











A handsomely embossed folder containing 
loose leaf pages illustrating a number of 
watch cases manufactured by Joseph Fahys 
& Co., 15 Maiden Lane, New York, is being 
sent to the trade by this concern. Each of 
the pages of the folder bears an illustration 
of a watch case as well as a description and 
the price of each case. The cover of the 
folder bears an embossed likeness of a 
watch case which is finished in gold color 
and makes an attractive appearance against 
a blue background. 
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Handsome Diamond Rings 


in Unusual Designs 


Discriminating people are always attracted by new and 
exclusive designs in Diamond Rings. Why wonder any 
longer how you can best satisfy these interested prospects and 
so develop important sales. 


The designs illustrated are taken from our wonderful eng 
ment of fancy rings, beautifully cut diamonds, odd shapes, 1 
exquisitely hand-made platinum mountings of original "9 
signs. ‘These rings are not only unusual in design but so 
remarkable in quality and value that they are bound to make 
friends for you. 


Begin sending now to us for your Diamond Jewelry. Others 
are finding the Wheeler line of great value in pleasing cus- 
tomers, Satisfaction results from selling quality merchandise. 


ESTABLISHED 1852 


This Trade Mark on a H is your Guarantee 
Diamond Ring of Quality 


CHayde 


TRADE MARK 
REGISTERED 


OFFICE AND FACTORY 


- 58 West 40th Street - NewYork 


Telephone Longacre 7300 


nt. Wheeler & Co,Inc 
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Novelties Seen in New York 





Weekly Fashion Notes on Gowns and Jewels 




















The New Jewels as Thanksgiving Day 
Remembrances 


The last few years have seen an inno- 
vation in that little gift for the Thanks- 
giving Day hostess, for, instead of the regu- 
lation impersonal present of table silver or 
glass or some small ornament for the house, 
there is now substituted a more individual 
gift in the offering of a well-chosen piece of 
jewelry. 

And another innovation includes others in 
the home party as recipients of some little 
token of remembrance of the season and 
the reunion. Such jewels as finger-rings, 
brooches, bracelets and watches and such 
utility pieces as vanity bags and cigarette 
holders for the women folk and pocket 
pieces for the men are the favorites. This 
Fall there is a tremendous array of new 
jewels from which to choose these gifts and 
the freshness of design and originality of 
gem-setting of these new pieces will be sure 
to add to the heartiness of their reception. 

Finger-rings are always a closely personal 
gift and there is perhaps no other jewel that 
can tell so much in such a small space. A 
finger-ring chosen from among the new 
tailored designs appropriate for sport wear, 
for travel or to use with the trotteur allows 
the giver to be quite original in his choice 
and yet to offer a readily usable jewel, one 
that will discover a suitable costume in any 
modern wardrobe. The latest gem-settings 
in these tailored designs include the faceted 
transparent gems as well as the opaque gem- 
stones that are smooth-cut and rounded of 
corners. 

3rooches make excellent gifts, and with 
their new versatility of’ uses they are par- 
ticularly easy to choose. In the illustration 
there are two of the newer brooch designs 
shown, employed in two different ways. 
The brooch-pendant, worn at the low line 
of the bateau neck finish, is a favorite model 
for the ornamental brooch. At the girdle 
is another one of the new brooch types. 
This is a brooch-clasp and is intended to 
be used as a fastening for either the girdle 
as it is seen here, for holding the draperies 
of the cape in place on the shoulder, or as a 
closing for the modishly huge coat collar 
in lieu of the usual and far more prosaic 
hook-and-eye or button-and-bottonhole. 

It was with amazement that the American 
shoppers in Paris first encountered this ex- 
treme method of fastening the coat collar 
this Fall. It was explained that the regula- 
tion fastenings had been purposely aban- 
doned and that théy had not been carelessly 
overlooked. It was also pointed out that, 
coincidentally, the thoughtful jeweler had 
provided a most excellent means of achiev- 
ing a thoroughly artistic arrangement by 
utilizing the new large brooch-clasps. 

Striped designs, after the style of the 
jewels shown in the sketch, are made up in 
contrasting color schemes of red and black, 
carried out in alternate rows of red coral 
and faceted black onyx; in black and yellow, 
with the onyx used as a foil for bands of 
smoked amber, and in white and colors, with 


ivory and lapis, jade, jasper or brown agate. 
These jewels come in sets, like those in the 
drawing, but separate pieces may be ob- 
tained. 

The latest gown sleeves, with their slight 
attempt at covering the arm, have been the 
greatest incentive to the wearing of brace- 
lets, and consequently to the introduction of 
endless variety in their patterning. Bangles, 
flexible chains and rope bracelets are of- 
fered in manifold guises, all splendid for 
gifts where freshness is especially desired. 
One of a matching group of two or three 
bangles may be given, or a single heavier 








SKETCH SHOWING NEW BROOCH DESIGNS 


jewel, as thought best. Pearls are consid- 
ered the appropriate choice for formal even- 
ing wear, and so the new bracelets appear 
in rope formation to wind about the upper 
arm or the wrist. They are finished with a 
large clasp and two or more slides to hold 
the rows of pearls in place. Clasps and 
slides are generally diamond studded, but 
small sapphires are used if sapphires are to 
be set in the other jewels, and then tiny dia- 
monds make the bordering lines and the 
sapphires the central gems for oblong or 
oval plaques. 

The bangles are far more simple than 
these beautiful pearl ropes and their wear- 
ing covers any time of the day. Engine- 
turned platinum or gold, contrasted with 
gold or platinum that is plain polished or 
beveled of edge, are highly favored mate- 
rials for the simpler duplex bangles. Gems 
are mounted in the single bangles in ornate- 
ly trimmed and very small sections. Peri- 
dots are grouped with topazes and framed in 
filigree gold. Pink coral is carved into mi- 
nute squares and triangles, with convex sur- 
faces smoothly polished. Faceted aqua- 
mar‘nes and garnets, used alone, are mount- 
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ed in platinum wire and turquoise matrix is 
set in broad bands of oxidized silver. 

The utility pieces are always welcomed, 
but the newer the patterns and shapes, the 


better gifts they make. Complete beauty 
sets come now in their own containers, and 
the purse, cardcase and pencil in a separate 
little mesh bag. Fans and hair ornaments, 
slipper buckles and hatpins are ready for 
selection. 

For the older women there are especially 
becoming combs and pins for the hair of 
platinum mounts with pearls or box-set 
onyx. The younger women will appreciate 
gifts of broad bandeau or narrow, gem-stud- 
ded fillet. There are, too, barrettes made 
for the bobbed head, and large, Spanish 
combs for long, black locks. 

Pens and pencils for both bags and pockets 
are particularly popular this Fall, and they 
are shown in numerous sizes and various 
mountings, for women as well as for the 
men folk. Things for the smoker are by no 
means limited to the men now, and many a 
Thanksgiving gift will prove the the accept- 
ance of altered times. 

The colored enamels are brought into use 
for the decoration of the daintier cigarette 
holders, and rims and monograms of gold or 
platinum for the sturdier pieces. Amber, 
jade, ivory and red coral are carved into 
form to make some of the very latest hold- 
ers, and these have trays and match boxes 
to correspond in their trimmings with the 
holder’s material. 

THE RAMBLER. 








Accidental Shooting Results in Death of 
Albert E. Snyder 


Utica, N. Y., Nov. 2.—Albert E. Snyder, 
a retired jeweler of Syracuse, died from 
a gun-shot wound received at Cross Lake 
while hunting. 

He had just crossed a fence when his 
companion, Walters, followed, crawling 
through the wires. Walter’s gun went off 
and the charge of shot tore a deep cut in 
Snyder’s right leg. He bled to death before 
he could be taken to the Memorial Hospital, 
15 miles away. 

Mr. Snyder, before his retirement several 
years ago, conducted a stall in the Public 
Market. He has no immediate relatives. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week Ended Nov. 4, 1922. 

The U. S. Assay Office reports: 


Gold bars exchanged for gold coin.. $1,329,873.94 
Gold bars paid depositors.......... 135,071.28 





Total .cccccecccecececeeeccees $1,464,945.22 
Of this the gold bars exchanged for gold 
coins are reported as follows: 


Date. Exchange. 
CS Sixth ckatechakesens eeseees $296,363.78 
OPI ee anda e new She melg eReeen ees 337,167.95 
OS Bi Aaneadeie ss cteneeesaneneea 176,664.26 
ME I dia tain i in, Oe NK ac G5 EOE A 97,234.50 
Nov Drtcawrrwd tereaniedewss 20eese 323,812.18 
TOO Risswenedetewesevetewncdteess 98,631.27 

ft SPP er eee ee eee ee ee $1,329,873.94 








W. B. Elliott & Bro., Camden, Ark., have 
secured quarters at Smackover, Ark., where 
they will open a jewelry store. The new 
store will be in charge of Mr. Lyons, of 
Homer, La. 
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INDICTED FOR ROBBERY 


Youth Must Face Charge of Holding Up 
Schnectady, N. Y., Jeweler and — 
Looting Store 


Scuenectapy, N. Y., Nov. 2.—The in- 
dictment of Victor Phoenix was moved this 
week in county court by Assistant District 
Attorney James W. Liddle. Phoenix is in- 
dicted for robbery, charged with holding up 
Maurice Graubart’s jewelry store at 166 Jay 
St., June 26. Attorney Shaffer entered a 
demurrer to the indictment, but Judge 
McMullen refused to entertain it, on the 
ground that it was untimely. 

Attorney Thomas J. Barrett, representing 
the defense, sought to have the case put 
over, maintaining that there was an agree- 
ment with District Attorney Parket to ac- 
cept a plea of guilty of assault in the second 
degree. Attorney Liddle refused to enter 
such an agreement and the court said such 
an agreement was not proper. 

Phoenix, it is alleged, went into Grau- 
bart’s store at the noon hour, shoved a 38 
revolver against Braubart’s chest, and told 
him that he would blow a hole through him 
if he uttered any outcry. Graubart, who was 
alone in the store, raised his arms. Phoenix, 
it is charged, helped himself to diamond 
rings worth $1,000 and $24 in bank notes. 
He then backed out of the store, keeping the 
jeweler covered. Once out the door, the 
robber ran over Franklin St. Graubart 
followed, giving the alarm. The police and 
others joined the chase. 

Patrolman James Mageean, in close pur- 
suit, called upon the man to halt. The man 
turned and fired. He tried to fire again but 
the cartridges missed fire. The officer soon 
overtook and captured him. The stolen 
property was recovered. 

The penalty for first degree robbery is not 
to exceed 20 years in prison. Phoenix re- 
sides in Troy and is 19 years of age. He 
had previously held up and robbed a woman 
in Watervliet, it is alleged. A warrant for 
this crime waits him should he be freed on 
the present charge. 











Jewelers Warned to Watch for Stolen Money 
Orders and Notify Authorities 


PitTsBuRGH, Pa., Nov. 4.—While the ac- 
tivities of money order thieves, bad check 
“artists” and confidence men has been greatly 
curtailed by the members of the Retail Credit 
Men’s Association, it keeps constant watch- 
ing to catch crooks and another list of stolen 
postoffice money orders, sent to the members 
today, by the postal authorities, warns them 
to be on the lookout for presentation of 
such orders. 

The latest orders stolen, together with the 
offices from which they were stolen, together 
with the date, follows: 


Carbondale, Colorado, Nos. 64882 to 
65000, inclusive. Oct. 17, 1922. 
Rossville, Indiana, Nos. 38291 to 38400, in- 


clusive. Oct. 3, 1922. 

Lawrence, Station A, Kansas, Nos, 1921 
to 1931, inclusive. Oct. 14, 1922. 

Saint Paul, Station 39, Minnesota, Nos. 
2983 to 2985, and 2998 to 3000, inclusive. 
(Date unknown.) 

Buffalo, Station 63, New York, Nos. 31090 
to 31200, inclusive. Oct. 11, 1922. 

Fairmont, Oklahoma, Nos. 23138 to 23200, 
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inclusive, which were dated Oct. 7, 1922, 
‘Philadelphia, Station 26, Pennsylvania, 
Nos. 24122 to 24200, inclusive. Oct. 22, 1922. 
Fairbanks, Texas, Nos. 11331 to 11800, in- 
clusive. Oct. 5, 1922. 

All persons should communicate with the 
police or postal authorities, immediately 
upon any of the above numbered orders be- 
ing offered for merchandise or to be cashed. 
Numerous thieves have been caught in this 
manner. Paying tellers or persons handling 
cash should keep the list handy. 








LOOK OUT FOR HIM 


New Rochelle, N. Y., Police Searching for 

Bandit Who Chloroformed Jeweler and 

Escaped with Loot Worth Over $1,000 

New RocueE te, N. Y., Nov. 1.—The local 
police are still searching for the lone bandit 
who last Saturday walked into the jewelry 
store of Gustave Stahl, 46 North Ave., and 
after forcing the jeweler into a rear room, 
chloroformed him and robbed the store of a 
number of watches, six knives and a revolver, 
all estimated to be worth more than $1,000, 
and $49 in cash. Most of the watches which 
were taken by the thief belonged to cus- 
tomers and were left with the jeweler for 
repairs. 

The robbery occurred shortly after the 
noon hour on Saturday while Mr. Stahl was 
alone in his place. The proprietor was in a 
room in the rear of the store when he heard 
the front door open and as he came forward 
a man wearing a handkerchief over the lower 
part of his face, walked in and commanded 
the jeweler to throw up his hands. Mr. 
Stahl, thinking that the man was joking, 
began laughing but again the thief uttered 
the same command, but still the jeweler did 
not comply with the order. Finally the thief 
in a threatening tone told the jeweler again 
to throw up his hands and at the same time 
pushed him in a rear room. When the thief 
and his victim reached the room, Mr. Stahl 
noticed a gun sticking out of the man’s 
pocket and in a few seconds, the bandit drew 
a handkerchief from his pocket which he 
pressed against the proprietor’s nose and 
mouth. Mr. Stahl immediately became sick 
and finally swooned and fell to the floor. 

When he awoke, he noticed the rear door 
standing open and hearing somebody in the 
front of the store, ran out only to find a 
customer who had been waiting for several 
minutes. Mr. Stahl informed his customer 
what had happened and they immediately 
notified the police. 

An investigation showed that the thief 
had removed many of the watches which 
had been left with Mr. Stahl for repairs, 
that the cash register had been rifled of $49 
in bills and a few cents in change, and that 
four knives, the handles of which were made 
of 14 karat gold and two gold filled knives 
had been removed from the safe. The rings 
on the two filled knives bore the trade mark 
“G. R.” It is believed that after committing 
the robbery the thief left through a door in 
the rear room, scaled a fence and then dis- 
appeared through another street. 

The man is described as being about 30 
years old, five feet, eight inches tall, of 
medium build, with gray blue eyes, and 
heavy black eyebrows. He has a number 
of pimples on his face which are most promi- 
nent on one side of his nose and underneath 
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his eyes. At the time of the robbery, the 
man wore a light brown _herring-bone 
striped overcoat, a large gray cap and dark 
trousers. 








Chicago Firms Sued Over Alleged Infringe- 
ment of Patent on Soldering Ma- 
chine for Jewelers 


Cuicaco, Nov. 2.—An important patent 
suit was filed in the United States District 
Court in this city, Oct. 28, by Perry N. Nel- 
son, inventor of the Mar-Vel soldering ma- 
chine. The suits are against Swartchild & 
Co. and Henry Paulson & Co., wholesale 
dealers in jewelers’ supplies. Nelson’s suit 
is on a claim of infringement as to his pat- 
ent on this machine, which is protected by 
letters patent No. 1,426,311, the claim having 
been assigned to him by the original inven- 
tor, Joseph Maru, who was originally the 
inventor of certain new and useful methods 
of improvements in soldering. 

According to the complaint, Nelson grant- 
ed the E.’K. Mfg. Co., a corporation of this 
State, an unexclusive right to manufacture 
and sell apparatus for practicing this patent 
method of soldering, and the E. K. Mfg. Co. 
has appointed C. & E. Marshall Co. (whose 
principal office is in Chicago) its exclusive 
agent for selling and distributing said ap- 
paratus, which has been extensively adver- 
tised throughout the United States. 

Nelson claims that since the granting of 
his patent, and without license or consent 
from him, and in defiance of his rights, the 
defendants in the case have been manufac- 
turing and offering for sale, methods of 
soldering that infringe on this patent to the 
great and irreparable loss and damage of 
himself and the licensees. Having no ade- 
quate remedy at law for loss and injury sus- 
tained, he asks: 

“That Henry Paulson & Co. and 
Swartchild & Co. be compelled to an- 
swer this suit; that they, their clerks, 
attorneys, employes, etc., be perpetually 
adjourned and sustained from practicing 
the said methods of soldering as per let- 
ters of patent, and from making, using, 
or selling apparatus or parts thereof for 
practicing such method; also that pend- 
ing suit a restraining order and prelimi- 
nary injunction be issued against the two 
defendants.” 


Nelson asks that both Paulson & Co. and 
Swartchild & Co. be made to account for 
all the proceeds that have accrued to them 
by reason of the sale of such infringing de- 
vices; that they be decreed to pay the costs 
of this suit and to deliver over to the con- 
trol of the court, to be destroyed or other- 
wise disposed of, all apparatus or parts used 
or capable of being used in infringing his 
letters of patent. 

As the proceedings have just been started, 
no answer has yet been filed by either of the 
defendants named. 








Thirty-eight watches, a large number of 
chains and souvenirs and lodge emblems 
were taken by thieves who broke the plate 
glass window and robbed the establishment 
of the Gordon Jewelry Co., Houston, Tex., 
recently. Many of the watches and emblems 
had been used for display purposes in the 
window during the joint meeting of the 
Shriners meeting. 
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BUFFALO 24 KARAT CLUB 





New Directors Organize, Appoint Commit- 
tees and Plan Activities for the 
Coming Year 


BurFraLo, Nov. 6.—At a meeting of the 
newly elected board of directors of the 
Twenty-Four Karat Club, held at the La- 
fayette Hotel last week, activities of the 
ensuing year were discussed and standing 
committees selected to devise ways and 
means of making the club of maximum bene- 
fit to the jewelry trade at large during the 
next fiscal year. 

The membership committee, through its 
chairman, Richard Petersen, pledged itself 
to obtain 100 per cent results in the short- 
est possible time, which means that it will 
endeavor to bring into the club at least 64 
new members, thus raising the total to 200 
from its present membership of 136. 

It was decided that four bulletins a year 
be issued by the trade relations committee, 
apart from those pertaining to the regular 
club activities routine. These bulletins will 
be issued prior to the regular functions of 
the club, four in number. These are the 
annual banquet in January, Spring Stag in 
April, family outing in July and annual 
business meeting in October. 

The standing committees were chosen as 
follows: 

Social relations: H. F. Van Der Voort, 
Jr. (chairman), B. I. Freedman, A. C. 
Sigrist, William Ehmann and Jerome A. 
Scherer. 

Membership: Richard Petersen (chair- 
man), G. Kruz, Robert Obenauer, H. N. 
3ecker, Jr., and I. Jellinek. 

Finance: Frank Ehrenfried (chairman), 
Leopold Block, Gustave Frisch, Harold 
Greenberg and F. Alf. 

Trade relations: Ralph Smith (chairman), 
Dr. Louis Gottleib, Charles T. Evans, Alfred 
O. Bald and George Petersen. 








Second Exhibit of Glass Pottery Lamps and 
Kindred Lines to Be Held in Chicago 
Feb. 5 to 17, 1923 


Cuicaco, Nov. 3.—Present indications are 
that the Second Chicago Exhibit of ‘glass, 
pottery, lamps and housefurnishings will be 
the largest and best, from the standpoint of 
displays and attendance, that has ever been 
held in America. 

The show will be held Feb. 5 to 17, 1923, 
at the Congress Hotel. More than half of 
the 300 rooms set aside by the management 
of the hotel have already been taken. The 
list of exhibitors includes many of the most 
representative firms in the country and is 
well distributed among the four branches— 
glass, pottery, lamps and housefurnishings. 

The reservations for rooms to date total 
much heavier than at this time last year 
when preparations for the First Chicago 
Exhibit, held Feb. 6 to 18 at the Morrison 
Hotel, were reaching a zenith. While at 
the present time a number of good rooms 
still remain untaken, a conservative estimate 
is that within the next few weeks these 
rooms will be assigned. 

The second Chicago exhibit is being held 
under the auspices of the Glass, Pottery, 
Lamps and Housefurnishings Association of 
Chicago (not for profit). Complete in- 
formation concerning the show will be sent 
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to either prospective exhibitors or to buyers 
planning to attend, if they will address Ira 
A. Jones, secretary, Glass, Pottery, Lamps 
and Housefurnishings Association, 9 North 
Wabash Ave., Chicago, III. 








DEATH OF WALLACE RAND 





Well Known Boston Jeweler Passes Away 
in His Seventy-Eighth Year 


Boston, Mass., Nov. 4.—Wallace Rand, 
senior member of Rand & Crane, jewelers 
and silversmiths, 6 Park St., died early this 
morning at his home, 26 Chestnut Road, 
Brookline. He was 77 years of age. 

Mr. Rand was a native of Portsmouth, 
N. H., and his father was Edward Rand. 
The son came to Boston at an early age 


.and had always been identified with the 


jewelry business. He first was associated 
with Charles W. Kennard, and in 1886 
formed the partnership which has continued 
at the Park St. address for many years. 
His partner, Mr. Crane, predeceased him. 
Mr. Rand is survived by his widow and a 
son. The funeral was held from the home 
of the deceased Sunday. 

Mr. Rand was extremely well known in 
the trade and was highly revered for his 
unfailing courtesy and his kindness of heart. 
He was regarded as one of the pillars of 
the jewelry trade in this city. Members 
pointed with pride to the fact that in Mr. 
Rand there was embodied all those sterling 
qualities and old-time gallantry of manner 
that belonged to the old school. His pass- 
ing leaves a gap in the ranks which can- 
not be filled. 

The firm of Rand & Crane has been identi- 
fied with Boston for many years, ranking 
in the forefront of those houses which con- 
fine themselves almost exclusively to the 
regulation merchandise of the highest grade 
which one expects to find in a house of 
this character. 








Pennsylvania Jewelers Helping the Fight 
Against the Unjust Jewelry Tax 


PittspurGH, Pa. Nov. 4.—President J. 
Clare Crawford, of the Jewelers’ 24 Karat 
Club of Pittsburgh, who has been named 
chairman of the tax committee of this dis- 
trict, which includes the 32nd to the 36th 
Congressional districts, has written to all 
of the Congressmen, requesting their views 
regarding the jewelry tax. 

Congressman Guy FE. Campbell has writ- 
ten stating that he is in favor of the repeal 
of all nuisance taxes. Stephen G. Porter 
has also responded along a similar line 
and James M. Magee looks with favor on 
the repeal, although not definitely com- 
mitting himself. Judging by past expres- 
sion, Congressman M. Clyde Kelly favors 
it and has so expressed himself. 

Mr. Crawford telegraphed the reply of 
Congressman Porter to Ralph Roessler, 
chairman of the tax committee of the Ameri- 
can National Retail Jewelers’ Association. 
Mr. Porter is chairman of the committee 
on foreign affairs. Mr. Porter’s letter fol- 
lows: “Your. esteemed letter of the 27th 
received. Permit me to say that I do not 
believe it is fair or just to tax one business 
on its sales while others are exempt. I op- 
posed this provision of the bill at the time 
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of its passage. “I am opposed to the sales 
tax and I believe it a very unfair form of 
taxation and tending to retard business. All 
legitimate business should be treated ex- 
actly alike in the matter of taxation, which, 
: am sorry to say, the present bill does not 

a. 

President Crawford has named August 
Loch chairman of the war tax committee 
of the Jewelers’ 24 Karat Club. The other 
members are Francis J. Keating, of the 
Grogan Co.; J. Loughrey Roberts, of the 
John M. Roberts & Son Co., and George 
B. Barrett III, of the Geo. B. Barrett Co. 
Mr. Crawford sent to Chairman Roessler 
a letter assuring him that in W. F. Sellers, 
Pennsylvania has a real “live wire” as presi- 
dent of the State organization. 








TAX FIGHT IN METROPOLIS 





Final Results of Campaign in Greater New 
York—Committee Will Meet 
Thursday Night 


The final broadside has been fired at the 
congressional candidates by the War Tax 
Elimination Committee of the Jewelers of 
Greater New York in the campaign to pledge 
these men for the elimination of all ob- 
noxious wartime taxes. Tomorrow evening 
(Thursday) the committee in charge of the 
campaign will meet at the Hotel Astor in 
New York to review its work, and after 
determing just what candidates were elected 
at the polls yesterday, a check will be made 
on how these men answered on the tax ques- 
tion. 

Figures obtained just before THE JEWEL- 
ERS’ CIRCULAR went to press indicate that 
in its five weeks’ campaign the Greater New 
York committee obtained satisfactory results 
in getting the candidates pledged against the 
continuance of the excise taxes. There were 
70 candidates canvassed on the tax question, 
and of this number a big majority pledged 
themselves, if elected, to work for the repeal 
of this burden. 

At the time THe JEweLers’ CrrcuLar went 
to press, the committee in New York had 
received 47 favorable replies; six, fairly sat- 
isfactory; nine, unsatisfactory, and from 
eight candidates no answers had been re- 
ceived to questionnaires and letters. Of 
those candidates classified by the committee 
as satisfactory and no answer, three are 
Democrats, three Republicans, 11 Socialists, 
and of those now in office, two are Demo- 
crats, one is a Republican, and one a So- 
cialist. 








Market Prices for Silver Bars 
The following are the quotations for sil- 
ver bars in London and New York are re- 
ported for the past week: 


Domestic 

Selling Price Silver, 

London U.S. Gov't Standard 

Date Official Assay Bars Price 
Oct. 31 .....---. 3348 6934 99% 
Nev. 2 ccccceeee 3348 693% 99% 
| ee a 34 69% 994% 
7 a Ce cre 3343 6914 pds 
NOG ec uatawe 33% 69% IY, 
ice. BD . Raas haces 34 Vix 69% 99% 








F. J. La Clare has moved from Mebance 
to How River, N. C. 
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Artificial Poni Necklaces 


a superior reproduction 


direct from France 


GATTLE & HUNTER 


576 Fifth Ave., at 47th St., New York 
Telephone Bryant 7085 


Importers of Pearls, Diamonds and Other Precious Stones 




















Ingomar Goldsmith & Co, 


180 BROADWAY, NEW YORK. 








Marquise and Emerald Cuts 
21 to BY carats 


Square Cuts 


60 per carat to 2 grs. 


AMSTERDAM 6 TULP STRAAT raw 
ANTWERP 42 RUE SIMONS 7A RY OND S 




















PEARL TASSEL EFFECTS 


Seed Pearl Bracelets and Pearl Sautoirs 


ORIENTAL PEARL NECKLACES 
From $25.00 Up 


SEED PEARL NECKLACES 


The most complete line of above on the market 


CROSSMAN COMPANY 


3 Maiden Lane New York 
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engaged in busi- 
ness for himself at room 803, Washington 
building. 

Harold James, of the Berlin Jewelry Co., 
Berlin, N. H., is visiting Boston on a short 
vacation. 

Walter C. Harris, of Harris & Lawton, 
Inc., has gone on his annual shooting trip 
to the Maine woods. He will be there for 
two weeks, 

William Rennie, for years with J. H. 
Sawyer, of this city, has returned from a 
visit to Scotland, where he went to see the 
old folks. He was on the other side for three 
months and greatly enjoyed the trip. 

Ernest J. Bailey, a member of Harris & 
Lawton, Inc., at the annual meeting of 
Naphtali Council, Royal and Select Masters, 
Chelsea, was elected thrice illustrious mas- 
ter. Nov. 5 he attended a special assembly 
of the grand council at the Masonic rooms 
in Worcester. He was selected to represent 
the Council. 

J. E. Blaisdell, for 40 years in the jewelry 
trade, mostly in this city, is now associated 
as traveling salesman for the Gold Land and 
Jewelry Co. He is an expert on diamonds 
and will cover New England territory. Mr. 
Blaisdell is well known in these parts and 
his experience and knowledge of diamonds 
will be of great service in his new field. He 
was for years in business for himself, most 
recently in the Little building. 

The corner of Summer and Washington 
Sts. is winning an unenviable record as the 
scene of automobile accidents. The latest 
victim was a woman, who was run over by 
a car and was taken into the store of 
the Thomas Long Co., where she received 
first aid from an officer and was then re- 
moved to her home. For several minutes a 
great crowd assembled outside the store and 
compelled a halt in business activities. Sev- 
eral of the clerks joined in helping the of- 
ficer attend to the injured woman. 

James S. Blake was signally honored by 
the Massachusetts and Rhode Island Asso- 
ciation of Knights Templar Commanders 
when he was entertained at a dinner in 
Young’s Hotel, Oct. 31, more than 125 mem- 
bers attending. Eminent Sir Asa C. Jewett 
presided. Mr. Blake was unanimously 
elected right eminent grand commander of 
the grand commandery of Massachusetts and 
Rhode Island at the annual meeting in Ma- 
sonic Temple the same da: at which the at- 
tendance of 445 set a new record for num- 
bers. Mr. Blake is prominent in jewelry 
circles in this city, being one of the founders 
of the Boston Jewelers’ Club and for several 
years its president. 

Many jeweler-optometrists and manufac- 
turing and wholesale opticians attended the 
auction sale of the Boston Optical Co., Nov. 
2, which took place on the premises. There 
was considerable bidding for this old-estab- 
lished house, and it was knocked down to 
George A. Carpenter, owner of the Jewelers’ 
building, for $20,000. The concern will be 
reorganized in the interests of the new 
owner, and the machinery has been set in 
motion to form a new incorporation. The 
management will continue as at present, with 
William G. Wilkins in charge. The prem- 
ises comprise one of the largest outfits in 
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this city, and recently, when the company 
moved from Beach St. to the Jewelers’ 
building, much new machinery and optical 
equipment were added. 

A peculiar aftermath of the recent rob- 
bery at the store of H. N. Lockwood, Brom- 
field St., when a tray of diamonds worth 
$600 was taken, occurred Nov. 2, when two 
meek persons, one an ordained minister, and 
the other a woman, also ordained, his com- 
panion, called at the store and inquired 
whether there had been a robbery there. 
When told there had, the pair said they had 
been arrested by the police on suspicion of 
being the robbers. They said that after a 
severe cross-examination they convinced the 
police that they were innocent. Miss Lock- 
wood, who was serving the two persons who 
actually committted the theft, was greatly 
surprised that the police should arrest the 
ordained couple, as they bore not the slight- 
est resemblance to the other two. 

Louis H. Gluck, traveling salesman for 
the United Jewelry Co., against which bank- 
ruptcy proceedings have been initiated, re- 
sumed his testimony at the trial last week. 
He is charged with concealment of assets 
and with staging an alleged holdup and 
robbery outside Springticld the night of July 
12, 1921, when, he asserts, he was robbed of 
$80,000 worth of diamonds and other jewelry. 
The case had been continued for several 
weeks and during that time Gluck has not 
departed from his original story of the al- 
leged holdup. He testified as to the visit of 
a creditor to the store on Hanover St., and 
quoted him as saying not to be a fool, but 
to take as much of the stock as he wanted 
away with him. Still another creditor ac- 
cused him, according to his testimony, of 
pawning $30,000 worth of the diamonds and 
jewelry in this city. This he denied. The 
hearing will be resumed next week. 

A margin of two points in the first string 
was sufficient to give A. Stowell & Co. 
three out of four in its match with the E. 
B. Horn Co. in the Boston Jewelers’ Bowl- 
ing League, Oct. 31. The Horn contingent 
won the third string only. Harkins, Kirby 
& Murphy had a close match with the Lenox 
Jewelry Co., the points being equally divided. 
The Ripley-Howland Mfg. Co.’s team won 
three from J. Albert’s Sons, while Shreve, 
Crump & Low Co., Hodgson, Kennard & 
Co., and Bigelow, Kennard & Co.’s teams 
each won four points. The scores were: 
A. Stowell & Co., 1,270—E. B. Horn Co., 
1,268; Harkins, Kirby & Murphy, 1,277— 
Lenox Jewelry Co., 1,275; Ripley-Howland 
Mfg. Co. 1,309—I. Albert’s Sons, 1,266; 
Shreve, Crump & Low Co., 1,344—D. C. 
Percival & Co. 1,236; Hodgson, Kennard & 
Co., 1,413—Thomas Long Co., 1,332; Bigelow, 
Kennard & Cu., 1,430—Smith, Patterson Co., 
127. 

A curious old Marquise ring which at 
one time belonged to Marie Antoinette is 
now in the possession of Sidney de Young, 
of this city, and it is attracting a great deal 
of attention and admiration. The jewel has 
in the center an oblong diamond engraved 
with her name, Marie. It formerly was in 
the collection of Streeter & Co., Ltd., Lon- 
don, Eng. The diamond, owing to its ex- 
treme hardness and consequent difficulty of 
working, in the days of Marie Antoinette 
was seldom the medium for this branch of 
the lapidary’s art. It is said that there are 


in a collection at Florence five fine examples 
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of engraved diamonds, four of which are 
signets. At the present day, however, the 
art of gem engraving has arrived at such 
perfection that diamonds are engraved like 
any other gem-stones. No difficulty occurs, 
if taken to the proper artist. Any design, 


pattern, or arms may now be engraved on 
diamonds, as on rubies, sapphires or softer 
stones. 

















—— 


F, W. Laban, Steubenville, O., who has 
been engaged in business in that city for 
the last 35 years, is to retire from active 
work and is arranging to sell out his store. 
Mr. Laban has many friends in Pittsburgh 
among the trade, with whom he has long 
been associated in a business way. 

Jewelers report there is a very marked 
demand for clocks from the cheapest make 
to the finest and some concerns, especially 
the wholesale houses, are having difficulty 
in filling their orders. The clock business 
had been enjoying a lull, but not now. There 
is also reported a big demand here for 
flat ware of every kind and jewelers antici- 
pate a continuance of this business for the 
remainder of the year. 

At last Monday’s meeting of the Retail 
Credit Men’s Association “are credits funda- 
mentally sound?” was the subject discussed 
and there did not appear to be any doubt 
of it, from the retail standpoint. At the 
dinner dance of the association the previous 
‘Monday to the newly elected president, 
L. Sondheim, at the “Pines,” the Pittsburgh 
representative of THE JEWELERS’ CIRCULAR 
was a four-minute speaker, in presenting 
the needs of the Pittsburgh Chapter of the 
American Red Cross seeking $320,000 to be 
used largely in the care of the disabled 
soldiers. This amount of money is required 
to carry on the work in 1923 here. 

Pittsburgh’s jewelry store windows are 
being given over this week to the American 
Red Cross and the needs of that organization 
to help along the membership roll call, 
largely for the benefit of the disabled sol- 
diers. W. W. Wattle & Sons will give all 
their window to the organization from 
Thursday till Sunday, the day of the drive, 
the entire county to be canvassed by 15,000 
workers next Sunday afternoon. Grafner 
3ros. also have a display and so has the 
Hardy & Hayes Co. and other concerns. 
The use of dolls dressed as Red Cross nurses 
are being featured in the window trims, 

The indications are that J. Clare Craw- 
ford, president of the Jewelers 24 Karat Club 
of Pittsburgh, will continue to serve as 
president of that organization until next 
year, regardless of his desire to relinguish 
the duties of that office. There is some 
quiet missionary work going on here, re- 
garding his successor and if the hands of 
the clock point rightly, C. Glenn Sipe is 
likely to be the next president of that or- 
ganization. Mr. Sipe is looked upon as the 
logical man at this time, because of his 
familiarity with the work. Some of the 
leaders of the trade, in any event, are pre- 
dicting that Mr. Sipe is not only the right 
man for the place but that he will be chosen, 
when a change is made in the office next 
year, as none will be made this year. 
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Walter Eitelbach & Co., Inc. 2“*” ei i i 
Ludwig Nissen & Co. NEw york 














Specialists in Genuine’ Oriental Pearl Necklaces and Individual Pearls 
Finest Selection Rare Gems 
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FREDERICK W. RAUCH 
522 Fifth Ave. New York 


Pearl NecKlaces 











created by an expert in the perfect blending ot 
color and graduation of size 







‘Pearl Ropes Loose Pearls for Additions 






Fancy Cut Diamonds and Precious Stones 

































November 8, 1922 THE JEWELERS’ CIRCULAR 


SAPPHIRES 
EMERALDS| 





STAR 
SAPPHIRES 









ALL SIZES 
| EMERALD CUT and SQUARE CUT RUBIES 
CALIBRE Upward to 5 carats for single stone rings. ALSO 
FANCY SHAPES 
gle F ancy Cut — 





SPECIALIST in SAPPHIRES and IMPORTER and CUTTER of PRECIOUS STONES 


‘HENRY GREEN 


527 Fifth Avenue New York 


DENHEIMBROS 


pu — 
= pspEs Y “y \/, 2 BROAD. 


rERS 


Louis Pressel @ Ledeberg, Inc. 
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DIAMoX D> 1nPORT 























Importers and Cutters of Diamonds 





35 Maiden Lane, New York City 


for smalls, straight sizes—at fixed prices 


We shall gladly submit quotations 
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Get Them as You Need Them 


Don’t Miss A Sale—Write, Phone or Wire 


P. H. WINTERBERG & CO. 


Importers of Diamonds 


29 East Madison St. Phone Randolph 0651 CHICAGO 
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JAC. ROMYN 


BRISTOL HOUSE 





CABLE ADDRESS: AMSTERDAM 
RIPRAP, LONDON ANTWERP 


BROKER IN ROUGH (SYNDICATE), AND CUT DIAMONDS 


19-20 HOLBORN VIADUCT LONDON, E. C. 1. 














‘Wrepare for The Christmas Rush”’ 


THE LATEST CREATIONS IN 


Real Stone Bead Necklaces 
and 14 Kt. Earrings 







Amethyst Topaz Rock Crystal 
Opal Jade Amber 

Siberian Lapis Swiss Lapis Amazonite 
Cornelian (Red) Crysophrase (Green) Chalcedony (Blue) 


Send for Selection Package. 


A. SCHORR & COMPANY 


15 Maiden Lane IMPORTERS—PRECIOUS AND SEMI-PRECIOUS STONES, PEARLS 


Aquamarine 
Turquoise 
Black Onyx 
Avenjurine 


New York 
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Our specialty is repairing, restringing The Buvers’ Director 
S E 5 D and altering of all kinds of Seed Pearl ; y y 


‘ 
PEARL |", “| | i. 
4 —— 
F NK C. OSME ; The Jewelers’ Circular Publishing Company 
J e W Cc | y 2 West 47th St. New York, N. Y. ; 13 John St., corner Broadway New York 





















A. &$. ESPOSITER = EXPERT LAPIDARIES WEE! U GEMS 
POLISH 
NEW YORK We are always in the market for fine rough 
Tele. Bryant 4787 gem material. Sch. 
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Amethyst, Topaz, Onyx, Lapis, Green, Red and Blue Stones, suitable for the prevail- 
ing designs in Rings for Men, Women and Children. 


Stones of many other colors, especially appropriate to match the dress colors now in 
vogue in fashionable shops throughout the country. 


Jewelry designed to match fashionable apparel is in great demand and we can supply 
the required stones in quantities for manufacturing purposes. 


H. NORDLINGER’S SONS, Inc. 


Importers and Dealers in Precious, Semi-Precious and Imitation Stones 


New York, 70 West 40th Street 
Paris, 32 Rue Beaurepaire Gablonz, a/N., 16 Steingasse Providence, 63 Washington St. 
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YOUNGEST in Style OLDEST in Skill 





Renowned 
Since 1876 





No. 545—$200 Net No. 328—$11.25 Net 
All Platinum 15 Diamonds All 18K Belais 


We have made jewelry continuously for 46 years. Age lives upon what it was, whereas youth lives 
upon what it does. So to 46 years of increasing skill, we have added priority and authority of style. 


H. & E. 0. BELAIS 143 West 36th St., New York City BELAIS MFG. CO. 


Ask about = Free De- Belais Made Write in for —— + ——_ 
signing Service. ings and Watches in tinum 
Up-to-Date Ideas. Means Well Made and 18K. Belais White Gold. 














SON & PRINS 


(Established in 1892 as “S. J. Son’’) 


IMPORTERS OF DIAMONDS 


31 NORTH STATE STREET 


CHICAGO 


Carefully Assorted Lots—Sizes, Melees, Fancies, Large 
Stones. Particular Attention to Your Immediate Calls. 
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old only to the better class 
O Yewelry shops 


At last—the W.W.W. GUARANTEED PEARL NECKLACE! 
Like W.W.W. GUARANTEED RINGS, they are sold only to the legitimate retail 


& ° 
* Jeweler—never to the department store or mail-order house. 
* 


* 


*, Back of this promise is the integrity, the well-known reputation of a house with 


*% whom you have done business in the past, or know about, because of the 


~~ firmly established W.W.W. Ring line, nationally known and advertised. 


was *% The W.W.W. Pearl proposition is as novel and different as the W.W.W. 
- ae. Ring line. Why not mail the coupon today. It will cost you nothing, 
enabling © but will tell you in full why it is to the interest of every good 


Gentlemen: i ee be a 
Please send me, at a Jeweler to feature W.W.W. GUA RANT EED "PEARL NECK- 
once, sample of the un- . _ 

oral WWW. Peart @ LACES. 

Necklace Guarantee, printed O 

in color, and a unique leaf- 


let explaining “> — the we = . 
W.W.W. Pearl Necklace prop- Wh W ] & W 
osition will increase my Pearl ™ Ite, l e arner 


Necklace sales. Also explain in % 
regard to the patented combination . “Makers of W. W. W. Guaranteed Nationally Advertised - 
jewel-case box, which you say is so % 4 i 
invaluable to "er and which is such ~ Rings 
a great sales aid. 
. 7 Buffalo, N. Y. 
OS ST Ee ee IEE Pe ee Pre * 
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STONES 


We fill mail orders promptly. Advise 
us of your needs in the stone line, a 
and imitation. Stone seal engraving, 
crusting, and lapidary work, and at cilemee 
surprisingly low. 


Kroner, Hyman & Co., Inc. 


IMPORTERS 
No. 51 Maiden Lane, New York 
John 0850 
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AMERICAN BRIAR PIPE CO. 


Manufacturers of Pipes and 
Smokers’ Articles 





PIPE 
REPAIRING 


Repairing done in our own factory. 
Service and satisfaction guaranteed. 


170-172 W. Randolph, CHICAGO 













a Any Size 
EARRING STONES 


THE DOUBRAVA CO. 
61 Beekman St. 








| Attention—Manufacturers 


ONYX RING STONES 


ONYX and AMBER BEADS 


New York 





The e Buyers’ Directory 


Price, ce, $1.00 


The Jewelers’ Circular Publishing Co. 
11 John St., corner Broadway, New York 














BUY FROM THE CUTTERS 
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It is impossible to cut an Aquamarine thin 
and retain its BRILLIANCY. 

Lacking BRILLIANCY an Aquamarine has 
absolutely no merit. 

Hence, an Aquamarine cut too thin is prac 
tically unsalable, and therefore expensive at any 


price. 


American Gem & Pearl Company 


6 West 48th Street, NEW YORK 


LONDON 
26 Holbern Viaduct 


PARIS 
“4 Rue Lafayette 





FROM MINES TO MARKET 
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illurtrated -—— 
of clayzr p 
programy. fraternity em em- 


blem ys and Greek Letter ew 
27 East Monroe St. 


CHICAGO 
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61 Barclay Street 


HOLLY WREATH 


mene Prepared 


$.05 per year. 


No. 21 


with 


for the Asking. 


No. 21861 


Frank Netschert, Inc. 


Each $1. 25 


Lasting for 25 years, cost is 


Xmas Catalogue 


illustrations in colors 
of Artificial Flowers, Plants, 
Vines, Trees, Baskets, Holly 
and Poinsettias mailed Free 


New York, N. Y. 

















ere 


THE BUYERS’ DIRECTORY 


Price $1.00 
The Jewelers’ Circular, 11 John St., 


New York 
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Line 
HMG 


BC 


BF 


GORHAM 


13 


Patterns of Toilet Ware 
in Sterling Silver 


“Columbia” 
“Columbia” 
“Columbia” 
“Columbia” 


“Hellenic” 
“Hellenic” 


“Hellenic” 
“Hellenic” 


73 TOILET WARE LINES 


Butler finish 

Hammered, Gray, finish 

Hammered, gray finish, no shield 
Engine Turned, bright finish 

Silver with 18Kt. Green Gold 
Stripe, gray finish 

Engine Turned, Silver with 18Kt. 
Green Gold Stri Pe, Red finish 
Silver with 14 llow Gold 
Stripe, gray finish 

Engine Turned, Silver with 14Kt. 
Yellow Gold Stripe, gray finish 
Butler finish 

Engine Turned, bright finish 

Engine Turned, brocade gray finish 
Hammered, gray finish 

Etched, gray finish 

Gray finish 

Engine Turned, papeete gray finish 
Engraved, pray finish 

Engraved, Engine Turned, gray finish 
Engraved, Engine Turned, gray finish 
Engraved, Engine Turned, gray finish 
French gilt finish 

Etched, gray finish 

Gray finish 

Engine Turned, gray finish 

Engine Turned, gray finish 

Engine Turned, » Fy finish 
Engraved, ~~ nish 

Engraved, Engine Turned, gray finish 
Engine Turned, brocade gray finish 
Hammered, gray finish 

Engine Turned, gray finish 

Butler finish 

Etched, fray finish 

Engine urned, gray finish 

Engine Turned, brocade gray finish 
Hammered, gray finish 

Butler finish 





6100 BW 
6100 
6100 
6100 
6100 
6100 
6300 
6300 
6400 
6400 
6700 
6800 
6800 
6900 
6900 
7100 
7100 
7100 
7100 


C39 
HMD 


DH 
RDT 
HMS 


HME 
7200 GE 


1464 E 
HMD 
a2 


E 
HMD 
gy i 
C33 
DF 
C35DG 
6425 K10 


6425 Kil 
6425 J13 


“Sharon” 


“Canterbury” 


“Flanders” 
“Flanders” 
“Etruscan” 
“Genesee”’ 
“Genesee” 
“Mansfield” 
“Mansfield” 
“Beaumont” 
“Beaumont” 
“Beaumont” 
“Beaumont” 
“Hathaway” 
“Hathaway” 
“Hathaway” 


Notable from every standpoint—The largest, most finely perfected and highly specialized 
list of Patterns—The most beautifully designed Toilet Ware ever offered to the Trade 


Engine Turned, ae finish 


Engine Turned, aid finish 
Engine Turned, rocade gray finish 
Hammered, gray finish 


Engine Turned, bright finish 
Engraved, Engine Turned, gray finish 
Engine Turned, bright finish 
Hammered and Chased 

Plain 

Engraved, Engine Turned, bright finish 
Gray finish 

Bright finish 

Engraved Wreath, bright finish 

Gray finish 

Hammered, gray finish 

Gray finish 

Engine Turned, gray finish 
Engraved, Engine urned, gray finish 
Hammered, gray finish 

Gray finish 

Hammered, gray finish 

Engine Turned, bright finish 


BABY TOILET WARE 


Butler finish 

Engraved, bright finish 
Hammered, gray finish 
Engine Turned, bright finish 
Butler finish 

Engraved, bright finish 
Hammered, gray finish 
Engine Turned, bright finish 
Butler finish 

Gray finish 

Engine Turned, oie finish 
Engraved, Engine Turned, —— finish 
Hammered and Chased 
Chased 

Hammered and Chased 


The 73 Patterns of Toilet Ware are made by the Wm. B. Kerr ‘Co. of Newark, N. J., one of the 
four famous plants of the Gorham Interests. 


A promise was made the trade last February—“New patterns will be brought out, standard estab- 
lished designs will be retained, and all Gorham Toilet Ware will be transferred to The Kerr Fac- 
tory for the purpose of consolidating and amplifying the lines demanded by the trade.” 


This Announcement splendidly illustrates how this has been kept. 


We said we would promise better merchandise, better art, and better prices—and we have produced them. 
e 


THE GORHAM INTERESTS 


Fifth Avenue at 36th Street, New York 
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POINT seldom 

touched on in the 
discussion in the trade 
over the difficulties 
jewelers have in selling silverware was well 
brought out by a Portland, Ore., jeweler 
recently in a letter to the Sterling Silver- 
ware Manufacturers’ Association, comment- 
ing on the many aids that have been given 
to the jeweler in the way of pushing the 
beautiful white metal and suggesting other 
points to be emphasized. In brief, this cor- 
respondent takes the stand that the general 
objection to the use of silver comes more 
from the difficulty of keeping the same clean 
than for any other reason. 

Silver on the sideboards, dinner table and 
in other places where it functions as articles 
of ornament or utility, must always stand 
the rivalry of fine china and glass; but the 
jeweler has a strong selling point in favor 
of silver by stressing the long wear which 
the latter will give to the owner or re- 
cipient. It makes it a gift that carries with 
it for many years, a reminder of the good 
wishes of the giver. The durability of 
silver is out of all comparison to that of 
china or glass, because china once nicked 
is practically ruined whereas silver can be 
dropped and bumped with no loss to its 
value and often little to its beauty. But 
the great objection that the jeweler must 
meet from the housewife is the fact that 
the work required to keep silverware clean 
is much more than that for china or glass. 
Even with those jewelers who handle silver 
polish and silver cloth and get their cus- 
tomers to buy them, this objection stands 
strongly in the way of silver and in favor 
of china. 

in urging the silverware manufacturers 
to strongly consider this handicap on the 
sale of silverware, the Portland jeweler 
makes the suggestion that individually and 
as an association, th: manufacturers con- 
sider this subject seriously. and set their 
expert chemists to work with the end in 
view of producing a solution that will as 
easily remove tarnish from silver as soap 
and water will remove dirt from china 
Showd they succeed in this, he says, more 
will be done to encourage the use of silver 
on the part of the public and more aid will 
be given the jeweler in developing silver 
sales than has resulted from any of the 
other efforts heretofore made. 

The suggestion of this jeweler appears 
on its face to be a gond one and we sin- 
cerely trust that it will be given considera- 
tion by the silverware manufacturers and 
by all who ar» interested in increasing the 


A Valuable 
Suggestion to 
Popularize Silver 





sale of silverware, among all American 
families who can afford it. 
Y the time that 


The Great Tax 
Fight Will 
Bring Results 


this issue reaches 
our readers the re- 
sults of the election 
will have been broadcasted and the political 
complexion of the next Congress will be 
generally known. Also, it is probable that 
jewelers will have learned, at least as far 
as their own States are concerned, how 
those congressional candidates fared who 
obtained their support through a straight 
forward and unequivocal attitude in regard 
to the elimination of special excise taxes. 
We hope to be able before long to announce 
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definitely how many of the 400 candidates 
for Representative who took a proper stand 
on the tax question, have been elected 
throughout the country. 

Whether or not as a result of the efforts 
of the jewelers combined with those of the 
merchants of other industries who are today 
improperly and unjustly taxed, a majority 
of the new House will be pledged in favor 
of complete elimination of all excise tax on 
special industries, there is no doubt that the 
biggest kind of an effort in the way of tax 
reform has been made at this election, In 
the first place men both in and out of office, 
who had heretofore considered if generally 
proper to tax luxuries, have learned that 
there are fundamental principles of justice 
underlying taxation which must be followed 
in times of peace if our country is to 
prosper, These men having seen the in- 
iquitous and unfair basis of the present law 
are in many cases ready and willing to join 
in any proper amendment that will take a 
tax off special industries, even where they 
have not already pledged themselves so to 
do. Others who already have been workers 
in behalf of proper and equal taxation of all 
industries have been heartened by the fight 
made, and by the education of the legisla- 
tors and prospective legislators that has 
resulted from the campaign made in the 
last month, 

Few there are today who can defend the 
attitude of the government in taxing mer- 
chants of a few industries and letting others 
go scott free, and the pre-election work of 
the jewelers has done more to upset those 
who would like to “stand pat” on the tax 
law and to put those who defend it on the 
run than anything that could happen since 
the law went into effect. 

The werk of the Special Excise Tax 
Elimination Committee of our trade has 
almost assured the eventual if not the im- 
mediate elimination of the jewelry and o.her 
special excise taxes, and the jewelers who 
participated therein, either individually or 
as members of the various tax committees in 
the different States, may feel proud of the 
result of their efforts, particularly in the 
knowledge that had this work not been done, 
at this time and in this manner, our trade 
would have stood a great chance of having 
this tax in perpetuity. 





HE report cabled 
from Paris last 
week to certain Amer- 
ican newspapers to the 
Irench chemist had found a 
substitute for gold in a metal, yellow in color 
and containing the non-corrosive and other 
properties of the queen of metals, mentions 
erroneously that the qualities possessed by 
this new metal would permit it to take the 
place of gold in the manufacture of jewelry 
and other articles where gold is now used. 
This resulted in a number of inquiries com- 
ing to THE JEWELERS’ CrrcuLAR from con- 
tributors to newspapers and magazines as 
to the effect such a metal would havg upon 
the jewelry trade, and to what extent it 
would decrease the use of gold in our indus- 
try. When told that it would have no ap- 
preciable effect on the jewelry business and 
the discovery was of little or no interest to 
the trade, they seemed to be distinctly sur- 
prised and, in some cases, upset in their cal- 
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Cé&B 


For nearly sixty years a legion of loyal 
customers have expressed unquestioned 
Confidence & Belief in our efforts to 
Create & Build that co-operation which 
not only Serves but Satisfies. 


We are now on the threshold of what ap- 
pears to be one of the most successful Holi- 
day seasons. All departments have 
complete lines of new and up-to-the-min- 
ute merchandise and at right prices. 


Our white gold, sapphire and diamond 
rings and platinum diamond wrist 
watches are of unusual Charm & Beauty. 
Complete & Better assortments can now 
be had than waiting until later. 


Why not send for yours now—make your 
own comparisons. C. & B. convinced. 


Cross & Beguelin 


Wholesale Jewelers 


“59 Years on the Lane” 


21-23 Maiden Lane New York City 
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culations because it knocked away the basis 
of some beautiful stories as to a “revolution” 
in the jewelry business. 

We have often commented on the strange 
attitude of newspapers, magazines and the 
general public towards matters relating to 
the jewelry trade. Anything that they can 
consider as upsetting values of either gems 
or metals is considered a matter of prime 
importance to the public, and they cannot see 
or even faintly understand the prime fact 
that jewelry has come down through the 
ages (and will go down through the ages to 
come( as the one commodity that retains a 
permanent value, and is cherished not only 
for the beauty of the product and associa- 
tions connected with it, but also for the fact 
that its intrinsic value remains practically 
permanent and sometimes increases from 
year to year. 

As a matter of fact, there is nothing in 
the heralded discovery of the French chem- 
ist that is either new or interesting to jewel- 
ers. Imitations of gold have been made from 
time immemorial, and in the last decade or 
so, many yellow metals which look like gold 
and have some of its properties have been 
offered to the public. But they are of no 
use to the jeweler because they are not gold. 
Jewelry is made of gold, silver and platinum 
because the metals are gold, silver and plati- 
num and are valued as such. There has been 
no dearth of imitations or substitutes of 
these metals; on the contrary, there has been 
a plethora of such special metals, none of 
which has found any place of importance in 
our industry or could have been used to ad- 
vantage by our manufacturers. 

As an industry, we work quite largely in 
the precious metals and are no more inter- 
ested in the substitutes therefor than would 
the artist or art dealer be interested in the 
manufacture and sale of reproductions of 
fine paintings by machinery. The only in- 
terest the jeweler could have in the manu- 
facture of these substituted metals lies in 
the fact that they may be of use in scientific 
or commercial industries which now absorb 
a part of the real precious metals because 
of the qualitics they possess, and eventually 
this might permit the jeweler to be the only 
artisan who absorbs precious metals in the 
arts. 








New Enterprises. 
George F. Roethe has opened a_ small 
jewelry store in Redwood City, Cal. 
Henry Jung has established a new jewelry 
store at 703 Oakland Ave., Milwaukee, Wis. 
F. L. Resse has opened a jewelry and re- 
pair shop at 84 Ferguson Ave., Wood River, 
Il. 
The Eckert Jewelry Co. is the style of a 
new manufacturing jewelry firm just opened 
in 419 Tower building, St. Louis, Mo. 











Funeral services for Mrs. Henrietta Cohn, 
81 years old, one of the best-known women 
of Evansville, Ind., who died Tuesday, 
Oct. 31, were held Friday afternoon, Nov. 
3, with burial at Rose Hill Cemetery. Mrs 
Cohn was the mother of David Cohn, of 
the retail jewelry firm of Kruckemeyer & 
Cohn, and she was much beloved because of 
her many acts of kindness. She is sur- 
vived by two sons, four daughters and two 
sisters, 
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Al. Levy, representing J. Braunstein & 
Co., this city, visited the trade in St. Louis, 
Mo., last week. 

Zach A. Oppenheimer, 68 Nassau St., 
sailed for Europe on Saturday aboard the 
steamship Rotterdam. 

The Eggens-Hambler Co., manufacturer 
of fountain pens, 180 Broadway, is moving 
to larger quarters in the same building. 

C. R. Pearsall, of the Leyson-Pearsall Co., 
Salt Lake City, Utah, was a recent visitor in 
this city, but several days ago returned home. 

L. P. Kadison, of Fera & Kadison, dia- 
mond cutters, 45 John St., returned Tuesday, 
Oct. 31, on the Olympic from the European 
diamond markets. 

Arthur J. Birkner, jeweler, now located 
at 54 W. 39th St., will remove his business 
on or about Jan. 1, to larger and more 
modern quarters at 1 W. 42nd St. 

Louis Freund, of Henry Freund & Bro., 
this city, is visiting the trade on the Pacific 
Coast, where he is well known to many 
jewelers in that section of the country. 

The business of the Rialto Jewelry Co., 
was incorporated at Albany, N. Y., last 
week, with a capital of $5,000. The incor- 


porators are S. and F. Friedman and C.. 


Badoff. 

M. A. Mead, of M. A. Mead & Co., Chi- 
cago, accompanied by his wife, left Chicago 
last week for this city, where he spent the 
week-end with his daughter. They were en 
route to their Winter home in Miami, Fla. 

Charles T. Evans, former president of the 
American National Retail Jewelers’ Associa- 
tion, and now in business in Buffalo, N. Y., 
was among the out-of-town visitors at the 
offices of THE JEWELERS’ CIRCULAR during 
the past week. 

The business of Cahn, Heimler & Rein- 
schreiber, manufacturers of jewelry and 
novelties, was incorporated at Albany, N. Y., 
last week, with a capital of $50,000. The 
incorporators are W. Heimler, W. Rein- 
schreiber and W. Dohaney. 

The attention of the trade is called to the 
fact that a small package containing 
watches was recently found in this city. 
Further information regarding this package 
may be obtained by making inquiry of 
Charles Kleist, superintendent of the build- 
ing at 106-108 Fulton St. 

Joseph H. Frier, of Greenbaum, Wolff & 
Ernst, attorneys for the National Jewelers 
Board of Trade and other organizations and 
individuals in the industry, is receiving the 
congratulations of his many friends as a 
result of his marriage on Saturday, Oct. 28, 
to Miss Estelle E. Atwood. The ceremony 
took place in Brooklyn, where the couple 
are now residing. ° 

The platinum market remained firm dur- 
ing the past week, and on Monday, as THE 
JeweLers’ CiRCULAR was going to press, the 
same prices which prevailed last week were 
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still in effect. 
$105 an ounce, while platinum containing 
five per cent. iridium was selling at $113 an 


The soft metal was quoted at 


ounce. The price quoted on platinum com- 
posed of 10 per cent. iridium was $121 an 
ounce, 

After an absence of eight months, Saul L. 
Solomon, of S. L. Solomon & Bro., 21 
Maiden Lane, is expected to return to this 
city within two weeks. During his absence 
Mr. Solomon has called on the trade in New 
Jersey, Pennsylvania, Maryland, Delaware, 
West Virginia and Virginia, making the trip 
in an -automobile. Mr. Solomon estimates 
that his trip covered a distance of about 10,- 
000 miles, and states that it was one of the 
best trips he has ever taken. 

Henderson J. Smothers, a porter employed 
by the Gorham Co., Fifth Ave., was ar- 
raigned in the Jefferson Market Court, this 
city, last Wediiésday, on a charge of grand 
larceny, and after a brief examination, was 
held for the action of the grand jury. The 
prisoner’s bail was fixed at $1,500. Smothers 
is charged with stealing a number of ciga- 
rette cases, match boxes and other silver 
articles valued at about $850 from the Gor- 
ham concern. Most of this loot has been 
recovered through the efforts of the Jewel- 
ers’ Co-operative Bureau working in con- 
junction with the local police. 

Walter H. Mellor, field secretary, Ameri- 
can National Retail Jewelers’ Association, 
who has been in this city leading a member- 
ship campaign, has gone to Connecticut to 
continue his work. While in New York he 
was very successful, succeeding in obtaining 
over 100 members for the A. N. R. J. A. 
He will carry his campaign from Connecticut 
into Massachusetts and Rhode Island. His 
itinerary in those States schedules his ar- 
rival in Providence on Nov. 14. On Nov. 15 
and Nov. 16 he will cover surrounding towns 
and on Nov. 17 will visit Fall River, Mass., 
and vicinity. He will then devote several 
days to work in Greater Boston, Worcester, 
Springfield and Northampton. 

A voluntary petition in bankruptcy was 
filed in the United States District Court, 
this city, last Wednesday, by Joseph Ghinger, 
doing business as the J. Ghinger Co., 
jeweler, 71 Nassau St. The schedules ac- 
companying the petition list the liabilities 
at $3,330, which amount is entirely made up 
of unsecured claims. The concern, according 
to the schedule has no assets. Among the 
largest unsecured creditors are: Gold- 
smith Bros. & Co., $1,000; J. B. Cooper, 
$550; Schultz Goldman, Inc., $450; Altro 
Smelting & Refining Co. $295; E. J. 
‘Schenck, $90; Royal Diamond Co., $500; 
Slotnick & Gurowitz, $50; Arnold Loewry, 
$313, and Levitan & Crawford, $27. 

Creditors of Sam Zeitner, dealer in dia- 
monds, jewelry and watches, 47 Maiden 
Lane, instituted bankruptcy proceedings in 
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the United States District Court, this city, 
on Monday, Oct. 30. The petitioning credi- 
tors are Morris Suderov for $300, Abe Blum, 
$102, and Max Hoffman, for $300. The 
petition sets forth that the alleged bankrupt 
removed all of his assets with intent to de- 
fraud his creditors. It is also claimed in 
the petition that the alleged bankrupt has 
assets amounting to about $20,000 and lia- 
bilities estimated at $30,000. In an order 
signed by Judge Learned Hand on the same 
day the petition was filed, Robert P. Stephen- 
son was appointed receiver under a bond 
of $10,000. 

Last Wednesday morning the Good and 
Welfare Committee of the National Jewelers 
Board of Trade met at the Board’s rooms, 
15 Maiden Lane, at which time a number of 
matters pertaining to the proper stamping 
of jewelry was taken up and acted upon. 
About 20 applications were presented for 
membership at a meeting of the Member- 
ship Committee of the Board, held last Fri- 
day at the Board’s headquarters, At the 
meeting Secretary Backus also presented 
plans for the membership campaign which 
is now being waged and these plans were 
heartily approved by the committee. A 
meeting of the Finance Committee of the 
Board was held last Wednesday afternoon 
at the organization’s headquarters, Only 
routine business was transacted at this meet- 
ing. 

Since announcing that another trade din- 
ner would be held by the National Jewelers 
Board of Trade, Secretary Backus reports 
that reservations have been coming in rap- 
idly. From present indications, this dinner 
will outclass even the previous affair held 
by the Board last May. This dinner is to 
be held on Thursday evening, Nov. 23, at 
the Waldorf Astoria, and the topic of the 
evening will be the proposed new national 
stamping act, which, after being submitted, 
will be discussed from the floor. Secretary 
Backus urges that in view of the fact that 
reservations are coming in so fast, all those 
desiring to attend the dinner should send 
their requests in as quickly as possible, All 
requests for tickets should be accompanied 
by a check made payable to the National 
Jewelers Board of Trade. 

According to information made known 
last week invitations will be sent by the 
Merchant’ Association to all business houses 
in the city which have been in business 
uninterruptedly for 100 years to send repre- 
sentatives to the mass meeting which will 
be held at Madison Square Garden on Nov. 
17 to celebrate the 25th anniversary of the 
association. If Mrs. Harding’s health per- 
mits him to leave Washington, President 
Harding will address the meeting. While 
many houses have suffered changes of title 
during a century of existence, it is believed 





(Continued on page 115) 
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SOLIDARITY: “The Case That Courts 


Mr. Retailer 


Discriminating jewelers have featured Solidarity 


Gold Cases for OVER THIRTY YEARS— 
Could any higher tribute be paid our product? 


Pendant and Bow Patented RGIFTS THAT LAST Representative Watch Jobbers 
: are Solidarity Jobbers 


som vise SOLIDARITY WATCH CASE CO, %22i.2%%0 


oe — 15 Maiden Lane, New York (ESTABLISHED OVER GEORGE SALZGEBER 


THIRTY YEARS) Asst. Secretary-Treasurer 


































PICCADILLY 
MESH BAGS 


are a distinctive creation, 
the vanity box, which is 
skillfully concealed in the 
frame, being an exclusive 
feature. PICCADILLY 
MESH BAGS are now 
made in SOLDERED 
Mesh as well as UNSOL- 
DERED Mesh. 


ONE HUNDRED YEARS OF 
COMMERCIAL BANKING 


















We solicit accounts of 
Jewelers and Affiliated 
Trades with a_ full 
knowledge of its re- 
quirements created by 
an experience and serv- 
ice not equalled by 
other banking _ institu- 
tions. 











PICCADILLY MESH 
BAGS may be obtained in 
Gold Plate, Silver Plate, 
Sterling Silver and 14 Kt. 
Gold. 

















Order through your 





Oe Tn 4. 1918, No. 52002 regular jobber 
Main Office: 149 Broadway, New York City And Feb. 21, 1922, No. 1,407,810 or ask for catalog. 






Branches: Battery to the Bronx 


Lippmann, Spier & Hahn 


sentocturere and tmportersof Jewelry and Novelties 
1261 Broadway _n. w. Cor. 3ist St. New York 
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that a considerable number still exist in 
New York city. In order that it may 
have its lists complete, the association is 
asking houses that have been doing a busi- 
ness for a century in the city to send their 
names to its offices in the Woolworth build- 
ing, at 233 Broadway. It is proposed to 
make public a list of the century old busi- 
ness houses in the city if anything ap- 
proaching a complete census of them can 
be made and this is deemed to be possible. 











was a candidate for 
the New Jersey General Assembly on the 
Socialist ticket at yesterday’s election. 

Mr. and Mrs. Harry Durand, of Lincoln 
Park, who have been at their Summer home 
at Elberon since last Spring, are expected 
to return to their home here this week. 


Abraham Burach 


Charles F. Moore, of Moore & Hoffman, 
has acquired an interest in the firm of 
Moore & Sons, ring makers, Court and 
Halsey Sts., and beginning Jan. 1 next will 
represent both concerns through the south 
and middle west. 

Incorporation papers have been filed for 
the Hirma Watch, Inc., whose registered 
office is at 525 Main St., East Orange, and 
whose incorporators are Harry H. Picking, 
Charles O. Geyer, and Gordon Grand. The 
authorized capital stock is 10,000 shares. 

L. Lelong & Bro., Inc., bullion dealers, 
smelters and refiners, Halsey, Marshall and 
Nevada Sts., this city, have doubled their 
space in their assay department and labora- 
tory to take care of increased business. 
They are also equipping a modern plant 
for the manufacture of metal alloys and 
solders. 

E. S. Astley will leave next week for a 
trip through the south and southwest in the 
interest of Champenois & Co., manufactur- 
ing jewelers, at 50 Walnut St. Edgar 
Champenois is on a trip for the same con- 
cern which includes visits to the trade in 
Philadelphia, Baltimore and Washington. 
Frank R. Krugler is covering the middle 
west for the company. 

Mr. and Mrs. Bernard M. Shanley, Jr., 
of 993 Broad St., have announced the en- 
gagement of their daughter, Miss Mary 
Sanford Shanley, to William Lawrence 
Dempsey, son of Mr. and Mrs. William A. 
Dempsey, of 189 Hollywood Ave., East 
Orange. The date has not been set for the 
wedding. Miss Shanley attended the Holy 
Child Convent at Suffern, N. Y. Mr. Demp- 
sey was graduated from Princeton, class of 
1917. He was an aviator during the war. 

Director Gillen, of the Department of 
Parks and Public Works, and a committee 
of interested citizens have decided to locate 
“The Wars of America,” the monument that 
is being sculptured by Gutzon Borglum, on 
a site just south of the center of Military 
Park, a short distance north of that pro- 
posed by Mr. Borglum and Harold S. 
Caparn, a landscape architect. 
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Injunction Continued Against Union Men 
Picketing Shops of Katz & Ogush, 
New York 
After deliberating for several weeks, 
Justice Wagner in Special Term, Part 1 of 
the Supreme. Court, issued an opinion last 
Saturday in the case of Katz & Ogush, 
manufacturers of platinum mountings, 141 
W. 36th St., New York, against the Inter- 
national Jewelry Workers’ Union, Local 

No. 1, et al. 

Several weeks ago, as reported in these 
columns, a temporary injunction was issued 
against the union men from picketing the 
establishment of Katz & Ogush or molesting 
any of their employes. After the temporary 
order was issued, arguments were entered 
for and against obtaining a permanent injunc- 
tion. The following is Justice Wagner’s 
final opinion: 


Katz & Ocusu, Inc. v. Williams, etc.—Picket- 
ing unaccompained by any threats, personal 
violence, intimidation or the use of coercive means 
has always had the sanction of law. Courts have 
no right to so curb the right of free speech as to 
enjoin one from attempting by persuasion and 
reasoning only to enlist others to their cause. 
The courts will, however, uphold the American 
principle of law and order and restrain any acts 
of violence or threats gr coercion employed by 
any of the so-called strikers or sympathizers in 
the conduct of the strike. The temporary injunct- 
ion here granted will be modified pendente lite, so 
as to restrain the defendents from in any manner 
assaulting or menacing or using any threats, per- 
sonal violence or intimidation and from blocking the 
entrance to plaintiff’s place of business in the 
course of the conduct of their strike. 
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CONFESSES JEWELRY THEFTS 


Nearly $6,000, Stolen by a Clerk Employed 
by Council Bluffs, Ia., Concern, Is 
Recovered by the Police 

Omana, Nebr., Nov. 4.—Nearly $6,000 
worth of jewelry stolen from the Emil 
Leffert Jewelry Co. at Council Bluffs, Ia., 
in the past two years by a clerk, Andrew 
Hoffman, by his own confession, was re- 
covered by police last Saturday concealed 
in the ceiling of the Millard Chemical Co. 
store in Omaha. 

Proprietors of the jewelry store had been 
missing articles of value for a long time, 
but it was not until recently that circum- 
stances fastened suspicion upon Hoffman. 
Diamonds valued at $5,000 are yet to be re- 
covered, according to estimates made at the 
jewelry store. 

Hoffman had given expensive pieces of 
jewelry to his wife and his sister. Police 
seized a wrist watch and a diamond ring 
his sister was wearing when they went to 
Hoffman’s home to search for the missing 
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It is definitely announced “en Ay < Tanke, 
Inc., that the new store at 557 Main St. 
will be opened on Monday, Nov. 20. Ex- 


terior alterations in the building have been 
completed and fixtures will be installed this 
week, 

Having concluded their auction sales at 
their main store, 305 West Ferry St., Striker 
who operate three retail jewelry 


Bros., 
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stores in Buffalo and one in Hamburg, a 
suburban town, began a series of auction 
sales in their store at 1883 Niagara St., 
at 2.30 and 7.30 p. M. daily. 

Hildegarde Scherer, daughter of Jerome 
A. Scherer, Fillmore Ave. jeweler, sailed 
for home on the Theodore Roosevelt on 
Nov. 1, after a visit of several months in 
central Europe, and will arrive in New 
York about Nov. 10. She will remain in 
the Metropolis for a few days before re- 
turning to her home in Buffalo. 











John Gray, salesman for the Saart Co., 
returned last week from an extended trip. 

The Dominick & Haff Co. is now located 
in its new quarters in the Bigney building. 

J. S. Adler, of Samstag & Hilder Bros., 
was in the city last week visiting the manu- 
facturing jewelers. 

A number of the local manufacturers are 
planning to extend their business by send- 
ing representatives to South America. 

Frank P. Daughaday has been elected a 
vice-president of the New England Manu- 
facturing Jewelers’ & Silversmiths’ Associa- 
tion. 

A meeting of the industrial committee of 
the Attleboro Chamber of Commerce will 
be held this week to consider the proposition 
of the Hartley Clock Co. 

Charles Sturdy was elected president of 
Company C at the annual meeting last Fri- 
day night. Company C is the oldest Re- 
publican club in Massachusetts. 

William H. Saart, H. H. Allen and Harry 
P. Kent, all well known manufacturers, 
were speakers at the banquet given last 
Thursday night by the nition A. 


NORTH ATTLEBORO 
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George White anit his initial trip to 
Boston last week for Sturtevant & Whiting. 

E. I. Richards has taken up his residence 
for the Winter at the Union Club in New 
York. 

George Mandalien is spending two weeks 
in New York at the office of the Mandalien 
Mfg. Co. | 

John Frey, one of the veteran jewelers of 
the town, died last Thursday at the age of 
84 years. 

Fred Jones, of the LeStage Mfg. Co., is 
refereeing the high school football games 
this season. 

The D. Evans Co. has been purchased by 
Clyde Barnhill and several associates and 
will be continued as a going concern. 

Stuart M. Rhodes, of T. G. Frothingham 
& Co., has purchased the Andrew Ross 
Summer estate at Narragansett Terrace. 

The manufacturing jewelers of North 
Attleboro allowed their employes time off 
on Tuesday of this week in order to vote. 

Lawrence Kennedy, Harry Hull, Andrew 
Morris and H. W. Goodwin will have charge 
of soliciting the manufacturers in the an- 
nual Red Cross roll call which starts on 
Saturday. 
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The Pre-eminence of the 
Weekly 


HE Jewelers’ Circular is the jeweler’s first source of information. 







It publishes all the news of the trade from two to six weeks in 
advance of any of the jewelry monthlies, as a casual comparison 





will readily show. 


It is the first to publish all information of common interest—all ideas and 
suggestions of new methods of keeping stock, of merchandising, of adver- 
tising, and of window displays. It furnishes the first hints and descrip- 
tions of new fashions and styles and patterns—and, in all matters relating 
to the buying and selling, and to the technical side of the industry it is 
always first. 


In its fifty-two issues a year it publishes a great deal more data of a help- 
ful character than can, or does, any jewelry monthly in twelve numbers. 








Naturally, under these conditions, prac- 











tically every rated jeweler in the United 


Seven Reasons for teil 
Jewelers’ Circular . . ; 
Supremacy Could anything else be expected! 
1st —Lowest Advertising Rate Because the Jewelers’ Circular is read by 
per thousand circulation about every rated jeweler, nearly fifty per 
2nd—Largest Circulation cent more advertisers tell their business 
= per angees stories in its advertising columns than in 
3rd—Highest Quality Circulation any other jewelry journal. 
all paid—at the highest 
ennai Because of these easily proven facts, isn’t 


4th —Greatest Purchasing Power 
practically all the rated 
dealers of the country for your advertising ? 


sth —Most Thoroughly Read 


all the news—and first 


the Jewelers’ Circular the best medium 



















6th —Real Dealer Influence 


because of commanding 
trade position 


7th —The Prestige of Over a 
Half-Century of Service 
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urlburt & Sons, 
has left for his final trip of the year. 

A notice was received here of the removal 
of J. S. Campbell from Washington, N. C., 
to Raleigh, N. C. 

John Oberholtzer, of Joseph B. Bechtel & 
Co., Inc., moved into his new home at 1112 
I. Washington Lane last week. 

L. J. Wilks, salesman with Aisenstein & 
Gordon, 712-14 Sansom St., left on Oct. 30 
on a business trip through western Pennsyl- 
vania and Ohio. 

Benjamin Schiffman, who has been iden- 
tified with the pawn broking business for 
several years, has gone into business at 13th 
and Poplar Sts. 

William H. Hurlburt, of H. O. Hurlburt 
& Sons, 813 Chestnut St., attended the 
Princeton-Chicago foot ball game at Chi- 
cago, Ill., Oct. 28. 

A. B. D’Apolita, jeweler of Vineland, 
N. J., has returned home from Europe. 
While abroad Mr. D’Apolita visited Italy, 
Switzerland and Germany. 

A. Sassi, watchmaker; Lipshutz & 
Shames, manufacturing jewelers, and Joseph 
Kelley, diamonds, have taken offices in the 
Goodman building, 731 Sansom St. 

Alfred Humbert and Fulmer & Gibbons, 
now located in the Bowes building, S. W. 
cor. 8th and Sansom Sts., will move to a 
building at the N. E. cor. of 10th and San- 
som Sts. in the near future. 

Word has been received here of the death 
of Jacob Greenberg, jeweler of Vineland, 
N. J. 
from diabetes for some time. The business 
will be carried on by his widow. 

Among the salesmen in the city last week 
were Louis Blick, of Hammel, Riglander & 
Co.; Roy Williams, International Silver Co. ; 
George Reed, of Larter & Sons, and Will- 
iam L. Little, of the George H. Fuller & 
Son Co. 

Among the out-of-town jewelers who were 
in Philadelphia last weex were H. Shoostein, 
Hazclton, Pa.; Mr. Koplan, of the Koplan 
Jewelry Co., Trenton, N. J.; Henry Struntz, 
of Lansdale, Pa.; and George Shindel, of 

The sympathy of the trade goes out to 
William Waples, of Charles H. O’Bryon, 
watch materials, on the death of his mother, 
Mrs. Anna Waples. Mr. Waples’ mother 
died suddenly at her home, 3317 Devereaux 
St., Oct. 27. Interment was in Hillside 
Cemetery. 

Fred Clemens, who is employed in the 
polishing room at the Bellevue-Stratford 
Hotel, met with a serious accident recently 
while polishing a chain. Mr. Clemens was 
cleaning the chain on a polishing lathe when 
in some manner the chain wrapped around 
his finger and pulled it into the lathe. The 
machine was going at a high rate of speed 
and the muscles of his forearm were torn 
before the lathe could be stopped. 

The will of William H. Moore, retired 
jeweler, was probated by Register of Wills 
William F. Campbell recently disposing of 
an estate valued at $200,000 and upwards. 
Mr. Moore’s personal property amounted to 
$200,000, while the value of his real estate 
is unknown. Deceased was one of the oldest 
jewelers in Philadelphia, having been lo- 
cated at 170814 Ridge Ave. for many years. 





Mr. Greenberg had been suffe ‘ing’ 
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The estate was left to Mr. Moore’s widow, 
Laura V. Moore, and Walter H. and Elmer 
Moore, his two sons. 

An unidentified young man hurled a brick 
wrapped in newspaper through the show 
window of the jewelry store of Jacob Gross, 
2940-42 Germantown Ave., on the evening 
of Oct. 30, and escaped with 11 diamond 
rings valued at $1,500. Leroy Andrews, a 
clerk, on hearing the crash, ran into the 
street and gave chase to the window smash- 
er. The thief was fleet of foot and made 
his escape. Mr. Andrews then gave a de- 
scription of the man to the police of the 
Park and Lehigh Aves’ station. Two pearl 
necklaces were stolen from the same store 
window about a month ago in a similar man- 
nef. 











Titi Star oreo SREB re 
At a conference of labor delegates from 
all the watch and clock manufacturing plants 
of Switzerland held at Bienne, Canton of 
Berne, in October, a resolution was voted 
protesting against the emigration policy of 
the Federal Council and of several cantonal 
governments. Strict enforcement of the 
eight-hour day in the watch and clock in- 
dustries also was demanded. Another reso- 
lution declared that in all future controver- 
sies between employers and employes the 
latter would submit the matter to the Swiss 
Federation of Metal and Watch Workers 
as the only competent tribunal, according to 
a report from Consul Thornwell Haynes, at 
Berne, to the Department of Commerce. 

While hundreds of nedestrians looked on, 
a negro ran up to the show window of the 
jewelry store of Frederiek H. Walker, 1510 
14th St., N. W., early Monday night, Oct. 
30, and threw a brick wrapped in a_news- 
paper through the plate glass, seized a 
handful of rings and made his escape. On 
hearing the crash, Walker, who was waiting 
upon a customer, picked up a revolver, ran 
to the door and fired a shot in the direction 
of the fleeing robber. The man made his 
escape, though several persons pursued him 
for a number of blocks. A description of 
the thief was broadcasted to all police sta- 
tions immediately after the robbery was re- 
ported. Four diamond rings valued at $335 
were secured by the thief. Police believe 
the engro is the same man who several 
weeks ago smashed the show window of the 
Fischer Jewelry Co., at Ninth and E streets 
and made his escape. 

R. Harris & Co., jewelers, have filed a 
suit against Joseph I. Weller, realty broker, 
asking $10,000 da nages, which the company 
charges was brought on them through the 
sale of the building which they occupied. 
They claim the $10,000 was collected by 
Weller as his commission. On May 3, 1919, 
Harris & Co. was informed, they say, 
through their counsel, that the owner of the 
building, located at 400 7th St., N. W., de- 
sired possession for her own use and wanted 
to cancel the unexpired lease which had 
two years to run. Because they believed 
the location of the store was of great value 
to them the company bought the building 
for $415,000 from the owner, paying Weller 
a commission of $10,000, they say. It is 
charged that Weller also received a com- 
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mission of $10,000 from the former owner. 

When President Harding on Nov. 1 ac- 
cepted the resignation of Judge Marion De 
Vries, as presiding judge of the United 
States Court of Customs Appeals, he called 
attention to the fact that the government 
was losing its greatest legal authority on the 
tariff. Appointed by President McKinley 
22 years ago as a member of the Board of 
United States General Appraisers Judge De 
Vries has since served the government under 
every succeeding president. From 1906 to 
1910 he was president of the board. Presi- 
dent Roosevelt sent him to Europe to in- 
vestigate the customs administrative laws 
in France, Germany and England. In 1909 
at the request of the Senate Finance Com- 
mittee and President Taft, Judge De Vries 
drafted the customs administrative provisions 
of that act. He originated the United States 
Court of Customs Appeals and drafted the 
first bill creating it. During the recent ses- 
sion of Congress Judge De Vries, at the re- 
quest of Chairman McCumber of the Senate 
I‘inance Committee and Chairman Fordney 
of the House Ways and Means Committee 
drafted the flexible tariff provisions of the 
present tariff law. Not only these two legis- 
lators but the President regard him as the 
“father” of the administrative sections of 
the Fordney-McCumber tariff act. Judge 
De Vries resigned a life-time appointment 
on the bench to practice law in association 
with Thomas J. Doherty, for many years 
<ssistant counsel for the government in the 
prosecution of customs cases, 
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Jack Staiger, formerly with Leonard 
Krower & Son, has taken a position with 
P. F. Esnard, Baton Rouge. 

Henry Reutsch, of Henry Zimmern, New 
York, passed through the city the other 
day enroute home after a very successful 
trip in the Coast country. He reports busi- 
ness much improved in the section referred 
to. 

P. F. Esnard, one of the successful 
jewelers of Baton Rouge, has returned from 
a trip to California, spending most of his 
time in Los Angeles, where he has a 
brother who has been quite ill for some 
time, 

James Hennessey, representing W. E. 
Taylor Co., Inc., has completed his initial 
trip in the interest of that firm, and with 
remarkable success in the matter of sales. 


His territory includes Texas and north 
Mississippi. 
Herbert K. Smith, Inc., has _ installed 


something over 40 feet of mahogany wall 
case in his already handsome establishment 
on Canal St., in which will be exhibited a 
large line of popular price silverware and 
clocks. The shelves are of plate glass. 

Miss B. Delahay, assistant to C. G. 
Schultz, in the watch department of Haus- 
mann, Inc., has just undergone a painful 
operation at Hotel Dieu. Miss Delahay is 
reported as doing nicely; Miss Lizzie Man- 
dot, in charge of the pearl department of 
the same firm, is recovering from an 
operation, which she underwent some days 
ago. She expects to have returned to her 
post by Nov, 6. 
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1922-1923 Edition 
THE JEWELERS’ CIRCULAR 


BUYERS’ DIRECTORY 


Issued Annually July First 












Useful to Buyers and as a Directory of the Jewelry 
and Allied Lines 





For over a quarter of a century the standard directory of the manufacturing, wholesale and import- 
ing trade, and covers Jewelry, Silver, Precious and Semi-Precious Stones, Watches, ‘Watch Cases, 
Clocks, Gold and Fountain Pens, Supplies, Materials, Tools, Leather, Art and Gift Goods, Assayers, 


Refiners, etc., etc. 
Price One Dollar 


The Jewelers’ Circular Publishing man 


11 John St., New York, N. Y. 



























Popular Watches 


Qi Unusual Prices 


1073H-8% L, 15 J. (full cut bal. 3 adj.) any 
popular shape, 14K White or Green Gold watch 


664-6% L, 16J. (breg. h’sp’g, full cut bal.) 14K 
w/g Rectangular watch, ribbon and box ..... $16.50 


With similar 17J movement, add; ) 1 50 


Wie Siem Gnd BEE onc ccccccccceccccsss $14.75 With 15J movement, deduct \ oe 
Gold Filled or Sterling Mesh bracelet in place of 
14K trimmed ribbon in all lignes, add....... 1.75 18K Belais or 20K W/G Watches with 18K 


trimmed ribbon, add to 14K prices.......... 2.50 


Service and Reliability Guaranteed “ 
ry 172-10%L, 7J. (2 adj.) 20YR Convertible ) $ he Prices Subject to Special 5% Discount 


lever watch = 1/10 link bracelet or 
Bernard a Packer 1725A—Same movement, (Bt o rw? in coe | 68 Nassau at, New York 


popular shaped 25Y 
with 1/10 W. G. F. B ad a — Each 














STONE BEAD NECKLACES 


in Agate, Amazonite, Amethyst, Aquamarine, Aventurine, 
Cornelian, Chalcedony, Chrysoprase, Coral, Jade, Lapis, Lazuli, 
Opal, Topaz, Tourmaline, Turquoise, Turquoise Matrix. 


ESPOSITER, VARNI CO., inc. 


Lapidaries and Importers of Precious Stones 


15 Maiden Lane New York 


Stephen Varni, Pres. Harry F. Garofalo, Vice-Pres. 
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Chicago Notes 





John S. Braude, of Arnstine Bros. Co., 
is spending a week in Chicago, calling on 
the trade. 

F. E. Hyatt, of the Keystone Watch Case 
Co., spent several days here last week visit- 
ing at the Chicago office. 

Oliver Artes, of the Keystone Watch Case 
Co., is making a 10-day trip through the 
south and west territory. 

George H. Thomas left last week for a 
business trip through the east and expects 
to be gone for four weeks. 

George Weidig, Chicago manager for Jos. 
Fahys & Co., left last week on a two weeks’ 
visit to the home office in New York. 

Henry Hines, of the Weidlich Bros. Mfg. 
Co., spent several days in Chicago last week 
calling on the trade en route to his territory. 

Harry Davis, of B. Davidoff & Co., New 
York, spent several days in Chicago last 
week calling on the trade en route to Texas. 

N. T. Sherwood, of the Bassett Jewelry 
Co., returned recently from a_ successful 
five weeks’ trip through his southern terri- 
tory. 

Miss Mary Green, of Harry J. Baby Co., 
returned recently from her ranch near 
Custer, S. Dak: She spent the past month 
there resting. 

Steve Leubusher of Leubusher-Schumann 
& Co., returned last week from a three 
weeks’ trip through the northwest, and re- 
ports a nice business. 

I. Zawolkow, of Simmons & Zawolkow, 
made a short business trip last week 
through Wisconsin and reports having had 
a nice business. 

Reuben Cohen, of George H. Cahoone Co., 
returned recently from a months’ business 
trip through the east, and reports having 
had a successful trip. 

E. L. Schoen, representative for Krueger 
& Co. Kesner building, recently returned 
from a successful four weeks’ trip through 
his western territory. 

M. Goldsmith, of Goldsmith Bros. Smelt- 
ing & Refining Co., accompanied by friends, 
returned last week from a three weeks’ hunt- 
ing trip along the Illinois river. 

B. Levit, pearl dealer, has moved his office 
to the Capitol building, where he will 
occupy suite 1317. He formerly had an 
office in room 1102 Heyworth building. 

H. C. Kionka, of H. C. Kionka & Co., 
New York, spent a few days in Chicago 
last week visiting with Carl P. Kionka, en 
route to a business trip through Wisconsin. 

M. Fox, diamond broker, who formerly 
was located on the 11th floor of the Hey- 


worth building, moved on Nov. 1 to larger 
quarters on the 13th floor of the Capitol 
building. 

Joe Block, of the Block-Weinfeld Co., 
returned last week from a business trip 
through Nebraska, and Gus Weinfeld of the 
same concern is calling on the trade through 
Wisconsin. 

M. Leviton, diamond cutter, has been 
successful in securing larger quarters in 
suite 1317 Capitol building. He formerly 
was located on the 5th floor of the North 
American building. 

Carl P. Kionka, accompanied by his wife, 
returned last week from Richmond, Mich., 
where they went to attend a family reunion 
to celebrate Mrs, Kionka’s father’s 86th 
birthday anniversary. 

Paul H. Samuels, of Prutinsky & Woolf, 
returned recently from a six weeks’ trip to 
the Pacific Coast where he found conditions 
greatly improved. Mr. Samuels will remain 
in Chicago now for the balance of the year. 

I. S. Ritcher, and E. S. Heller, Heyworth 
building, left last Sunday night for New 
York and Providence, where they will spend 
a couple of weeks visiting at the factories 
they represent and renew old acquaintances. 

Frederick M. Gottlieb, of Frederick M. 
Gottlieb Co., will leave this week on a short 
busines trip through the northwest. Leonard 
B. Levy, representing this concern, has re- 
turned from a successful two weeks’ trip 
through Ohio. 

J. Martin, who has been connected with 
C. D. Peacock, Inc. for several years, is 
again associated with Lewy Bros., Co. Prior 
to the time he was with Peacocks, Mr. 
Martin was in charge of the silver depart- 
ment at Lewy Bros. Co. 

“Billy” Lamb, of George H. Fuller & Sons 
Co., accompanied by his wife, recently re- 
turned from the Pacific Coast, where he 
spent the past two months calling on the 
trade. J. Vincent Huber of the same con- 
cern, is making a three weeks’ trip through 
the Mississippi valley district. 

Fred G. Hayner, of Colorado Springs, 
Colo., accompanied by Mrs. Hayner, spent 
several days in Chicago last week on their 
way to Ashville, N. C., where they expect to 
remain for the Winter. Mr. Hayner, re- 
cently sold out his retail store, and will 
temporarily retire from business. 

Friends of Robert E. Peacock, president, 
C. D. Peacock, Inc., will be pleased to learn 
that he has successfully recovered from a 
very severe operation. Mr. Peacock is able 
to spend a short time at the office occa- 
sionally, but does not expect to be able to 
attend strictly to business for several months. 

Joe P. Carr, of Slade, Tenney & Weadley, 


Inc., returned last week from an extended 
business trip to the Pacific Coast. Before 
leaving on the trip Mr. Carr became engaged 
to Miss Florence Adeline Bushnell, daughter 
of Mr. and Mrs. William C. Bushnell, Chi- 
cago. Mr. Carr is the son of Mr. and Mrs. 
F. Carr, retail jeweler, Portsmouth, O. 

Henry Edward Kirchhoff, Peoria, Ill., 

spent a day in Chicago last week with his 
bride, en route to Paducah, Ky., where they 
will visit at the home of Mr. Kirchoff’s 
parents, Mrs. Kirchoff, formerly was Miss 
Lucille Johnson, daughter of Mr. and Mrs. 
Charles Johnson, Peoria, [Il. They were 
married Tuesday, Oct. 31, and will be at 
home after Dec. 15 at 200 Dixon Ave., 
Peoria. 
_ The dissolution of partnership in the 
jewelry manufacturing business of Bley & 
Hornstein, located on the 15th floor of the 
Heyworth building, took place on Nov. 1, 
when the interest of Harry L. Bley was 
purchased by Samuel Hornstein. The busi- 
ness is now being operated under the name 
of S. Hornstein & Co., Mr. Hornstein being 
the sole owner. This firm entered into the 
manufacturing business in November, 1909, 
and located in the McVickers building, where 
it remained for a few years, when the busi- 
ness increased and it had to secure larger 
quarters. Mr. Bley will take on several 
eastern lines and will represent them in the 
middlewest territory. 

Among the many visitors in Chicago last 
week were: Frank S. Crebs, Frankfort, 
Ind.; F. P. D’Arcy, Kalamazoo, Mich.; M. 
Zolot, of M. Zolot & Son, Milwaukee, Wis. ; 
W. R. and W. B. Herron, of Herron Bros. 
Co., Centralia and Matton, IIl.; Merritt 
Hurlburt, of H. O. Hurlburt & Sons, Phila- 
delphia, Pa.; Clarence H. Noeker, Virginia, 
Ill.; C. A. Schifferdecker, Centralia, IIl.; 
Fred B. Crane, Mount Pleasant, Ill.; Bert 
W. Stephenson, Stockton, IIl.; Miss Day, 
of L. S. McCabe & Co., Rock Island, IIl.; 
Harry E. Stout and wife, Springfield, IIl.; 
A. Cox, of the Cox Jewelry Co., Moline, 
Ill.; D. W. O’Connor and wife, Monmouth, 
Ill.; E. Bengston, Freeport, Ill.; David 
Jacobs, Muskegon, Mich.; J. Schneff, of 
Schneff Bros., Elgin, I!l.; Mr. Schaefer, Jr., 
of Schaefer & Son, Huntington, Ind.; 
Charles E. Hurd, Freeport, Ill.; Wm. B. 
Rankin, Rochelle, Ill.; W. L. Bode, Sr. and 
Jr., of W. L. Bode & Son, Montpelier, O.; 
J. F. Penheinter, Minnesota Lake, Minn.; 
Harry B. Conyers, Urbana, O.; V. C. Con- 
yer, Oneida, Ill.; C. A. Rinard, Kentland, 
Ind.; Albert F. Kendle, Syracuse, Nebr. 

B. F. Felbey and Jthos. O'Connor, of 
Factory E., International Silver Co., returned 
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last week from the middlewest territory 
and will remain in Chicago for the balance 
of the year. 

W. E. Ruthhart, of the Norris, Alister- 
Ball Co., spent several days last week at 
Indianapolis attending to business. 

E. B. Voynow, Columbus building, re- 
turned last week from a three weeks’ visit 
to the diamond markets in the east. 

.M. J. Kelly, Chicago manager for Rogers, 
Lunt & Bowlen Co., returned last week from 
a two weeks’ trip through Michigan. 

Jerome Wexler, Marvin Wexler and S. G. 
Cogan, of Wexler Bros., left last week for 
their final trips of the season over their 
respective territories. 

R. W. Higgins, of Rogers, Lunt & Bow- 
len Co., Greenfield, Mass., spent two days 
in Chicago last week visiting at the local 
office of this concern. 

J. T. Brennan, Pacific Coast representa- 
tive for Buss-Linthicum-Thorson, Inc., ar- 
rived in Chicago last week after a three 
months’ business trip. 

Rege Beamer, representative for E. G. 
Webster & Son, recently returned from a 
successful five weeks’ trip through Illinois, 
Iowa and Wisconsin. 

Victor H. Hume, Heyworth building, re- 
turned last week from a three weeks’ trip 
through the southeast territory, and reports 
conditions greatly improved. 

B. O. Hess, Chicago manager for Frank 
Krementz Co., returned last week from a 
three weeks’ trip through the eastern terri- 
tory, and found business very good. 

W. S. Sparrow, former manager for 
Goldsmith, Stern & Co., returned to Chicago 
last week, after spending the past six 
months on his farm at Three Lakes, Wis. 

Frank Whiting, of the Whiting & Davis 
Co., left last week for the home office at 
Plainville, where he expects to remain until 
the end of this month visiting and attending 
to business. 

Mrs. M. Kuehl, of the Kuehl Clock Co., 
accompanied by her daughter Lisinka, re- 
turned last week to Chicago from a four 
months’ stay in Germany where she visited 
with relatives. 

The friends of Max Noel will be pleased 
to know that he is now able to be at his 
desk with the Stein & Ellbogen Co., every 
day, and reports that he feels entirely re- 
covered from his recent illness. 

Otto Lieberman, of Stein & Ellbogen Co., 
returned last week from a business trip over 
his territory and after spending a few days 
in Chicago replenishing his stock left for a 
short trip through the middle west. 

E. T. Williams, representative for Despres, 
Bridges & Noel, is confined at his home 
on account of an attack of ptomaine 
poisoning that he contracted on the train on 
his way home from a business trip over his 
territory. 

M. A. Mead, of M. A. Mead & Co., ac- 
companied by his wife, left last Thursday 
evening for New York where they spent the 
week end with their daughter. From there 
they went to their home in Miami, Fla., 
where they will remain for the Winter 
months. 

Dave Goldstone, of the Blauer-Goldstone 
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Co., left last week for a four weeks’ busi- 
ness trip through the west. C. L. Caliger, 
of the same firm, left for Minnesota and 
Iowa; V. L. Leseritz is calling on the trade 
in Wisconsin and H. G. Harris left for an 
extended trip through the south. 

A. G. Poguel, representative for Skaletzky 
& Schutte, New York city, reported to the 
police one day last week that he had been 
a victim of a sneak thief while visiting the 
wholesale house of Atz Bros., in the Hey- 
worth building. He stated that he had left 
a small case containing samples on a bench 
just inside the door and in a very brief time 
while he was in the private office someone 
stole the case. 

S. F. Tesar, Platteville, Wis., accom- 
panied by his wife, spent several days in 
Chicago last week looking over the markets 
and purchasing goods for their new retail 
jewelry store they expect to open shortly 
in the Lumber & Fuel building at Platte- 
ville. Mr. Tesar has been connected with 
the jewelry business for many years, and 
for the past five years was employed by 
one of the largest retail stores at Platte- 
ville. 

Arthur Seeber, associated in the retail 
jewelry business with his father, L. G. 
Seeber, 160 W. 63rd St., reported to the 
police that he was held up and robbed of 
his overcoat and personal jewelry valued at 
$355, by two colored holdup men, early one 
evening last week at the corner of Vin- 
cennes and 45th Sts. Mr. Seeber was rid- 
ing in his automobile when the men jumped 
on the running board of the machine and 
held him up. 








Canton, O. 





TRADE CONDITIONS 

Marked improvement in the jewelry trade in 
the Canton district the month of October and 
early November was reported by jewelers last 
week. The trade has assumed a more confident 
buying attitude and with few exceptions shops 
report increased business since the first of Oc- 
tober. Most all shops are busy now preparing for 
the annual Christmas rush and indications are 
that this season will be the most active in recent 
years. There is a noticable improvement in dia- 
mond sales. Jewelers believe that buyers have 
finally come to realize that diamonds will not fall 
in prices. There is also a big improvement in 
moderate priced jewelry, and watches still are 
making gains jewelers say. China, cut glass, crys- 
tal and silver service sections of the better store 
report better business and quite a few jewelers 
say that they have had many requests to lay away 
articles for Christmas. Stocks never have been 
more complete than now and as a whole the in- 
dustry presents a most cheerful future. 





The Ohio Jewelry Mfg. Co. has opened a 
factory in the Citizens building, Canton. 

At the Deuber-Hampden Watch Co. the 
factory continues to operate five and a half 
days a week, the most since before the war, 
officials of the company said. 

The Rubin & Fredland Co., one of the 
newest stores to enter the field here, reports 
a very Satisfactory volume the first month 
of its existence. The store announces that 


it has opened a complete dinner service sec- 
tion. The store is in charge of J. Fredland, 
who came to Canton from the East Liverpool 
store of the same concern. 

Completion of the Rose Jewelry Co.’s 
new building on 6th St., N. E., is expected 
this week, according to executives of the 
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company. The new store will be one of the 
most modern of those in the Canton district 
and will be considerably larger than the 
present store on N. Market Ave. The Rose 
company is one of Canton’s oldest and best 
known shops. 

One of the finest original photographs of 
Abraham Lincoln in existence was exhibited, 
last week, in the window of the George 
Deuble Co., Market Ave. South, Canton. 
The photograph, which was of large image 
size, waS one of the best pictures which 
Lincoln had taken. It attracted much atten- 
tion among downtown shoppers and drew 
some publicity mention in the local news- 
papers, 

J. C. Duncan, Massillon, head of the Stark 
County 24-Karat Club, and proprietor of 
one of the oldest jewelry shops in this sec- 
tion, spoke to members of the Massillon 
Kiwanis Club at its weekly Wednesday 
noonday luncheon, last week. His subject 
was “Diamonds.” He gave a very interesting 
talk on the origin, the mining and finishing 
of diamonds. Mr. Duncan is in demand as 
a speaker before clubs, on this subject, as 
he perhaps is the best versed individual on 
the subject in this section of the country. 

Strike of 11,000 general ware potters in 
the East Liverpool, O., district is having a 
telling effect on the retail jewelry business of 
the Ohio River city, according to Leon 
Rubin, owner of a large jewelry store there. 
Hie says business is poor and that there is 
little hope of settlement of the strike this 
year, as both the manufacturers and the 
employes are standing firm. Street cars of 
that city have not operated since last May, 
which has been another discouraging factor 
in the retail merchandising activities of 
the district. 

A lease just consumated assures the Art 
Jewelry Co., 4 N. High St., Columbus, O., 
of a permanent home on “the Fifth busiest 
corner” in the United States for the next 
20 years. Max Stein, owner and manager 
of this company, announced last week that 
the lease had been closed. The business of 
the company has shown a steady growth 
since its opening a year ago. The buying 
connections of the company are said to be 
advantageous both in the domestic and im- 
port markets and Mr, Stein personally does 
all the purchasing, having had considerable 
experience in that line. He is a member of 
a family of jewelers which has been identi- 
fied with Columbus business for years. 








When Klein & Son move into their new 
home at the corner of Dexter Ave. and 
Court Square, Montgomery, Ala. just 
vacated by the Exchange National Bank, a 
wonderful transformation will have taken 
place in such a way as to meet the require- 
ments of the jewelry firm. Work has 
already begun on the changes which are 
necessary to prepare it for the establish- 
ment of the jewelry business there. The 
building was erected before the Civil War. 
The ground floor will be the main display 
room for all departments of the business. 
On this floor will also be the big vault 
where diamonds, silverware, jewelry and 
other valuable articles will be secure from 
fire and burglars. The jewelry designing 
and repair department will be on the second 
floor of the building, connected with the main 
floor by a small carrier elevator. 
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David Goldman is back in his store after 
a trip north to look after his cherry and 
apple interests in the Sturgeon Bay district. 

Louis Esser has been in the Dakotas on 
a duck hunting trip. From all reports, this 
is the best season that he has had for years. 

August Leichtfuss, salesman for the Boss- 
hardt-Possin Co., has just returned from a 
trip through the northern part of the State 
with very satisfactory sales reports. 

Percy Hatch, Oconomowoc, is at Mil- 
waukee Hospital undergoing treatments for 
ear trouble. He is recovering and will 
probably be back at his business within an- 
other week. 

R. F. Weckerle, representative for the O. 
H. Bingenheimer Co., is at present working 
up through northern Wisconsin and the iron 
country. He reports business conditions 
greatly improved. 

George M. Rank, of the Rank & Motteram 
Co., is one of the members of a special com- 
mittee on membership for the Milwaukee 
Athletic Club, which is soon to have a 
closed membership. 

Concentrated effort on the part of Mil- 
waukee jewelers is bringing about an un- 
usually early Christmas season. This means 
increased business for both wholesaler and 
retailer, because of the additional time that 
may be devoted to sales. 

Platteville is to have a new jewelry store. 
Stephen Tesar expects to open a new store 
here about Nov. 25 and was in Milwaukee 
this past week purchasing for his new estab- 
lishment. Mr. Tesar was with the Clifford 
store at Platteville for the past four years. 

A new jewelry store was opened Nov. 1 
by Henry Jung, at 703 Oakland Ave. Mr. 
Jung was formerly with Emil Bachman, 32d 
St. and North Ave. For the past four years 
he has been connected with an Omaha store, 
from where he came to Milwaukee to es- 
tablish a business of his own. 

The E. H. Warnke Co., Enterprise build- 
ing, reports business opening up for Christ- 
mas with an unusual number of early holiday 
orders. During the past week they have 
had calls from Schneider Bros., Burlington; 
Estberg & Sons, Waukesha; J. Brehley, 
Cudahy; O. C. Boelte, Columbus, and W. 
H. Raether, Kenosha. 

W. H. Hackleman, Appleton jeweler, ex- 
pects to soon move his jewelry stock into 
the new store he has equipped at 1011 Col- 
lege Ave., in one of the best business dis- 
tricts of the city. Two new floor cases from 
Chicago have arrived, and other fixtures are 
expected daily. With the exception of plac- 
ing tile at the front, the building is practi- 
cally completed. 

Competition for the Bunde & Upmeyer 
high division cup, and Rank & Motteram 
Co.’s high individual cup, offered by the two 
Milwaukee jewelry firms to the members 
of the Junior Association of Commerce, 
promises to be very keen. Six divisions will 
compete for the Bunde & Upmeyer cup and 
150 workers for the individual cup furnished 
by Rank & Motteram Co. 

3usiness men of Madison, Wis., have been 
invited to attend a lecture by William H. 
Ingersoll to be held at the University of 
Wisconsin by the Commerce Club of that 
institution. Mr. Ingersoll was for 20 years 
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in charge of the marketing and sales for the 
Robert H. Ingersoll & Bro. Co., and is now 
president of the Ingersoll Redipoint Pen- 
cil Co. 

The Diedrich Jewelry Co., Ripon, Wis., 
has on display at the store a silver loving 
cup that will be presented to the best football 
player on the Ripon College team. The firm 
has selected as judges, Dean Barker, Al 
Stearns, Captain Rice and Captain Adding- 
ton. The cup is very finely engraved with 
the following wording: “Diedrich Jewelry 
Co. Trophy. Most useful man on Ripon 
College Football Team, 1922-23.” The cup 
will be awarded at the end of the season. 

Milwaukee jewelers whose places of busi- 
ness are located west of 2nd St. are elated 
at the ruling of the railroad commission of 
Wisconsin which instructs the Electric Co. 
of Milwaukee to return the 3rd St. cars to 
3rd St. and the Vliet St. cars to Vliet St. 
The two changes have been a source of fric- 
tion between retailers for some time, and 
the present verdict makes a logical settle- 
ment of the question, although favoring the 
up-town jewelers. The matter of routing 
of street cars in the downtown districts is 
very important, as the immense crowds of 
people discharged from street cars at down- 
town points has a strong effect on business. 

A storm of indignation has been aroused 
among business men here by the attempt of 
the Socialist element in the city council, to 
repeal the daylight saving ordinance enacted 
one year ago. Representatives of local busi- 
ness houses declare that making , standard 
time current in Milwaukee while the rest of 
the lake shore cities, particularly Chicago, 
have daylight saving time, will have the 
effect of partially demoralizing certain com- 
mercial activities. It is pointed out that 
local business men making the customary 
10 A. M. appointment with Chicago men will 
be forced to leave Milwaukee before 7 
o'clock in order to arrive there in time, 
should the Socialists’ effort prove successful. 
In case the measure comes up before the 
council, the Socialists will undoubtedly carry 
it through, but should another referendum 
be taken, the result is less certain. 


The Milwaukee Jewelers’ Club has just 
closed a contract for 50 large bulletin boards 
which are to be distributed among the most 
important centers throughout the city, ac- 
cording to Henry W. Rank of Rank & 
Motteram Co. It is the purpose of the club 
to feature the “Gifts That Last—At Your 
Jeweler” idea. A special design of poster 
is being made for the Milwaukee jewelers 
which will be not only attractive and dis- 
tinctive but will carry five illustrations of 
the most artistic nature, each giving the 
poster at once a jewelry store atmosphere. 
The advertising committee, consisting of 
Arthur P. Henschel, Henry J. Oberst and 
Henry W. Rank, hopes to reproduce this 
poster in a smaller size, similar to a street- 
car card, for the use of individual jewelers 
in their show windows and decorative work 
generally. These will probably be ready 
about Nov. 15. 








An addition of 20 feet on the rear of the 
Porth Jewelry Co. building, Jefferson City, 
Mo., has been provided for in a contract 
recently made. The additional room will be 
used hy the company for the purpose of 
housing its music department. 
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Birmingham, Ala. 


TRADE CONDITIONS 

Many of the leading Birmingham jewelers are 
very optimistic as to future business conditions 
A number of them say that business has improved 
materially during the past few weeks, and that 
conditions continue to improve gradually. “We 
expect better business during the holidays this 
year than for a number of years past.” This is 
the way several Birmingham jewelers expressed it 





————— 


D. D. Davis, of the Burnett & Johnson 
Jewelry Co., said there was now a move- 
ment on foot among some of the jewelers 
to have a bill passed in the State legislature 
allowing the railroad companies of Alabama 
to furnish their watch inspectors with free 
—— over the railroads, 

urnett & Johnson, well known jew 

of 1804 Third Ave., have itd ashy 
they will commence work on a new building 
to be occupied by their store, early next 
year and expect to occupy the building 
during next Summer. The new building 
will be located at 1827 Fifth Ave., and will 
be a model jewelry store in every particular, 
Mrs, Helen M. Lynch, widow of the late 
Frank M. Lynch, filed a petition in the 
probate court here Oct. 30, asking that the 
estate of her late husband be divided be- 
tween herself and her children, Katherine, 
Monughon, Frank and Nathaniel Lynch. 
1 he estate is valued at approximately 
$20,000. Mr. Lynch was one of the oldest 
and most prominent jewelers in Birming- 
ham. His jewelry store is located in the 
First National Bank building. Mr. Lynch 
died suddenly a few days ago. 

As has been his custom for several years 
past J. W. Leggett, Bessemer, will present 
a loving cup this year to the citizen who 
shall be adjudged to have done the most 
good for the City of Bessemer during the 
past year. The cup which was designed and 
made in New York by a leading manufac- 
turing jeweler, is now on display in the 
show window at the jewelry store of Mr. 
Leggett, Bessemer. The judges to select 
the most beneficial citizen will be named 
within the next few days, and the selection 
of the citizen will be made the last of 
December, at which time the cup will be 
presented. The cup is 14 inches in height 
and mounted on a five inch mahogany base. 
It is most beautiful in design. The name 
of the lucky winner will be engraved upon 
the cup after the selection of the person 
is made by the judges. 








The Benedict Mfg. Co., East Syracuse, 
N. Y., maker of Benedict period plate, an- 
nounce a number of important territory 
changes in its sales staff. John L. Leslie, 
for many years the representative in Penn- 
sylvania, will take over the eastern cities of 
soston, New York and Philadelphia, with 
headquarters in New York city. F. A. 
Stern, formerly in the southeast territory, 
will take over the former territory of John 
L. Leslie in western Pennsylvania. F. A. 
DeLiguori, a new comer to the Benedict 
ranks but an experienced silverware man, 
will take over the southeastern territory. 
Wm. Rosenthal, formerly of the New York 
office goes to the Pacific Coast covering the 
territory west of Denver with headquarters 
in San Francisco. All of these changes will 
be effective Jan. 1. 
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C. A. Vanderberg, 322 W. 6th St. has 
gone to San Francisco by automobile, ac- 
companied by his wife. 

David Schwab, of Davidson & Schwab, 
New York, is among the prominent eastern 
jewelers now in Los Angeles. 

A Mr. Williams, recently from Okla- 
homa, has opened a new jewelry store in 
Glendale, a suburb of Los Angeles. 

Miss Hartelina Hart, daughter of H. A. 
Hart, 338a S. Main St., was married on 
Oct. 25 to Sergt. Victor Vossbrink of Saw- 
telle. 

O. S. Balzer, manager of the jewelry de- 
partment of A. Hamburger & Sons, is home 
after a visit east accompanied by Mrs. 
Balzer. 

Glenn A. Averill, recently from Kansas 
City, has taken a position with C. F. Sischo 
& Sons, dealers in jewelers’ supplies, as 
salesman. 

Miss Nellie Grills, formerly with Aron- 
son, Portland, Ore., has taken a position in 
the silverware department of the E. W. 
Reynolds Co. 

L. B. Jakobi, an expert enameler, formerly 
with the Carl Entemann Jewelry Co., has 
just engaged in business for himself in room 
412 Bumiller building. 

J. A. Heidker, who recently bought the 
business of F. K. Randall, Bishop, is spend- 
ing several days in Los Angeles. His 
store was left in charge of Mr. Randall. 

P. A. Rally, Tucson, Ariz., jeweler, is 
spending a vacation in southern California. 
Mr. Rally has recently invented an automo- 
bile polish which he is placing on the market. 

C. E. Breckenridge, manager of the 
Maiden Lane store of the International 
Silver Co., and Mrs. Breckenridge have 
taken a bungalow for the Winter in Pasa- 
dena. 

Louis Freund, of Henry Freund & Bro., 
New York, is here visiting the trade. Mr. 
Freund is well known here, having been 
coming to Los Angeles for the past 31 
years. 

E. Narumiya, 305 E. Ist St., has sold his 
business to M. Isere, who was formerly in 
business at 343 E. Ist St. Mr. Narumiya 
will leave soon for an extended trip to his 
old home in Japan. 

Augustus Schorch, who has been asso- 
ciated with the Kinney Bros., 615 S. Broad- 
way, for a few years past, as watchmaker 
and salesman, has gone to San Diego and 
taken a position in one of the leading jewelry 
stores there. ; 

V. S. Hollingsworth, who was in the 
jewelry business in Los Angeles for many 
years, but retired a year or two ago and 
located on a ranch between Hemet and 
Warner’s Springs, has come to this city to 
spend a month or longer. 

George A. Montgomery, formerly of the 
firm of Montgomery Bros., of this city, but 
now traveling for a leading eastern house, 
is in Los Angeles for a few days. One of 
his sons, who is manager for the Standard 
Oil Co. in South America, with headquarters 
in Panama, is also home for a short visit. 

George M. Roessel of the diamond de- 
partment of Feagans & Co. is out on a 
motoring and fishing vacation trip. He is 
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the last of the Feagans force to take his 
vacaticn. Lonnie Feagans has returned 
from a vacation of two weeks spent at 
Soboba Hot Springs, a popular resort near 
San Jacinto. , 

W. H. M. Freeman, 256 S. Broadway, 
has returned after spending a couple of 
weeks fishing and hunting near the head- 
waters of the Kern River, nearly 200 miles 
from Los Angeles. He went far up among 
the mountains, the last 12 miles on horse- 
back, and found an abundance of large 
game, including deer, bear and mountain 
lions, 

Herbert S. Brandt, of the E. Bastheim 
Co., is just back from a two months’ trip, 
during which he covered the States of 
Idaho, Utah, Nevada and Northern Cali- 
fornia. He found business conditions much 
better than on his last previous trip. Elmer 
Zimmer, representing the same company, is 
starting on a trip through Arizona and New 
Mexico. 


E. G. Gallant, who came here recently 
from Kansas City and joined forces with 
T. W. Copner under the firm name of Cop- 
ner & Gallant, has been receiving patronage 
from his old home town, something which 
both he and Mr. Copner appreciate. The 
new firm is doing a good business as manu- 
facturing jewelers and diamond setters. They 
are located at room 601-602 Grosse building. 

T. J. Bruner, head of the wholesale house 
of the T. J. Bruner Co., has just started 
for Omaha, where his original store is lo- 
cated. He goes via San Francisco and ex- 
pects to be gone but about 10 days. Philip 
Sternberger, traveling representative of the 
Bruner company for southern California, 
has returned from a trip through the Im- 
perial Valley, going by way of San Diego. 
His business was very satisfactory. 

The Los Angeles office of the Interna- 
tional Silver Co. is looking forward with 
pleasant anticipations to a visit soon from 
FE. V. Saunders, Pacific Coast representa- 
tive of the company accompanied by H. B. 
O’Brien, manager of the Simpson-Hall- 
Miller Co., and chairman of the hollow- 
ware committee. It is many years since 
Mr. O’Brien has visited the Pacific Coast 
and this is his first visit here for the Inter- 
national Silver Co. 

P. J. Koke and H. L. R. Livermore, of 
Koke, Slaudt & Livermore, Inc., manu- 
facturers’ agents, have both reached home 
recently after an absence of three months, 
during which they covered the entire north- 
west, including the States of California, 
Oregon, Washington, Idaho and other terri- 
tory as far east as Denver. They did not 
travel together, each taking particular lines 
of goods. Both report having found busi- 
ness conditions notably improved. Jewelers 
practically everywhere, they say, are expect- 
ing good holiday business and are buying 
accordingly. Both expect to remain at home 
until January. 

Out-of-town jewelers who have been here 
recently include I. Macatee, Lankershim; 
E. W. Cosgrove, Colton; Frank Fisher, 


Riverside; Mel Smith and P. M. German, 
Santa Ana; A. J. Dutton, Anaheim; H. E. 
Wellman, Alhambra; A. Protsch, Redondo; 
C. C. Lord and Walter F. Robbins, Long 
Beach; R. F. Winslow and Charles E. Per- 
ham, San Pedro; George D. Parr, Tor- 
rance; J. H. Blanchard and J. Posner, 
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Ocean Park; Frank Fraiberg, Santa 
Monica; L. Fornes, Venice; C. E. Miller, 
Van Nuys; J. Herbert Hall and C. H. 
Kelly, Pasadena; A. H. Williams, Cali- 
patria. 











TRADE CONDITIONS 


In explaining their belief that the Christmas 
season will bring them good trade, the Lancaster 
jewelers say that their optimism is due to the 
fact that their patrons are already looking over 


their stock and asking prices. In a comparatively 
short time many persons will be choosing presents 
and laying them aside, making stated payments 
until the goods are paid for, when they will be 
delivered. Real holiday business is expected to 
begin about Dec. 1. 





A slight fire occurred a few days ago 
at the home of Oscar Smith, of Smith 
Bros., caused by a piece of burning paper 
falling on some combustible materials. 

A discussion as to what business place in 
Lancaster was first illuminated by electricity 
has been settled by the honor going to the 
Augustus Rhoades jewelry. store, now 
Smith Bros. 

Lancaster merchants, jewelers, included, 
had one-day bargain sales on Oct. 31, and 
as a result big sales are reported generally. 
Special goods were offered at a bargain and 
they sold fast. 

Never in an election for congressman 
have so many business men taken such an 
active interest in politics as this year, when 
the Democrats and independent Republicans 
are endeavoring to capture the position of 
Congressman W. W. Griest for Mayor 
Frank C. Musser. The Republican candi- 
date is being supported by these represen- 
tatives of the jewelry trade: J. D. Wood, 
of J. D. Wood & Co.; J. F. Guilford, Wil- 
liam H. Manby and F, C. Beckwith, of the 
Hamilton Watch Co. 

Charles F. Mehl, York, formerly a 
student of the Bowman Technical School, 
and Miss Myrtle R. Hawman, Lancaster, 
were married on Nov. 2. The groom is 
connected with the jewelry firm of R. F. 
Polack, of York. A present student at the 
school, James Tracy, of New York, was 
married Oct. 28, to Miss Mary Johnson, 
also of Lancaster. Richard H. Gavette, of 
Pine Hill, N. Y., has finished a course in 
watchmaking and engraving at the school 
and taken a position with the W. C. Lauck 
& Co., of Newport News, Va. Frederick 
Danielson, Fort Alleghany, Pa., has en- 
rolled at the school as a student. 








A number of new lines have recently been 
introduced by the Ansonia Clock Co., in- 
cluding attractive mirror clocks; chime 
clocks, unique “Squarelclox,” a new type of 
alarm clock that has many advantages to 
curry popular favor; a new “Serenade,” an 
alarm clock with a mahogany finish case at 
a popular price; a gravity clock which does 
not have to be wound up but simply pushed 
up to the top of the frame by a touch of 
the finger. Attractive folders illustrating 
and describing these clocks and showing the 
clocks in home settings will be sent to any 
jeweler upon request by the Ansonia Clock 
Co., 89 John St., New York. 
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TRADE CONDITIONS 


The general business conditions in this vicinity 
aie improving and with them the jewelry interests 
show a long looked for uplift. The wholesalers 
and manufacturers report business as being con- 
siderably better than for this time last year and 
the greater part of the retailers say that trade 
is getting very much better. It is particularly 
noticeable, however, that it is the better classes 
of merchandise that are in greatest demand. Dia- 
mond houses report a very much slower sale on 
smaller and inferior diamonds than for some time 


past. Everything is looking to a good substantial 
business for the coming months, in excess of 
last year. 





A. H. Kolker of Chicago is calling on his 
trade in St. Louis for J. Milhening, Inc., of 
Chicago. 

H. Sagman, New York city, is calling on 
the St. Louis trade with a line of loose 
diamonds. 

Harry Phillips, of the Richter & Phillips 
Co., Cincinnati, O., is visiting his trade in 
Illinois territory this week. 

Al Levy, of J. Braunstein & Co., of New 
York city, is calling on his trade in St. 
Louis and vicinity. 

W. C. Buddermeyer, formerly of Owens- 
ville, Mo., is now associated with the 
Schwartzman Jewelry Co. 

Mr. Klass, of Treudich & Klass, Chicago, 
has been visiting his trade in St. Louis ter- 
ritory during the past week. 

R. A. Sweet, of Sartor & Kroeger Jewelry 
Co., Arcade building, is leaving on a five 
weeks’ southern trip, this week. 

Fred Mueller, formerly of the F. W. Dros- 
ten Jewelry Co., has accepted a position in 
the watch department of the Mermod, Jac- 
card & King Jewelry Co. 

Samuel Kober, secretary of the Harris- 
Kober Diamond Importing Co. in the Re- 
public building, is making a short western 
trip this week through Kansas and Okla- 
homa. 

John Gerst, for the past four years in 
charge of the repair department of the F. 
W. Drosten Jewelry Co., has taken charge 
of the repair department of the Heffern- 
Neuhoff Jewelry Co. 

The Eckert Jewelry Co. is the style of a 
new manufacturing jewelry firm just opened 
in 419 Tower building, in this city. Louis 
and Harry Eckert compose the firm. They 
were formerly employed by the Bauman- 
Massa Jewelry Co. 

There will be a new diamond setting and 
platinum workers’ shop opened in 211 Re- 
Public building by Nov. 9, to be known as 
Acker & Horstmann. Both of the members 
of this new firm were employed by Martin 
Hacker for some time past. 

J. R. Papin, who for some time has been 
salesman with the S. Ruby Jewelry Co. of 
this city, is now in Oklahoma City, Okla., 
looking after a location, it is said. He just 
teturned from Oklahoma a few weeks ago 
after a vacation spent there. 

W. A. Hecker, secretary of the F. W. 
Drosten Jewelry Co., who was struck by 
an automobile on Oct. 20, is able to sit up 
and if he continues to improve as he has 
within the last few days he will be able to 
return to work in a week or so. 

Mack M. Burnstine, Arcade building, re- 
Ports business very good and a large demand 
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for a better grade of diamonds. The fol- 
lowing have just left on a four weeks’ trip, 
William F. Gier traveling through the north, 
R. R. Evans, west; Charles Hay, east, and 
Charles Brown, south. 

F. L. Risse has opened a jewelry and re- 
pair shop at 84 Ferguson Ave., Wood River, 
Ill. Mr. Risse has been a resident of Wood 
River for several years and was associated 
with the Standard Oil Co. He decided to 
go back to the bench and considered Wood 
River a good place to stay. 

L. E. Harlan, who for the past six years 
has been conducting a jewelry store in Wood 
River, Ill., will move into a new building 
built especially for him about half a block 
east of his present location and on the op- 
posite side of the street. The new store 
will have tile flooring and plate glass win- 
dows of modern type. New fixtures will be 
installed and his optical department will be 
given special attention. 

The condition of Edward Gotsch shows no 
improvement over our last report, although 
there is no immediate signs of his becoming 
any worse. The operation for the removal 
of the bullet from his spinal cord has not 
brought the hoped for change and he is still 
paralyzed from the breast down. It is seven 
weeks since he shot the bandit that shot him 
in an attempt to hold him up in his store in 
the Arcade building. The severe loss of 
blood at that time is playing the principal 
part in his slow recovery. 

The firm of Petton & Gummersheimer, 
3157 S. Grand Ave., this city, is now being 
conducted by Dr. L. W. Reber and A. J. 
Gummersheimer since the death of Mr. Pet- 
ton a month ago. Dr. Rever is the executor 
under the will of Mr. Petton and will have 
charge of the Petton interests in the store 
till the court permits of a final settlement. 
Mrs. Petton, mother of the deceased, is the 
beneficiary of the property held by her son, 
which consisted largely of his interests in 
the jewelry firm above mentioned. It is 
thought that the affairs are in such a shape 
that the estate will be able to be closed be- 
fore the time of one year allowed by law. 
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Fritz Barkan, diamond importer, 
his northern trip. 
Stanley J. Beard, of Mayer & Weinshenk, 


is on 


has just returned from a trip down the, 


valley. 

Harry Lipman, of A. Eisenberg & Co., is 
making quite an extended tour in the Ha- 
waiian Islands. 

O. L. Wuerker has been here, with Mrs. 
Wuerker, en route home to Los Angeles 
from a trip east. 

Emanuel Levy is covering his territory 
as far east as Kansas City and is reporting 
business good all along the line. 

Californians, Incorporated, is the title of 
the organization which will have charge of 
spending the $400,000 publicity fund for San 
Francisco. 

H. Ginsberger, of Reno, Nev., is calling 
on his friends in the local trade, and so is 
M. Krenkel of Krenkel & Bosch, Winne- 
mucca, Nev. 

Ed. T. Willis of the Burr W. Freer Co. 
has just returned from a trip through south- 
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ern California and the firm’s new man, H. 
K. Roseboom, is now in the northwest, where 
he is reporting business to be good. 

The Morgan & Allen Co. salesmen have 
just started on the road with their full stocks 
of jewelry. T. U. Hann is covering the 
central and northern part of the State and 
Richard H. Nelson the southern California 
territory. 

Robert Myers, of R. & L. Myers Co., is 
a rooter for the slogan: “Andy Gump for 
Congress.” Several other jewelers are 
among the Gump fans who say they want 
to show their appreciation of the cartoons 
with votes. 

The committee on by-laws for the new 
association of manufacturers’ agents, in 
watch lines, has completed its work. An- 
other meeting of the association will be 
called, in the near future, for balloting on 
the adoption of these laws. 

A. L. Ott, manufacturing jeweler of this 
city, has returned from a European trip in 
the course of which he visited his former 
home in Germany. He says that, owing to 
the low value of the mark, some of the 
population are not getting all the food they 
need. In this respect the men are making, 
out better than the women and children. 

H. T. Gute of H. K. Gute & Co. will 
finish his Fall trip in Salt Lake during No- 
vember. He “went around the Horn,” in 
other words, the entire northwest territory 
and Denver, and reports business good all 
along the line. Charles Hanke has just re- 
turned from southern California where he 
traveled by automobile, accompanying H. J. 
Gute. 

California jewelers visiting the trade dur- 
ing the past few days included: Louis Ko- 
berg, Healdsburg; J. H. Martensen, Ukiah; 
B. F. McMurry, Tulare; N. Nielsen, Fres- 
no; E. L. Bothwell, San Jose; W. E. Kiefer, 
Sonoma; Earle Marks, Modesto; L. Cheney 
of Cheney & Pruett, Bakersfield; Tom 
White of A. White, Inc., Vallejo; Matt 
Giant of M. K. Giant, Vallejo. 

Alfred Goldsmith, of Adolph Goldsmith 
& Sons, New York, is in the city, and so are 
Herbert Reichman of Reichman Bros., Inc., 
New York city; R. W. Cannon, who has 
come to represent the lines carried by Ira 
W. Smith and F. H. Dillingham of the Far- 
rington Case Co., Chicago. E. E. Strauss, 
representing Chaifetz & Zolotar, New York, 
is expected shortly as is Alexander Felden- 
heimer of Feldenheimer & Jacoby, New 
York. 

A. W. Huggins, president of A. I. Hall 
& Son, was one of the 78 prominent business 
men that went on the San Francisco Cham- 
ber of Commerce trade extension excursion 
to the Sacramento Valley, northern Califor- 
nia towns, and also to Klamath, Ore. This 
excursion traveled in a special train of 12 
cars, including two diners, stopping at 41 
towns, giving members of the excursion time 
to call on their customers in each town. 
Mr. Huggins is very enthusiastic over the 
prospects of the future of this great section 
of the State. The great need as expressed 
by the prominent men of every community 
visited, is for more men who have the intel- 
ligence and the money to develop the land 
into highly profitable orchards and farms. 
A poor man with the assistance of a long- 
time loan at a low rate of interest, if indus- 
trious, would in a period of years have _won- 
derful returns. 
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418—3 Pt. Jug Colias Design 


a|AVE you ever noticed particularly a cobweb when par- 
1 tially covered by dew and the sun’s rays striking through 
iat 2 






it throwing off its prismatic colors showing i in contrast 
CS 9S) the intricate work of the spider in weaving and construct- 
ing his filmy web, a trap to ensnare the brilliant butterfly and other 
flying moths. This gave our designer his inspiration and culminated 
in our new and novel Colias design for glass ware as shown above. 
Why should this design not be as popular as our Daisy and Butterfly 
design of many years ago? 
We have a full line of this pattern in Bowls, Vases, Plates, Com- 
ports, Bon Bons and other articles, artistically executed which we 
feel should be attractive to your customers. 


The Pairpoint Corporation 


Factories: New Bedford, Mass. 


BRANCHES 


NEW YORK 
43-47 W. 23rd St. 
MONTREAL 
Coristine Bldg., St. Nicholas St. 
SAN FRANCISCO 
140 Geary St. 
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GIFTS 





other than Jewelry 
but adaptable 
to adeweler’s Stock 





HE Gift Section 
. of THE JEWELERS’ 
and His CIRCULAR has gone 
Gift Section beyond the experi- 
mental stage. For 12 months it has been 
a successful department and when we say 
“successful” we mean that it has been 
used by our subscribers to help them im- 
prove their business. 

A glance through any morning’s mail 
would interest some of our subscribers. 
Letters arrive from all points of the 
compass. Some of these letters request 
the names of firms making the goods 


The Jeweler 


As we begin another year of activity 
along these lines we do so with the idea 
of giving further service to our sub- 
scribers and with a desire to be of greater 
help to them as occasion demands. We 
wish them to take full advantage of the 
department. No inquiries are too much 
trouble to us, all are willingly gone into, 
the correct information secured and the 
solutions to difficulties in the gift line 
smoothed out. 

The gift shops are becoming more ag- 
gressive and energetic each day, their 
number is increasing and unless a jeweler 

















Group No. 198—ARTISTIC CRYSTALWARE VASES FOR THE GIFT DEPARTMENT 
(See text on page 127) 


illustrated from time to time, some wish- 
ing to know the manufacturers of items 
that have never been shown, while many 
have asked us to suggest the kind of 
goods that they should buy to start a gift 
department in their stores. This latter 
class wish to know where antiques may 
be secured and if they can obtain repro- 
ductions of antiques. They also ask 
where they can get the fancy furniture 
and stands whereon to display, their 
goods, 

No request for information has been 
received where we have not been able to 
give a full and satisfactory reply, and 
many letters have expressed not only 
gratitude for aid given, but have also 
expressed appreciation for the Gift Sec- 
tion in general. 





makes it unprofitable for a gift shop to 
exist in his community, he will find the 
competition right at his own door. 

Many times we have stated that the 
jewelry store is the logical gift shop and, 
as the demand to-day is for all kinds of 
bizarre jewelry and other oddities in the 
line of imported as well as domestic 
goods which a jeweler may not have 
carried before, it is distinctly up to him, 
if he wishes to keep abreast of the times, 
to seek out the source of these goods 
and place them on his shelves and in his 
show cases. . 

There are jewelers to-day carrying odd 
pieces of light fancy furniture who would 
not have thought of it a few years ago. 
China and glass have always more or less 
been jewelers’ lines, but to-day he should 


carry a complete line of fancy decorated 
china and a greater stock of cut and en- 
graved crystal glass as well as a good 
supply of the beautiful colored glass 
articles that are made in such profusion 
and so exquisitely designed. To keep 
ahead of the gift shop and department 
store, a jeweler must show ability and 
initiative or he will see his pet customers 
going to the competing gift store across 
the street. 

The varying of a window display more 
often, and the exhibiting of highly decor- 
ated articles, will attract attention. The 
showing of a window full of attractive 
goods at a dollar each will bring in new 
customers. In fact there are a hundred 
and one ways in which a resourceful 
jeweler can cause much more attention 
to be paid to his store and ultimately bring 
in additional business. 

After all, the jeweler is in business to 
make money and by using new methods 
and up-to-date sales ideas he will find 
the end of the year shows a much better 
bank balance. 

Preparations for holiday and Christmas 
trade should be well under way now. 
The jeweler should be placing himself 
in the position of commanding the gift 
trade. Business is much better and peo- 
ple are again spending money more free- 
ly. So he should be prepared to satisfy 
the demands which will surely be made 
during the next two months. He should 
show initiative in his methods, originality 
in his displays and above all show the 
kind of goods that have become the 
vogue. He should keep up-to-date and 
not be too conservative, as this some- 
times means dry rot. 

People will usually buy what they, 
want, not what a jeweler thinks they 
should want, so it behooves all retail 
jewelers to have in stock, as near as pos- 
sible, goods of current popularity. 





Decorative Baskets in Demand 





NTEREST in Japanese decorative bas- 

kets, which had a considerable run a year' 
ago, is again reviving and good orders for 
the holiday trade are being taken. The bas- 
kets are being widely used for sewing pur- 
poses, but some importers have placed addi- 
tional artistic touches which make them 
adaptable for a wide variety of uses. 

One display of the baskets showed them 
to be lined with silk in the more expensive 
ones and sateen in the cheaper. The con- 
trasting effect of the fabric with the brown: 
of the baskets is very pleasing. One large 
manufacturer of toilet articles has utilized 
the baskets as a container for a complete 
assortment of women’s toilet requisites. 


This combination is said to have been very 
effective—Crockery and Glass Journal. 
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Why Imitation Is the 
Sincerest Flattery 


The above quotation is old stuff, but 
when a manufacturer sets a standard of 
value in his merchandise and backs that 
standard by advertising to help you to 
sell and to realize a profit, there are 
those who imitate rather than create, 
and who endeavor to reap profit from 
another’s success. 


So “Betty Bead” necklaces have been 
widely imitated both in name and de- 
sign, and while this is sincerest flattery, 
it becomes mockery because of the in- 
ferior quality of the merchandise. 


“Betty Beads” are made to give satis- 
faction to your customers, and they do. 
The imitations cannot. Which do you 
prefer to handle? 


Retail at $1.00 per strand 
At all good stores 


We sell only to the retail trade direct. 





This metal tag identifies the 
only genuine “Betty Beads” 


Every case of infringement of our trade name 
or trade-mark will be vigorously prosecuted. 


Betty Products Company 
Hartford, Connecticut: 37 Edwards Street 
New York Office 


Condit & Rattey 9 Maiden Lane 
Selly ip eads This is the third of a series of Advertisements to appear in several publi- 








cations. The next, entitled “What it Means to Uphold the Prestige of Your 
Store,” will appear in THe Jewerers’ Circutar of November 22. 
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Hints for the Dealer Conducting a Gift Department 














Ep1tor’s Note:—Jewelers who are interested in special lines for their Gift Departments are invited to 
suggest articles which they desire to see illustrated. Whenever possible, illustrations and descriptions of 
such articles will be published in this department and additional information given upon request whenever 


the data is available. 


VASsEs of distinction and exquisite 
beauty are shown in Group No. 198. 
They are rare examples of the high 


antique gold and polychrome finish, 33 
inches in height. The candelabrum has 
two electric candles and an oval shade 
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Group No. 199—ILLUMINATING DEVICES OF UNUSUAL DISTINCTION 


artistic achievement reached in the cut 
glass industry. The vase to the extreme 
left is strawberry cut with engraved 
figures of birds as decoration. The centre 
vase is very finely cut with “stocks” en- 
graved on the plain panels. The covered 
vase is fluted, with the alternate panels 
engraved in floral effects. These rare 
pieces of crystal are worthy of the spe- 
cial attention of the jeweler with a high 
class clientele. 
* * * 

Illuminating appurtenances of unusual 
distinction are shown in Group No. 199. 
They are not merely lighting fixtures or 
lamps but are highly decorative as well. 
Any one of them would lend additional 
charm to an attractively furnished home. 
The bridge lamp, which is a necessity in 
the modern home, is of Roman gold and 
polychrome finish, with brocaded silk 
shade, a fringe, and is moss trimmed. 
The “torchiere” is a lamp unique in style 
as may be seen by those illustrated. The 
upper one is a three-light electric candle 
of Dutch metal finish, set on Belgian 
marble base. Both the lantern and 
cylindrical shaped “torchieres” are of the 
same finish as the bridge lamp, but with 
art mica panels and cylinder. These are 
exceptionally handsome lamps for a small 
table. The simplicity of the tall electric 
candle makes a strong appeal. It is of 
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find a ready sale in high class jewelry 
stores. 
* * * 

Dainty, odd pieces of glassware, suit- 
able for use on the dining table are 
shown in Group No. 200. These are lined 
and banded with gold and are made in a 
variety of designs. Such articles make 
attractive gifts and because of their sim- 
plicity of design they will not clash with 
other china or glass which is being used 
at the time but will, on the contrary, 
harmonize with most any setting. 

e-@<6 


There are many ways of beautifying 
the tea table. To the tea service may be 
added such pieces of silver as are shown 
in Group No. 201. With many the serv- 
ing of tea is almost a rite and attractive 
tea “things” are an important addition to 
the perfectly appointed table. The tea 
caddies are of sterling silver handsomely 
chased, the strainers are fluted or plain 
with ebony or silver handles and the 
drip, which is necessary where a strainer 
is in use, is of glass with a silver rim. 

* * * 


The question often arises “What shall 
we give the old folk?” The reading glass 
illustrated in Group No. 202 is a good 
suggestion. Not only for the old folk is 
this glass desirable but for other people, 
as well, who make use of a magnifier in 
reading or research work. The feature 
of this glass is that it magnifies in only 
one meridian and is of such a length that 
a whole line in a newspaper or magazine 
column or in an ordinary sized book can 
be read without moving the glass. The 
glass sets on a couple of neat light metal 
runners which hold it the correct height 
from the page for proper magnification 
and at the correct angle for ordinary use. 
It is made in different lengths and widths 
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Group No. 200—opp PIECES OF GLASSWARE SUITABLE FOR USE ON THE DINING TABLE 


of georgette over silk and braid and rose- 
bud trimmed. The piano or desk lamp is 
adjustable, thus making it more useful. 
These unusually attractive lamps will 


also in 


differently finished mountings. 
* * * 


There are many useful and attractive 





(Continued on page 131) 
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H. C. FRY GLASS COMPANY, 


Ask for our Art Glass Folder No. 1, Fry’s Oven Glass Catalog No. 5, amd our 
Combination Cut Crystal and Refined Etched Catalog No. 10 


a. “FRY” has stood for the highest ideal of the glassmaker’s art, consequently the “Fry” 
: pees ton sa capa pil Note the above “Table Service.” The simplicity of the exceedingly rich 
d Ms s is a characteristic that our designers have brought out to a noticeable degree. The cut “Pershing” flower 
basket in the center of table is just one of the many beautiful pieces of cut Crystal that would be appreciated by 


every patron as a gift suggestion. 


Rochester, Pa. 
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HAW KES ‘, 

HAWKES AMBER BONBON DISH 4 
with incrusted gold border and gold plated handle ¢ 

—an article you will reorder again and again! . 
Y 

This item is one of the quickest selling items in @ 

the entire Hawkes line. ( 
It is a pleasing amber shade, decorated with a A\ 

No. 3666 gold border and fitted with a removable handle q 
Handled Bonbon Dish, 6%” of plated gold. The housekeeper will find a 
aoa i _— and thousand uses for it and like it better each time (\ 
ee eee she uses it. @ 
You will increase your sales—to people who ry 

are shopping for their own homes, as well as b 

those seeking gifts for others—if you order a ) 

few of these Bonbon Dishes and display them. (\ 

The profits are large and the shipments prompt. ‘ 
So send in your order now. 4 

({) 

T. G. Hawkes & Company |G 
Corning, N. Y. \) 

Pacific Coast Office: 140 Geary St., San Francisco, Cal. MG 
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Hints for the Dealer Conducting a 
Gift Department 





(Continued from page 127) 





articles made in leather for which there 
is always a good market. The jeweler 
should not fail to include this class of 
merchandise in his gift section. The ac- 


be included in the gift section. They are 
attractive and at the same time inexpen- 
sive gifts and to the customer looking 
for a “little rememberance” offers an 
interesting suggestion. 

* 2 * 

A unique table and lamp combination, 
with a ulitarian as well as an artistic 
value, is shown in Group No. 207. It is 
an imported piece of furniture which has 


THE JEWELERS’ CIRCULAR 





129 


to harmonize in color with the silk com- 
partment at the side of the table. Such 
novelties in furniture displayed in high 
class jewelry stores will attract the buyer 
looking for novelties. 

* * * 

What romance the fountain brings to 
one’s mind. Just to hear the gentle 
trickling of running water suggests to 
the mental vision pictures of Spring 

















Group No. 201—AcCESSORIES FOR THE TEA SERVICE SURE TO ATTRACT ATTENTION ON THE GIFT COUNTER 


companying illustration, Group No. 203, 
shows a few very salable articles sure to 
interest the prospective buyer of leather 
goods. Often it is difficult to find suit- 
able gifts for men. The articles shown 
are distinctly masculine, and the average 
man is sure to be interested in at least 
one or possibly more. 
x * * 


Pottery of decided beauty and charm 
is the “Hwaji”’ Ware shown in Group No. 
204. It may be had in such attractive 
colors as old rose, blue and yellow and 
decorated with artistic designs of sterling 
silver deposit. Particularly charming is 
the coffee set consisting of coffee pot, 
sugar and cream and demi-tasse cups and 
saucers. Beside the pieces illustrated, tea 
sets, flower bowls and other articles are 
made in this ware. Goods of this kind 
should not be overlooked by the jeweler 
in selecting salable merchandise for Fall 
trade in his gift department. The variety 
and charm of this ware will be quickly 
appreciated by the prospective purchaser 
of gifts. 

* * * 

With the holiday season approaching, 
we immediately begin to think of gifts 
for our friends and relatives. The 
jeweler, too, is arranging his stock with 
the idea of displaying articles especially 
appropriate. Group No. 205 illustrates 
individual saltcellars with gilt spoons. 
They may be had in sets of two or six 
and are made of sterling silver, in open 
work pattern, with glass insets. _Attrac- 
tively cased, as shown, they make very 
useful gifts. The jeweler should include 


articles of this kind in his merchandise. . 


+ *¢ B 


In Group No. 206 is shown a varied 
selection of compotes’ and candy jars 
which may be had with or without covers. 
These pieces of glassware are gracefully 
etched in attractive patterns. A woman 
finds many uses for containers of this 
kind and a variety of such pieces should 








(See text on page 127) 


never before been displayed in_ this 
country. The silk accordion-shaped poc- 
ket at the side, used as a sewing re- 








Group No. 202—A HANDY READING GLASS 
(See text on page 127) 


ceptacle, may be completely effaced by 
an arrangement which shuts it in one of 
the drawers. The table is adaptable for 


with woodland views and singing brooks. 
An old fashioned rose garden with a 
fountain and sun-dial presents a charming 
picture, but one need not be limited to 
the outdoors for such embellishments, 
as the fountain may be carried into the 
home. In Group No. 208 is shown many 
uses of this attractive ornament which 
is to be had in various designs, made of 
metal, reed or polychrome with pocket or 
container for flowers or ferns or without 
such garniture, as one wishes. A small 
pump is used to pump the water over 
the electric light bulb which may be of 
different colors. These electric fountains 
are designed for sun parlors, living rooms 
or shops and are easily moved from room 


| to room for use as a centrepiece on a 


dining room table or ornament on a 
stand or pedestal with real or artificial 
flowers, for the living room. 
e008 

The demand for Oriental goods is éver 
increasing, as indicated by the number of 
Oriental shops opening continually and 
by the fact that other stores and shops 
have put in a line of such goods or in- 
creased the stock already carried. 
Whether it be a kimona, lamp, incense 
burner or merely something ornamental 
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Group No. 203—LEATHER GOODS GIFTS FOR MEN 


either sewing or writing or may be used 


as a smoking stand or for holding books 
The tables are of ma- 


or magazin 


es. 


hogany, beautifully inlaid and finished, 
while the lamp shades are made of glass 


it makes an instant appeal, throwing an 


air of mystery and charm about a room. 


The interesting objects in Group No. 209 
include a variety of pieces all of which 
are beautiful. 
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Paris: 7 Rue Bergere 





Among the many items we mention the following im- 
portant ones for Fall selling. 


Dainty Earrings 


Bracelets 


Bead Bags 
Novelty Bags 


Bar Pins $4.00 to $18.00 per doz. 

Necklaces $7.50 to $144.00 per doz. 

Ladies’ Cigarette Holders $13.50 to $60.00 per doz. 

Ladies’ Cigarette Cases $33.00 to $108.00 per doz. 

Real Bronze Objects D’Art $2.00 to $20.00 each 
Schwab & Co. 

IMPORTERS 


The Sisters Creations become more and more beauti- 
ful each season. 
and made for us alone. 


Most of the designs are original 


$7.50 to $96.00 per doz. 
$4.00 to $108.00 per doz. 
$3 to $100 each 

$10.00 to $60.00 each 


New York: 377 Fifth Ave. 
(At 35th Street) 

































assembled 


‘f 
Maddock & Miller 


Incorporatéd 


She House of Stock” 


39 W. 23rd Street 
New York 
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Boosting Sales in the Gift Department 


Suggestions to Help Speed Up Fall and Holiday Trade and Hints About Writing Gift Advertising Copy 


THE more attractive the jewelry store 
can make the packages in which the 
gift articles sold by the store are 
wrapped, the more likely the store will 
be to run up a good volume of sales in 
the gift department. 
In fact, if the store could make all its 
packages of gift articles so attractive that 





By FRANK H. WILLIAMS 


pings which is used on each package. 
Again with particularly valuable gifts 
it might be a good plan to place a rose 
on the top of the package or some other 
sort of particularly attractive flower. - 
In most cities there is very little of 
this sort of thing done by the gift de- 
partments of jewelry stores and so the 

















Group No. 204—ATTRACTIVE POTTERY TO BRIGHTEN THE GIFT STCCK 
(See text on page 129) 


customers wouldn’t feel like unwrapping 
them and doing them up more attractive- 
ly, the store would be making sure of 
increasing its gift department sales ma- 
terially. 

One very effective method of making 
the packages more attractive and giving 
them more life is that of sticking a 
flower or a sprig of leaves or something 
of that sort in the package. 

For instance, in the Fall of the year all 
customers would be much appreciative of 
packages which carried sprigs of bitter- 
sweet or. an attractive twig with the 
colored leaves of Fall. Or at Christmas 
time it would help the store immensely 
in selling more goods if, in addition to 
wrapping all packages in regular holiday 
wrapping paper and tying them with red 
and green ribbons, the store would stick 
a sprig of holly or mistletoe in the wrap- 


Nor would the cost of the stunt be pro- 
hibitive nor the trouble of thus making 
the packages more attractive so extensive 
as to make it impossible to adopt the 
plan. 

The people who buy gifts from the 
gift department of the jewelry store as 
well as the articles themselves and the 
purposes for which the articles are bought 
constitute good advertising themes for the 
jeweler. 


For what purposes were the majority 
of articles purchased at the gift depart- 
ment last week—for presentation as wed- 
ding gifts, for birthday presents, or for 
what? 

What were some of the articles which 
were chosen by purchasers for wedding 
gifts? 

What were some of the articles that 
were chosen by purchasers for birthday 
gifts? 

All this sort of information, if pre- 
sented in short, snappy, interesting para- 























Groupe No. 205—INDIVIDUAL SALT CONTAINERS WITH GILT SPOONS FOR THE HOLIDAY TRADE 


(See text on page 129) 


first store to inaugurate such a plan 
would reap all the benefits of the novelty 
and the talking which would be created. 

















Group No. 206—DAINTY COMPOTES AND CANDY JARS ATTRACTIVELY DECORATED 


(See text on page 129) 





graphs would make advertising that was 
different and full of local news and which 
would, therefore, prove very effective in 
securing and holding the attention of 
readers and which would, therefore, be 
certain to help the store greatly in do- 
ing more business in its gift department. 

Such information, too, could be very 
easily compiled by the salespeople in the 
department by simply making notes on 
handy slips of paper regarding the char- 
acteristics of the people buying gifts, the 
ages of the people making the purchases 
and the information conveyed by the pur- 
chasers as to the uses to which the gifts 
were to be put. 

Such advertising would be much more 
thoroughly personalized than the average 
run of jewelry store gift department ad- 
vertising and for that reason, if for no 
other, would be much more interesting 
to folks than the usual run of advertis- 
ing. 

Cash in on this sort of advertising. 

A basket full of gifts will attract more 
attention from prospective customers 


than the same gifts if arranged in ordi- 
nary fashion on the shelves of the store. 
Dainty baskets filled with gifts and with 
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| HOLIDAY GIFTS | 


We offer for your trial a collection of EBONY and AZURITE glass with COIN GOLD DECORATED and EN- 
CRUSTED EDGES. These are all quick selling numbers and are articles that will bring you a good PROFIT. 





Assortment 


‘65m 


or 


36m 















This package consists of 2 pieces each of the 14 items and 4 pieces of each Candlestick, making in all 36 pieces. The 
cost is $65.00 for the lot ready for shipment, f. o. b. Cambridge, Ohio. A smaller assortment or one-half the above quan- 
tity can be furnished at a price of $36.00. 

Write us for full information on additional items in these lines. 


| The Cambridge Glass Co. | 


















| Cambridge, Ohio, U. S. A. ] 








The Only Art 
Pottery in the 
World Not 
Imitated 


METTLACH 
INLAID 
STONE WARE 


For 
“Cifts” 








Write for 
Catalogue 


illustrating a 
line of selec- 
ted merchan- 
dise suitable 
for 


Tea Sets, Salad Sets, 
Plates, Chop Trays, 
Vases, Candy Trays, 
and many _ other 
items of utility. 


Jewelers’ 
Gift Department 


Mettlach Inlaid Stone Ware Tea Set No. 2946 


K. R. THIELER 


35 and 37 West 23rd Street New York 
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Fostoria Glass Company 
Moundsville, W..Va. 





Manufacturers of 


CANDLE LIGHTING GOODS 
Candlesticks 
Lustre Candlesticks 


Candelabras with Cut Glass 
Prisms 


Send for Catalog No. 6 
and Price List. 


No. 21. Lustre Candlestick Sample lines on display at No. 4 Lustre Candlestick 
With Spearhead Prisms he foll ; | Ss With U Drop Prisms 
Height 12%4 in. Diameter of Base 5% in. the following showrooms: Height 10 in. Diameter of Base 5 in. 
NeW VOC City a isois isc: kic oc0e cee DS et AT PPO IV ONMO sie a cicieeiv cewatuiaduinsan eccnocieeowmmeeer John Nixon 
SP See ee eric ee BU IT EOIN gore oid. 4: 0d a 8racelacciecdneiee.g oe0660 elbidweeis H. G. Dalzell 
WBNWEL CONG pics cesreaiaianeerscnwane eats PoZd GINGER UNORE sc ickiecinrcstccurawess iecvssscensecee, Ban NINOS 
PIUIINOER, BG 605550 cn 40 ses c0veews Mercantile Savings Bank Building.................. W. T. Owen & Co. 
ENNIO, BOOM once eaevdieas can 00a ee Dallas County State Bank Building............. H. J. Blakeney & Son 
I aS a | Er ae Bs RIAN UO UNU Sc 6. 0):6. 56: 56/0 0:6: 5:9. 4-a r-a'e or aldcovars 86.sok 0:6. B. F. Heastand Co. 
PRMAACUIUIRG, TAieriicce es iccusds oea-wieidiarcie RS PA OE GN ar hia hpi hoiaseiai sd Ba wsiw dee dpe Wales acai, a Kia Joseph Tomkinson 





























Bright colors make a Bright store. 
The vogue is for highly colored 
decorations on fine pottery. 


Your Gift-Section must be as at- 
tractive as your competitor's. 


AS Let us send you an illustrated price list 


GLAENZER TRADING CORP. 22.¥85T 2a st: 


Importers of Filet Laces, Furniture, Art Objects, Accessories for Decorations, Antiques 
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IDEAL GIFTS 





Glassware in Your Home 


Our high grade Cut, Etched, Gold Encrusted, Gold 
Banded, Mother of Pearl and yellow Iridescent de- 
signs on rich lead blown glassware gives a distinct 
touch of individuality and is especially adapted to use 
in the refined home. 


“The glass with the ring when tapped” 
Beautiful Colored and Gravure Photos Sent Upon Application 





Goblet United States Glass Company 


Classic Design 
General Offices and Salesrooms 


e 
So. 9th and Bingham Sts. Pittsburgh, Pa. 
New York: 1107 Broadway Boston: 99 Bedford Street Baltimore: 110 Hopkins Place 
E. T. W. Craig, Rapessontative M. A. Boy Representative John A. Dobson Co., Representative 
Philadelphia: Tenth & Market Sts. - Los Angeles: 643 South Olive Street a 3e East Randolph Street 
J. A. Hemple, Representative J. F. Stirk, Representative . T. Renshaw, Representative 
i. Francisco: 628 Mission Street Dallas: Southland Hotel Building Denver: 404 Jacobson Building 
F. M. Dunn, Representative D. D. Otstott, Inc., Representative Norton C. Boyer, Rep. 


























A GIFT that will be 


appreciated anytime. 


Retail Price 
$5.00 


In Antique Silver, 
Brushed Brass or Bronze 


Elks YgSs\, Inkstand 


We manufacture other 
Fraternal Emblems 
for Inkstands, 
also Book Ends. 





Write for Prices 


Manufactured ty W, 1, Shaughnessy Company, Gardner, Mass. 
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a price tag on each basket giving the 
price of the basket and of all the articles 
in it for a single set price will, if dis- 
played by the jewelry store in its gift 

















Group No. 207—uNIQUE TABLE AND LAMP 
COMBINATION 
(See text on page 129) 


department, create a lot of interest among 
customers and help sales greatly. And 
if, under each price, the store would list 
all the articles in each basket together 
with the prices of the articles when pur- 
chased separately and if the total of these 
separate prices would run to a higher 
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could run in price all the way from $5: 
up to $25. 

There could be baskets of gifts suitable 
for young girls, baskets of gifts suitable 
for young men, other baskets suitable 
for young matrons and still others for 
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purchase a basketful of gifts for some 
member of the family and might then 
attach individual cards to each article 
telling who was giving that article, and 
present the whole basket to the person 
who was being remembered. Such a 
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Groupe No. 208—oRNAMENTAL FOUNTAINS FOR THE SUN PARLOR OR LIVING ROOM 
(See text on page 129) 


middle aged men. And so on. Each 
basket, in addition to carrying the price 
and a summary of the prices of the 

















Group No. 209—orIENTAL ART WARE ADDS TO THE CHARM OF A HOME 
(See text on page 129) 


figure than the cost of the articles when 
Purchased by the basketful, the store 
would have a sales stimulant which would 
Create sales that, otherwise, the store 
might never have made. 

The baskets thus displayed by the store 


articles in the basket when purchased 
separately, should also carry a little 
placard describing the person for whom 
the gifts in the basket were suited. 

A splendid selling point for these 
baskets would be that a family might 


stunt would dispose of the trouble of 
buying a lot of gifts and would give a 
novelty to the whole thing of giving pres- 
ents which would be much appreciated 
by most folks. 

The gift section of the jewelry store 
can be effectively boosted by the simple 
procedure of having all employees speak 
about certain specific articles in the gift 
section to all folk calling at the store. 

3y boosting one specific article or line 
of articles for two or three days and by 
then switching the boosting over to an- 
other article or line of articles for the 
next two or three and by continually 
boosting the gift section of the store in 
this way the store would be making sure 
of increased attention for the gift section. 

This boosting of the gift section should 
occur after the sale fo the customer of the 
article for which the customer came into 
the store has been made. To try this 
sales stunt before the sale of the article 
for whick the customer came to the store 
has been made, would be to distract the 
customer’s attention and, perhaps, spoil 
the original sale. Which, of course, 
would be bad business. By calling the 
customer’s attention to the gift depart- 
ment and to some specific articles in the 
gift department after the conclusion of 
the original sale would be to catch the 
interest of the customer at a psychologi- 
cal moment and make the customer wish 
to view the gift department before leav- 
ing the establishment. 

Such boosting as this wouldn’t take 
much time and the results would much 
more than justify all the time and trouble 
involved in putting the stunt across. 
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PATENT CARD-CASE 


ENCIL 


Don’t Let Xmas 
Find You Unprepared! 















HRISTMAS buyers, like Christmas, come 
but once a year. A stock of Scott Patent 
Card Case Pencils places you in the position to 
cater to members of practically every organiza- 
tion—Shriners, Rotarians, Kiwanians, Elks and 
many others. 


Women wear the Order a sam 
small Scott Pencil ple through your dealer 


on a black ribbon 


It carries a Memo. 


or direct. Order now for early delivery. 


A. B. SCOTT & CO., FAIRMONT, W. VA. 








randum Card; or, 
for men, it carries 
a Golf Score 

















peencvecs. See 












































Handsome — Popular — and 
Look at the Prices! 


THE attractive little vanities shown above are now selling in hundreds of stores—almost as fast as they 
are placed on display. There's something irresistible about them that makes milady stop, look and buy. 


Better see them—now! 
They’re hard to describe in cold type, but we'll try: 
Covered in silk, choice of two attractive colors,— old rose and blue. Handsomely decorated with golden 


braid and topped with the little silk flower buds so dear to the feminine eye. 
The larger vanities contain mirror, powder, rouge and puff (some also contain lipstick). The smaller size 


contains best grade powder and puff. 
Order a trial dozen and judge for yourself. If they’re not satisfactory send them back, but by all means 


see them quick. Our stock is diminishing every day. Send us a trial order now. 


M. BONN COMPANY Pittsburgh—St. Louis 


lo) sss $4.25 Dozen 
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Clarence Loeb has returned from a short 
trip of a few days in Wisconsin. 

E, A. Frommeyer, of Klein Bros. Co., is 
the first of the road men to return. The 
others have written their office they will 
return in two weeks. 

A special meeting has been called of the 
Cincinnati Manufacturing Jewelers’ Associa- 
tion for Nov. 9 at the Hotel Gibson by 
President Arno A. Dorst. 

Julian Schwab, president of the Whole- 
sale Jewelers’ & Manufacturers’ Association, 
has returned from a, short trip in the in- 
terests of A. G. Schwab & Sons. 

The Loring Andrews jewelry store was 
utilized for the sale of Symphony Orchestra 
tickets. A special committee of prominent 
Cincinnati women had charge of the sale. 

Gus Peck, of Peck, Selmeier & Peck, is 
going to take Thanksgiving dinner away 
from home but just where he does not know. 
He left Thursday for a five-week trip in the 
west. 

H. C. Miller, formerly with H. C. Reed, 
jeweler of Blanchester, O., has opened a 
new store at Sabina, O., and purchased his 
first bill of goods from Klein Bros. Co. 
last week. 

A. J. Schwab has given $100 additional 
to his first gift for the American Jewish 
Relief Fund. D. J. and Eli Gutman also 
gave an additional $100 in the drive to col- 
lect Cincinnati’s quota. 

George J. Gruen, of the Gruen Watch 
Co., has been named as one of the eight 
candidates for four places on the board of 
directors of the Business Men’s Club. The 
election will be Nov. 14. 

George J. Gruen, watch manufacturer, 
who is a former president of the Cincinnati 
Association of Credit Men, was the main 
speaker at the last meeting of that organiza- 
tion at the Hotel Gibson. He discussed con- 
ditions in Europe as he observed them on a 
recent trip. 

J. Harvey Phillips and Sam R. Young, 
of the Richter & Phillips Co., have both 
left for western territory. Callers at their 
offices before they left were Fred G. Witt- 
linger, Middletown, O., and J. C. Wilcox, 
Harlan, Ky. J. B. Thomas of the same firm 
left for his southern territory Oct. 23. 

George J. Kreke, Lexington, Ky., was a 
caller at the office of Frohman & Co, 
Wednesday. Mrs. Margaret Foster, Cyn- 
thiana, Ky., was in a few days previous to 
pay her respects to members of the firm. 
John Gerwe returned home Thursday, while 
Joseph Gerwe left immediately afterward 
for a road trip. 

Funeral services for John Schumer, 64, 
723 Purcell Ave., Price Hill, who died 
Saturday, Oct. 28, was held Tuesday. He 
was the father of the five Schumer brothers, 
platinumsmiths, in the. Walsh building. The 
sons are William, Edward, John, Rube and 
Carl. Mrs. Schumer, the widow, also sur- 
vives. He was born in Germany and has 
been in America since he was seven years 
old. 

The Oskamp case, involving the right of 
Mrs, Louise Oskamp to remain in her home 
in Westwood and her right to retain prop- 
erty which belongs to her husband, Herbert 
Oskamp, came to a sudden end Monday when 
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Wm. S. P. Oskamp, head of the famous 
jewelry family, halted proceedings in Judge 
Stanley Roettinger’s court. Mrs. Oskamp 
had obtained an injunction to prevent the 
family of her husband from interfering with 
her and was seeking to have the temporary 
order made permanent. William S. P. 
Oskamp, her father-in-law, was leading the 
opponents to her move. He suddenly de- 
cided to halt proceedings and permit the 
fight to go to the divorce court, where Her- 
bert’s petition is now pending. Mrs. Oskamp 
has filed an answer to the divorce petition 
in which she only asks for alimony and not 
a divorce. A physician appointed by the 


court to examine Herbert Oskamp and as- 
certain if he could not appear in court dur- 
ing the hearing reported after the case was 
closed that Herbert Oskamp was in a seri- 
ous condition and it was doubtful if he lived 
long. 











cll yet or Cage OS et! 

Clarence L. Bleuer has opened a jewelry 
store at Muskogee, Okla. 

Miss Ellen Davison, who operates her own 
store at Mulberry, Kans., was in the Kansas 
City market last week. 

L. B. Kimball, Eldorado, Kans., was for 
several days in Fort Leavenworth last week, 
and stopped in Kansas City one day en route 
home. 

N. B. Carr, credit man for the Ostby & 
Barton Co., Providence, R. I., spent two 
days in Kansas City last week en route home 
from California. 

George C. Stairs, of Wichita, Kans., was 
here Sunday and Monday, Oct. 29 and 30, 
the guest of H. McKinney, Kansas repre- 
sentative of the C. A. Kiger Co. 

Henry Storms, Laredo, Mo., spent the 
week in Kansas City on business, and also 
visited his daughter, Mrs. Hazel Thomas, 
who is working for the C. A. Kiger Co. 
during the Fall months. 

Ira J. Siegfried, Missouri representative 
of the C. A. Kiger Co., spent last week at 
his home in Lees Summit, Mo., having had 
a slight attack of influenza. He has re- 
covered, and is again on his territory. 

W. J. Fowler, Altoona, Kans., suffered 
the loss of a number of rings, recently, when 
his store was robbed. The marauders scat- 
tered watches and other merchandise about 
the store. The sheriff of the county is on 
the trail of suspected robbers. 

Among recent visitors to Kansas City 
market were: C. E. Bagshaw, Belton; T. 
L. Davies, Falls City, Nebr.; M. A. Coffman, 
Braymer; Mr. and Mrs. B. P. Homan, War- 
saw; A. G. Norris, Florence, Kans.; Mrs. 
A. M. Sidwell, Liberal; J. A. Zimmerman, 
Warrensburg; G. K. Fagin, Lathrop; Roy 
Fox, Macon; J. O. Stott, Paola, Kans. 

A man representing himself as a buyer 
for a well-known central Missouri jeweler 
visited several wholesale houses the past 
week, making purchases presumably for this 
jeweler. Several houses became suspicious 
and one called the jeweler over the long 
distance telephone, and immediately found 
that the person was an impostor. A hurried 
call was sent to the jewelers’ clearing house, 
which promptly warned all other wholesale 
houses to be on the lookout. The fellow’s 
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object presumably was to steal merchandise 
when the salesman’s back was turned. 

Leo H. Ludwig, of the Edwards-Ludwig- 
Fuller Jewelry Co., has been appointed to 
serve with C. P. Woodbury, chairman of 
the fifth district excise tax committee, in 
part of the program for securing support 
from congressional candidates for the non- 
discriminatory taxation. Statements have 
been secured from most candidates and these 
have been printed and circulated so that the 
voters may know. 

Joseph Tucker, Nebraska representative of 
the Woodstock-Hoefer Watch & Jewelry 
Co., received an unusual honor last week, 
which he was glad to be able to respond to 
adequately. Joseph Kirkwood and Walter 
Hagen, famous golfers, who played here last 
week, were able to visit Lincoln, Nebr., the 
home of Mr. Tucker. Maybe the golfers 
routed themselves through Lincoln because 
of Mr. Tucker. Anyway, a game was to be 
planned there, and a long-distance call was 
sent to find out if Mr. Tucker could help 
make up a foursome. Mr. Tucker, of course, 
could accommodate, and the watch was ar- 
ranged. Mr. Tucker is champion of the 
Antelope Golf Club of Lincoln, and con- 
sistently upholds the credit of the jewelry 
industry in golf, as well as in jewelry. 








Salt Lake City. 


The Wendelboe jewelry store, Logan, has 
been moved to the Amussen building on 
Main St. of that city. 

C. R. Pearsall, of Leyson-Pearsall Co., 
and president of the local jewelers’ associa- 
tion, is back from a three weeks’ trip to the 
east, all of which time was spent in New 
York. Mr. Pearsall said every one he met 
seemed to be optimistic over the business 
outlook. 

John F. Boes, S. Main St., who, as re- 
ported in a recent letter, was discovered in 
a precarious condition while out duck shoot- 
ing and taken to St. Mark’s Hospital, has 
been removed to his home and is believed 
to be making good progress toward complete 
recovery. 

Delbert Smith, of the Daynes Jewelry Co. 
has been called on a mission by the Latter- 
day Saints or Mormon church. He will be 
stationed in Colorado. As is customary with 
missionaries of this church, Mr. Smith will 
pay all his expenses, including cost of the 
literature he gives away. 

Local visitors include Phil W. Simons, 
Lesch & Lewis Co., Chicago; Gus J. Weil, 
the Electric City Box Co., Buffalo, N. Y.; 
Norbert Hoffman, of Eichberg & Co., New 
York; H. W. Freudenheim, of Freudenheim 
Bros. & Levy, New York; M. Diamond, of 
Morse Bros., New York; Herman Ham- 
burger, of Pitzele & Hamburger, New York; 
Sig. Thein, Chicago; Alfred Goldsmith, 
Adolph Goldsmith & Sons, New York; Jos. 
Leudan, Jos. Leudan & Co., New York. 

Burglars have made a jewelry haul in 
Spanish Fork visiting two stores and taking 
over $2,000 worth of various articles in one 
night. The establishments visited recently 
were the Columbia Jewelry Co. and the 
Beckstead Jewelry Co. It appears that the 
thieves first broke into a carpenter’s shop 
and helped themselves to the tools with 
which they bored holes in the doors of the 
jewelry stores. 
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Gold Encrusted Glass 


Ideal Items 
for the 
Gift Shop 


and Jeweler 


Every piece is 
carefully selected, 
and decorated in 
pure coin. gold. 





Send for 
Catalogue 





| George W. Murphy 
Factory and Offices: 


Hawley, Pa. 








nee 





No. 60/3385. 9 oz. Goblet 














“Send it on Wings” 





JEWELS OF THE SUN 


What can a customer buy for 


$3.00 
More Bright 
More Beautiful 
More Sunny 


THAN A BUTTERFLY LOCKET? 


We have been pleasantly surprised at the increasing 
demand for them. You may share our pleasure by 
showing a few really good lockets. Prompt sales and 
quick turn over. Assorted dozen on display pad 
sent on approval if desired—$20.50. 


When in Boston—call and look over our Beautiful Line— 
New Catalogue out. 


The Butterfly Bor, Frc., * Poses se 
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NEW YORK CITY 
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Borghese Productions 


are a natural response to the growing and insistent 
demand for suitable objects artistically worthy of being 
incorporated into the decorative schemes of the best 
homes. The designs are rich though conservative, and 
the colors and finishes are appropriate. 


Book-Ends 
Candlesticks 
Boxes 

Desk Sets 
Lamps 
Panels 

Fruit Bowls 


CHARLES HALL, Inc. 


18 West 23" Street, NewYorkCity 
Worxs - Springfield, Mass. 














“GALALITH” 


The Season’s Leader 
in Imported Mani- 
cure Sets. Attractive 
silk-lined fancy 
boxes, mirror in 
cover. Handles in 
Red, Lavender and 
#) Shell. Write for our 
illustrated catalogue. 


Globe Import 
Company 


31 Union Square 
NEW YORK CITY 














There Is a Growing Demand for Gifts 


To quicken sales, create new business and increase 
profits, add to your store a GIFT CORNER. 

There is a demand for the unusual gift at a low price. 
We have selected from our merchandise an assortment 
particularly suitable for the jewelry store. This assort- 
ment, priced at $100.00, is bringing bigger business to 


many jewelers. 
Why not to you? 


Come in and look it over, or let us send it to you. 
You will like it and so will your customers. 


Catalogs upon request 
Art Wares and Direct Factory 
Novelties W. C. OWEN Representatives 
17 N. Wabash Ave. Chicago 
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TORTOISE SHELL | 


Reproduced in 


TOILET WARE 


Hand Engraved with Pure 22 Karat Gold Decoration. 








Science has surpassed Nature by reproducing in quantity a material 
that replaces genuine Tortoise Shell. 


Also newest designs in IMITATION IVORY 


Open stock or in cases Write for catalog 


E. D. ROGERS COMPANY 


Reproductions of Ivory, Amber and Tortoise Shell 
Hand Decorated, Engraved and Plain 


37 South Wabash Ave. CHICAGO, ILL. 
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Tel. Pennsylvania 2220 






125 Fifth Avenue New York 


\ | , : \ Watches 

N elbille S. Richmond \ Diamonds If you have not 

J | |] dewelry ff sc cron 

N Flexible Diamond \ Clocks - Cie 

N Bracelets and Brooches N Pearls call 

N \ Silverware 

N Platinum Only N 

N N BIKOFF é€> BROWN 
\ 334 Fifth Abenue, Mew Pork City . JOBBERS 
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Everlasting Photographs 


BURNED INTO CHINA 
For monumental purposes, also any kind of fancy 
goods, brooches, lockets in photo tone or tinted in 
natural colors. We also burn photographs on 
Watch dials. 

Ask for Illustrated Catalogue, 


F. J. H. ABENDROTH 
7203 Franklin St., Forest Park, Ill., P. O. Box B 


KEITH~ LANDIS 
Electric Clock 
Ask for our vy Insured 
Dealer Plan Accuracy 
KEITH-LANDIS CORPORATION 
337 West Madison Street - Chicago 25 West 45th Street, NEW YORK 
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| citie ian waste) “dlls? s2t OUR HOLIDAY SPECIALS ARE MAKING BUSINESS HUM 
¢ SZ —-. 4x4 inches. Jewelers and Gift Shops the country over who are 
handling our quality profit-building line are cashing FROM THE 
in enormous profits. SHOPS °° 


PLACE YOUR ORDER NOW 


Get your share of big business that merchants are 
enjoying in handling our exclusive and original line 
of quality Old Dutch Silver Reproductions. No dis- 
appointments on your holiday orders. We fill your 
orders promptly from our enormous stocks of mer- 
chandise. We are ready to serve you for the big 
holiday season. 


ART-CRAFT PRODUCTS CO. thicxcor i: 


LET THIS COUPON POINT THE WAY TO BIGGER SILVER PROFITS 
Pelee Py ey ee ae a eee gs TT 
Gentlemen: Please send us, transportation prepaid, samples and catalog of your 
Old Dutch Silver Reproductions with a view to our placing _an order if found 
satisfactory in quality, craftsmanship and price. Will remit in due course to 
cover your memorandum bill or return your samples within ten days carefully 
packed. 
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That this department shall prove mutually ‘bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tus 
Jeweers’ CircuLar regarding any advantageous 
device or plan which they are utilizing in cen- 














nection with their business 


























Testing the Window Displays 
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THE true value of any display is meas- 

ured not by what the jeweler thinks 
of it or the opinion expressed by expert 
display men, but rather by the impression 
that it makes upon possible purchasers. 
For this reason it is well to test all dis- 
plays in so far as possible by the impres- 
sion they make upon the people who look 
at them. 

A very interesting experiment is to take 
a walk in the evening at an hour when 
there are many people on the street and 
the largest number are looking at the win- 
dow displays. Walk through the shopping 
district and before each window where 
there are a number of people stop and look 
and listen. Listen to what the people are 
saying to each other. If they are saying 
nothing, engage someone looking at the 
display in conversation. What _ these 
people have to say about the display will be 
illuminating. Usually it results in some 
new ideas for displays in one’s own store. 


w 


If the questions asked these people are 
carefully directed it is possible to learn 
why the display does or does not cause 
them to desire to purchase the goods. 
Sometimes when a great many people stop 
and look at a display it will be found that 
they are not inspired to purchase by that 
display. They may be attracted to it be- 
cause it is so pretty or for some other rea- 
son than that it arouses a great deal of 
enthusiasm in the goods actually: displayed. 

A few walks around town for the pur- 
pose of finding out what people think of 
the displays are bound to result in far 
more effective displays in the jeweler’s own 
window. All the books in the world will 
not give him the right point of view as 
quickly as will the conversations he starts 
with people who look at the window dis- 
plays. 

Sometimes the attitude that people take 
is rather surprising. A test of this sort 
was made on the Christmas window dis- 


plays in a certain city in 1920. The win- 
dows were of just about average quality 
and it is quite certain that the dealers re- 
sponsible for them had no idea that they 
would have the re-action upon the people 
that they apparently did, at least what the 
test indicated that they did. 

Conversations such as this were over- 
heard. A couple of people would be look- 
ing at the display. 

“That’s a pretty window isn’t it?” one 
would ask. 

“Yes, it is rather pretty but nothing 
like this store used to have back in the 
days when they really wanted to sell goods. 
In those days they made window displays 
that it was worth while to come to see. 
Sut of course now you couldn’t expect 
them to make any such displays. You 
see they haven’t a very good stock any 
way. Just trying to get rid of a lot of old 
stuff they bought when prices were high. 


This window display itself shows that it’s 








ATTRACTIVE SETTING FOR A DISPLAY OF WEDDING AND EASTER GIFTS 
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Holophane R-r (totally 
enclosing reflector  re- 
fractors) — a remarkable 
achievement in combining 
the advantages of direct, 
semt-direct and indirect 
lighting. Furnished with 
or without removable bot- 
tom plate as illustrated. 


A Suggestion for Increasing Sales-Volume 


and Speeding Up Sales 


VERY time you induce a shopper to buy 

who would otherwise have passed on; 
every time you cut a minute off the time re- 
quired to make a sale, you are in pocket. 
Many stores are accomplishing both these 
things over and over again because of a 
simple change in selling method—a change 
which can be made without any increased 
expense. 


This change is nothing less than substitu- 
ting good lighting for bad. 


Merchants do not have to be told that 
good lighting helps sales. But what ought 


-to be repeated is that good lighting need 


cost no more than bad. 
Good lighting is not a matter of how 


much is spent on current, but how eff- 
ciently the generated light is distributed. 
Time and time again the only change 
needed to make bad lighting good is the 
use of up-to-date reflectors. 


When were your reflectors installed? In 
the days of carhon lamps? If so, you need 
new reflectors now that gas-filled lamps 
are general. Every day you are without 
them is costing you money. 


One of our engineers will gladly call on 
you to tell you how much your light- 
ing can be improved. He is the rep- 
resentative of a department generally re- 
garded as headquarters for the science of 
efficient. lighting. There is no obligation 
in asking him to call. Will you write us? 


HOLOPHANE GLASS CO., INc. 
Dept. J. C.11—342 Madison Avenue, New York 


Works: Newark, Ohio 
In Canada: Holophane Co., Ltd., 186 King St., W., Toronto 


HOLOPHANE CO. 














November 8, 1922 























November 8, 1922 


Storekeeping Department. 





better not to buy anything a person can 
get along without until later. You'll have 
to pay high prices for old stuff if you buy 
now.” 

If the owners of the stores in that town 
could have heard all the conversations that 
took place-in the evening in front of their 
stores, they would most certainly have 
taken immediate steps to change those dis- 
plays. It was evident that the sales would 
not be what they should be if the displays 
were left as they were. As a matter of 
fact the sales in many of these stores were 
rather disappointing. Partly because of 
the display it is certain that the sales did 
not reach the point that they should have 
reached. 

The jeweler who will make it his busi- 
ness to listen to some at least of the con- 
versations that take place in front of his 
windows, or who will detail someone who 
will listen to them and report back to him 
may be very much surprised at what he 
learns. The displays may not be having 
anything like the effect that he has been 
thinking that they have and the information 
gained may show the way to displays that 
will be effective. 

One way of testing the effectiveness of 
window displays is to station one’s self a 
block away from the store watch the 
people who look at the window and then 
as they come up to you stop them and ask 
them what they saw in the window. If 
the display is of such a nature that these 
people cannot remember the goods, then it 
is very evident that the display is not go- 
ing to be very productive of sales. On the 
other hand if the display does feature the 
goods themselves to such an extent and in 
such a way that the people can remember 
just what they saw in the window and 
seem to have a more favorable opinion of 
those goods than before, it is evident that 
the display is doing the work it is expected 
to do. 

With the high cost of doing business, 
high rents, and a certain amount of buying 
resistance it is of far more importance than 
it has been in the past to make the win- 
dows do just as much selling as they can 
be made to do. The only way to accom- 
plish this purpose of course is to learn 
just what effect the displays are having 
upon the people who see them. 
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In other words both the displays and the 
people looking at them must be watched. 
It is a case of asking. questions, of watch- 
ing and of listening. Most important of 
all it is a case of having an open mind. 

Some people have said in reference to 
two of the leading professions that the 
men in one profession are searching for 
the truth with an open mind. It matters 
not to these men what they will ultimately 
find is the truth. What is of importance 
to them is to learn exactly what the truth 
is. They have no pre-conceived convic- 
tions. They utilize instruments and ma- 
chines in their work to as great an extent 
as possible in order to avoid any personal 








AN ATTRACTIVE “OPENING” DISPLAY 


prejudices. They note the facts carefully 


_and record all the facts and draw no con- 


clusions until after all data is tabulated 
and all possible tests are made. 

men i the other profession so 
these people say are trained to assume that 
a Ccriain conclusion is the right one and 
thea by working backwards to prove that 
it is correct. Having already assumed that 
they have learned the truth, it is-. only 
natural that their research is very greatly 
influenced by their assumption. The re- 
sult is only those facts that help to prove 
that the assumed truth is the truth are 
given the attention that they deserve. All 
other facts are likely to be ignored alto- 
gether or to be twisted in such a manner as 
to appear to show evidence in favor of the 
assumed truth. 

In the past the method of testing win- 
dow displays has too often been along the 
line of the latter method of searching for 
the truth. A display man or the man who 
owns the store is pleased with certain kinds 
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CUPIDS HAMMER OUT THE WEDDING RINGS IN THIS DISPLAY BY N. M. KIRSHNER, LOS ANGELES, CAL. 
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of displays. For this reason he sets out to 
prove that these displays are the most 
effective that, can be made. 

The displays draw a large crowd and 
this fact is used as evidence that the dis- 
plays are right. A little further investiga- 
tion, however, may show that the people 
are attracted by something in the window 
other than the goods shown. They may 
not be able to remember what is being 
shown. The only way in which these dis- 
plays actually increase sales is by getting 
more people to pass the store and since 
the larger the crowd the larger will be 
the number of customers entering the store 
the display does increase sales. There- 


te? HES 





BRETT & CO., BEVERLY, MASS, 


fore, if one is looking for proof, it is pos- 
sible to find enough to show that the dis- 
plays are the right kind of displays. 

On the other hand- if one starts out with 
an open mind for the real truth, he may 
und that some other type of display will 
sell more goods than does this one. The 
jeweler may find that if he places fewer 
a.cicles in his window he will attract the 
<ttention of more real buyers. Again he 
niay find that he is not showing enough 
in his window. It may happen that his 
windows are practically empty at night be- 
cause during the day time he has displayed 
in them articles that must be placed in 
the vault at night. It may pay to make 
night displays of articles such as cameras, 
and other articles that can safely be dis- 
played after the store is closed. 

Perhaps his window decorations are not 
o* such a nature as to attract the people 
and perhaps he does not use show cards 
that give sufficient information. There 
are many things about nearly every win- 
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Round Shape GALALITH 








BEAD ig 
Egg Shape 

The season's best selling novelty. Coral, Green, Amber, Black, Turquoise Blue, Cherry, 

White, and Gray in round shape. Amber, White, Black and Coral in egg shape. Strings 

28'%4 inches in length, graduated. Indestructible. Fast Colors. Match ladies’ wearing 


apparel. Barrel screw catch to match every string. Strung on durable double thread silk 
to match colors. 





he ae ea Price $20.00 Doz. Send for Color Sample Card 
J. WITTNER & CO. 15 Park Row New York City 
Pacific Coast ence A. H. Bullion Co., 717 Market St., San Francisco, Calif. 














Genuine Stone Necklaces 


CRYSTAL JET LAPIS JADE 
OPAL TOPAZ AMETHYST AMAZONITE 
CORNELIAN AVENTURINE ACQUAMARINES AMBER 


Ox-Blood CORAL STRINGS 


Also Pink, White, and White with Pink 
Complete Line of Real Stone Earrings in 10 Kt. and 14 Kt. Gold 


Write now for Memorandum Package 


so2 BroaaDwAY GIUSEPPE D’ELIA NEW YORK 








90% of the Business Men that fail come from the ranks of the Non-Advertiser. Play Safe and 
Fe Advertise. Write for our Free Cut Service. 






A a ETY SEND NO MONEY Surprise your WIFE 
2 GENUINE DIAMONDS 4/100 Each ON THE NEXT ANNIVERSARY 
3 | RS Solid Gold 3 Genuine Diamonds 4/100 ea. 
14kt.White AE looks and Weare 
Gold To > —~ Nig — 
Cut No. S. F. anette 20Kt. 
These ads will appear in the K. of C., Colum- Hope Ruby = White Gold 
bia, _ of P., Moose, Mason, Modern Wood- To Retail Hand Carved 
man onthlies and Women’s Magazine. To Retail 
All orders will be turned over to Retail $25.00 25.00 
Jewelers. Send usthena $ f 
Use a similar ad in your local lodge pro- 7 a cat J. 6177 Real _ Platinum 
Se ane copay. jeweler and the os j oon Pe gua 
BUFFALO JEWELRY MFG. CO. Soe eenoctl sent nn : Insert, this od in your local papers. Cuts fur- 
“The Mail Order House” ° ° oe nis without charge with one ring or more, 
Brisbane Building Buffalo, N.Y.| FIREE, usin all emblems and initials | WRITE for WHOLESALE PRICE 

















Supplement and New Price List Now Ready 


Owing to the fact that since issuing our Catalog No. 26 we have 
brought out a number of articles, which have proven to be most 
salable, we are pleased to present to the trade a supplement Catalog 
illustrating and giving full description of these new numbers. | 


Learn About Our Wonderful Complete Line 


Western Tray and Case Company 
Established 1864 : : . 
427-429 Plum Street Cincinnati, Ohio 
Jewelers’ Show Case and Window Display Trays 
Wholesaler Jewelers’ Trunks, Telescopes, Trays and Cases 





No. 500—GAME CHEST 
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dow display that could be improved and 
would be improved if one could listen to 
what people say in front of the window 
and could see just how the display affects 
these people. The only way to test out 
the windows with any great degree of ac- 
curacy is to make as good displays as pos- 
sible and then to watch the people who 
look at them, listen to what they say, and 
ask them questions. It is always safer to 
get the suggestions directly from the cus- 
tomers and prospective customers than to 
rely upon those that have been secured in 
that way by someone else perhaps in some 
other city. If information is gained from 
enough people that information averages 
up and proves a safe guide for future ef- 
fort.—R. F. 
¢ 2.2 


Colorful “Opening” Display 


QO’ page 143 is a fine opening window dis- 
play made by H, P. Brett & Co., Bev- 
erly, Mass. 

The display created a lot of favorable 
comment, but as usual, the photograph 
leaves out the all-important color scheme. 
The curved background is of wallboard and 
tinted a light orchid color. This contrasted 
nicely with the yellow jonquils, which were 
“set out” in deep brown-dyed sawdust and 
looked like rich brown earth. The circle in 
the central background is gold, with orchid 
lettering. The floor in front of the “earth” 
is light lavender with a half-inch high bor- 
der to keep the sawdust from sifting down 
over the display floor. 


* * * 


Cupids at Work 


A JEWELER of Los Angeles, N. M. 
Kirshner, specializes on wedding rings. 
The door of the store. has his name upon 
it encircled by a wedding ring. Two beauti- 
ful bronze tablets in his windows call at- 
tention to the fact that “Kirshner’s is 
Headquarters for Wedding Rings.” 

These interesting tablets depict Cupids 
busily engaged in making wedding rings. 
Various stages in the manufacturing of the 
rings are shown by the different activities 
of the workers. Real rings, finished and 
unfinished, are placed effectively upon 
shelyes and flooring of the tablets that rep- 
resent the interior of a shop, In front of 
the scenes are many handsome wedding 
rings displayed in their velvet cases.— 
M. H. A. 


x *k * 
A Display Theme from Colonial Days 


N unique window display recently pic- 
tured the interesting colonial days. It 
was displayed by the Donovan & Seamans 
Co., Los Angeles. The setting was designed 
around the famous love story of Miles 
Standish, by Longfellow, and showed 
the scene of John Alden pleading the suit of 
his captain, Miles Standish, for the hand of 
Priscilla, when Priscilla replied, “Why don’t 
you speak for yourself, John?” A Colonial 
color scheme of blue and gray prevails; the 
jewelry stands follow the lines of the Pris- 
cilla furniture and the entire display made 
a pleasing little study in romance. 
After its use in the Donovan & Seamans 
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window, the display was exhibited ac the 
Los Angeles Public Library. It was de- 
signed by the Baranger-Fletcher Co. of that 
city. 





Cut Flowers in the Show Window 





66 YES, we nearly always have some fresh 

cut flowers in our show windows,” 
said a leading middle western jeweler. “We 
feel that it is a real help to our business to 
do so. 

“Let me tell you why we feel this way 
about it. 

“Women are always interested in flowers 
—much more so than men. And women fig- 
ure in about 90 per cent. of all the sales we 
make. Either the women come to the store 
and buy jewelry from us themselves, or the 
men who make the purchases have some 
women in mind when they do the buying. 

“Consequently, anything we can do to in- 
terest the women is a mighty good thing for 
this establishment. 

“See how it works? Women are the chief 
factors in our business and women are al- 
ways tremendously interested in flowers. So 
by putting fresh cut flowers in our show 
windows at all times we hook up effectively 
with the very people we are most anxious 
to interest. The flowers make the women 
stop and look at our displays. They see 
attractive goods on display and they want 
these goods. And sales result. 

“Also we use flowers in our show window 
for another reason. 

“The appearance of fresh cut flowers in 
our show window gives an air of refinement 
to the window. It is distinctive, different, 
striking. It marks our store as being a 
leader. And by doing all this it helps to 
interest the people of our city who have 
money and by interesting them it helps us 
to get their trade. 

“Generally we use flowers which have 
plenty of color. White flowers, while beau- 
tiful, aren’t as striking in a show window, 
we've found, as flowers which have plenty 
of reds and yellows and so on. 

“We've gotten many compliments on our 
use of flowers in this way and we are cer- 
tain that it has brought us a lot of business 
which, otherwise, we’d probably not have 
gotten.” By te We 





One Reason for Fires of “Unknown 





Origin” 
ROM Elkader, ITa., comes the report 
of a peculiar happening at H. F. 


Fueller’s jewelry store of that place. The 
occurrence suggests how easy it is for a 
fire “of unknown origin’ to start. On a 
warm Sunday afternoon recently heat gen- 
erated by the sun’s rays burned a streak 
three-fourths of an inch wide and about four 
inches long in a case containing watches. 
The curtains in the window had not been 
drawn and during the afternoon the sun’s 
rays fell either on a cut glass dish or a 
silver tray, it is not known which, and were 
focussed on the case containing the watch, 
with the result mentioned above to the case. 
No damage was done, but Mr. Mueller 
thinks if the sun had been that of a hot 
summer’s day instead of a late fall day, a 
more serious fire might have resu'ted. 
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A Child Shall Lead the Way to More 
Sales 





By: Joun D. Netson. 


LTHOUGH the art of catering to the 

younger generation is now regarded as 
a specialized field in retailing, there are 
some merchants who still believe that be- 
cause they sell to adults they need hardly 
pay any attention to methods of reaching 
the youngsters. 

That this is the wrong attitude is shown 
by the experiences of retailers who have 
built up great prestige for their establish- 
ments by making a persistent practice of 
catering to the intelligence of youngsters, 
both as a means of developing their good 
will and at the same time attracting the 
trade of their fathers, mothers, brothers, 
sisters, and next of kin. 

“Some advertisers have found it ad- 
visable to familiarize boys and girls with 
products that they will not use for years,” 
said the editor of a prominent advertising 
publication recently, “with the idea that 
when they reach maturity and will then 
be in need of the article, they will not for- 
get the brand that has been made known 
to them.” 

Manufacturers realize the importance of 
this tendency, and it follows that retailers 


‘will have to play their full share in de- 


veloping trade along these lines. 


Special Methods in Use 


A study of the methods used by enter- 
prising dealers throughout the country re- 
veals a number of special methods that the 
average retailer can put to his own use in 
some form or other. 


1. Make the children at home when they 
visit your store along with the older folks. If 
necessary, have a playroom for them. You 
might arrange a children’s party in the 
store on a certain day in the week. They 
could be entertained with story telling or 
special educational motion pictures. You 
might distribute little souvenirs, and have 
some one take them through the store just 
to look things over. 

This is an idea that can be worked with 
good results by the small merchant as well 
as the owner of a large department store. 
The store comes to have a meaning to the 
youngsters. The store is impressed on 
their minds as an institution, and not mere- 
ly as a warehouse for the distribution of 
merchandise. When the children grow up 
to manhood and womanhood they will re- 
member their early impressions, and they 
will buy at that store. 


2. When you send out direct-by-mail lit- 
erature don’t forget the youngsters. De- 
velop a separate mailing list of school 
children. Send them letters, letters writ- 
ten in the intimate style that will appeal 
most to their minds, and call attention to 
certain merchandise that will appeal to 
them. And suggest that they ask their par- 
ents about these articles. Suggest that they 
ask their parents to buy these articles for 
them. 

Exercise care in addressing the young- 
sters. Answer every letter you receive from 
them, no matter how silly these might ap- 
pear. Answer even a letter asking whether 
Santa Claus buys at your store. Make no 
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White Gold Mountings 


MADE IN 18-K. BELAIS WHITE GOLD 


Rings - Brooches - Scarf Pins 
Lavallieres - Earrings 


We also carry a complete line of solid 
gold jewelry in 10K and 14K yellow and 
green gold. 

Rings, brooches, scarf pins, lavallieres, 
earrings, Waldemar chains and cuff but- 
tons. Wonderful assortment of popular 
designs. 

American Movements and American 
Cases also on hand in gents’ and ladies’. 
Also Ladies’ Swiss Watch Bracelets. 


Write for Selection Package of Anything 
You May Need 


Prompt attention to all special orders 


Henry Davidson 
51 Maiden Lane New York 
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The Bow-Knot 











One-Piece Shank 


SIMSON BROS. 


125 Canal St. New York 





N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
S 











MAMdibhddhhhshhdhddbbbddhhhhhddsdibhhhdhdddhddddddbddidddddddddddiiidiiua4c3502:711.2222£_zccaccccccccdéa 


CKLALALLLLLLLLLALALLLLLLLLL LALLA LLL LLL LLL LLL LLL LLL 





SERVICE FOR THE .TRADE 


For a quick turnover order Seth Thomas, 
a No. 5, 6 or 7 Tambour Silver Dial 


List $34.00, $36.00 and 
$30.00 respectively. 





A Seth Thomas 
Chime 


is the best investment. 





CHIME CLOCK No. 74 
Plain Silver Dial, List Price........ $85.00 Booklet for your customers 
Raised Bronze Numerals, List Price 91.00 sent on request. 


HALDIMAK & CO [ 41-43 Maiden Lane 
5g nc. New York City 
Agent for SETH THOMAS and all standard makes of American 


clocks, also Ingersoll and Westclox watches. 











Coral Necklaces 


Graduated and Uniform 


Regular and Opera Lengths 


Pink, Red, White, White and Pink 
also 


Ox-Blood Coral Necklaces 


The Latest Vogue 


BORRELLI & VITELLI 


15 West 34th St. New York 


All These Rings Are Hand Pierced 


Our Own Original Designs Only. 


. 





Made in 18K Belais’ and Platinum 
We Do Not Sell to Retailers—Buy from Your Jobber. 


JOHNSON BROS. 


100 W. 21st St., NEW YORK 

















MILLER & RICK 
Electro-Plating and Coloring 


Mesh Bags Repaired and Refinished 
Jewelry and Silverware Repairing 


43 John Street, New York City 


THE BUYERS’ DIRECTORY 


Price $1.00 
The Jewelers’ Circular, 11 John St., New York 





Telephone 
2483 John 
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attempt to ignore the buying power of 
these youngsters. They might not have the 
cash right now, but when they grow up 
they will. 


A Youngsters’ Mailing List 


There are numerous ways of gathering a 
special mailing list of youngsters. Offer 
them little gifts for the names of their 
friends. Take names and addresses of kids 
accompanying their parents to the store. 
Take names from the newspapers, from the 
school catalogs, and from other announce- 
ments. 


3. In your local newspaper advertising 
don’t ignore the younger set. Set aside a 
certain amount of space in your newspaper 
advertising for news of interest to the 
younger generation. This is the most re- 
cent, and by far the most important de- 
velopment, 

Marshall Field was the pioneer in this 
field. Some time ago it inaugurated the 
idea of a special children’s page which was 
incorporated in its regular newspaper ad- 
vertising. This was later changed to a 
special children’s newspaper for distribution 
to a special mailing list of youngsters. This 
newspaper contained stories and drawings 
of special interest to children, prepared by 
eminent writers and artists. The news- 
paper also confained advertisements of spe- 
cial interest to children and buyers of chil- 
dren’s merchandise. 


Concerns That Appeal to the Children 


Other concerns who have successfully 
tried out this idea are Browning, King & 
Co., New York City; Rogers Peet & Co., 
New York City; and Livingston & Sons, 
Bloomington, III. 

Browning, King & Co. publishes a spe- 
cial magazine for children. The publication 
is issued monthly, and it contains brief ar- 
ticles and sketches submitted by juvenile 
scribes and others. 

A. Livingston & Sons conducts a special 
children’s newspaper called The Children’s 
Pantagraph. It is published every Saturday 
in the local newspapers. The space is seven 
columns, 12 inches. It contains news of in- 
terest to local children, such as Boy Scout 
happenings, Camp-Fire Girl meetings, ath- 
letic events, guessing contests and puzzles. 
For instance, a guessing contest was recent- 
ly conducted. A number of the brightest 
answers were afterwards displayed in one 
of the store windows. 


Reaching the Kiddies Through Adult 


Buyers 


4. Reach the children through the adult 
buyers. A good idea in this connection is 
to place a little toy in every package that 
leaves the store. These little toys will 
eventually find their way to the children, 
who will appreciate the little favor. The 
older folks who receive the package will 
also appreciate the little service. 

Of course, the toys are inexpensive things, 
but when some one makes an unusually 
large purchase you can enclose a special 
gift, something more expensive, or you 
can enclose several tops, one for the boy 
and the other for the girl. 
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Other Ways of Reaching the Younger 
Generation 

5. If you have several departments in 
your store see that the children’s depart- 
ment is located right near the department 
visited chiefly by women shoppers. And 
have a few displays of children’s merchan- 
dise in the women’s department, which will 
lead attention to the goods in the children’s 
department, 

6. Co-operate with child welfare asso- 
ciations. Some of them will furnish spe- 
cial entertainers, such as lecturers, story 
tellers, clowns, to entertain and instruct the 
children. Take advantage of baby contests 
in town, and distribute literature prepared 
by government officials and child welfare 
associations, 

7. Offer special services to children 
who visit the store with their mothers or 
relatives. While the mother shops the 
child can be given a hair-cut in a special 
store barber shop, or in some other way 
engaged. This idea has been developed by 
a few of the large retail stores, but it can 
be used in some form by the small retailer 
as well, ' 

8. Have a special display to attract the 
attention of youngsters. Have a special dis- 
play of photographs of some of the most 
prominent men in town, taken when they 
were kids, 

9. Offer prizes to school children who 
make the best records in their school studies. 
You can arrange a tour of the State or to 
some spot of particular local interest, for 
a number of the brightest pupils. Perhaps 
a set of books to the boy or girl who makes 
the best record in school studies taken as a 
whole. 

10. Make a practice of developing the 
trade of local school teachers. To gain 
their good will means that eventually you 
will gain the good will of the children in 
their charge. Send them letters regularly, 
perhaps offering them reductions in prices. 
Tell them that you will open charge ac- 
counts for them. School teachers are good 
credit risks. The results will compensate 
all the efforts expended. 








Excellent Advertising of Watch 
Department 





AVERY interesting little circular issued 

by Spaulding & Co., Chicago, advertis- 
ing their watch repairing department, con- 
tains the following interesting text: 


Do You Care for Your Watch? 


Do you give your watch as much care 
and attention as you give your auto- 
mobile? 

A watch is a delicate precision instru- 
ment—it needs only ONE DROP of 
oil a year—but IT NEEDS THAT 
DROP. 





Spaulding & Co. offer you the expert 
service of men who thoroughly know 
your watch. Won’t you let them “look 
it over” at least once a year? 








W. A. Petro, a retailer of Swazee, Ind., 
has returned from Louisville, Ind., where he 
went for a medical consultation with physi- 
cians there. 
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Outdoing Thomas A. Edison Himself 
With a List of Questions 





W HILE Thomas A. Edison and his fam- 
ous list of questions are before the pub- 
lic, Between Us takes the liberty of repro- 
ducing a few school questions asked by the 
Board of Regents of New York State, and 
the answers given to these questions by 
children. These answers show what a diffi- 
cult time most of the young generation would 
have in passing Mr. Edison’s now famous 
examination. A few of the answers au- 
thenticated by a member of the State Edu- 
cational Department, are as follows: 
1. For what are the chamois and whale 
valuable? 


The chamois is valuable for its feathers 
and the whale for its kerosene oil. 

2. Name four animals belonging to the 
cat family. 

Father cat, mother cat, and two little kit- 
tens. 

3. What is a blizzard? 

A blizzard is the inside of a hen, 

4. Define a circle. 

A circle is a round straight line with a 
hole in the middle. 

5. Where is the alimentary canal? 

The alimentary canal is located in. the 
northern part of Indiana. 

6. What is a mountain pass? 

A mountain pass is a pass given by the 
railroads to its employees so that they can 
Spend their vacations in the mountains. 

7. Who was the first governor of Massa- 
chusetts ? 

Mr. Salem Witchcraft. 

Of what consists a permanent set of 
teeth? 

Eight canine, eight cuspids, two molars 
and two cuspidors. 

9. Describe briefly the government of En- 
gland. 

The government of England is a limited 
mockery. 

10. What were the weapons used by the 
Indians? 

Bow, arrow, tomahawk and warwhoop. 

11. What is the feminine gender of friar? 

T oastess. 

12. What is the skeleton? 

The skeleton is what is left after the in- 
sides have been taken out and the outsides 
have been taken off. 

13. What does geometry teach us? 

How to bisect angels. 

14. Describe what hardships were suffered 
by the Southerners after the Civil War. 

The wives of aristocrats and of gentle 
birth patiently made their husbands’ trousers 
out of their own. 








The Official Controlment Offices for the 
Rating of Watches, Bienne, Switzerland, 
has delivered a first class certificate for a 
watch submitted by R. Gsell & Co., Inc., 
which is said to be the highest award ever 
given to such a small watch. The diameter 
of the watch plate is 23.5 mm. The watch 
had an anchor escapement, compensating 
balance and Breguet spring. The watch 
was tested in four positions and from the 
oven to the refrigerator during nine days 
no variation was registered. During five 
days the highest variation was 2.4 seconds, 




















RITE SCENTFICALLY BUILT WATCH EJ § 
TWO AND TWO—MAKE FOUR 














. Two and two—make four in watchmaking — 
always: and opinions cannot alter that fact. There 
are two factors in everything made by man—what it is 
made of, and how it is made. ‘What it is made of” governs 
the kind of material used. “How it is made” the achieve- 
ment, the skill, and the human purpose that build out of 
the material the finished product. Two and two make 
four, always. Every watch, then, in the world, is built to 
this unalterable formula. That is why no one make of 
watch is the exact counterpart of another make of watch. 
That is also why one watch exceeds in value another watch. 
They may look alike, be graded alike according to the 
fallacy of how many jewels, but these surface appearances 
do not make watches alike—either in money, worth, or 
service. The policy of one manufacturer may be everlast- 
ingly to refine his product in goodness of material, in im- 
provement of design, in intrinsic values, measured by de- 
pendability, accuracy, and long life. While the policy of 
another manufacturer may be “getting by’: eye service 
instead of time service. So, arbitrary classification is 
manifestly unfair. It is nothing more or less than trying 
to make two and two—more than four. Waltham Watches 
are built upon the policy that two and two always make 
four. The finest material, the utmost in skill and care, 
and seventy years of making watches according to this 
rigid platform. 


Quality First and Last and—an Honest Price for it. 


Makers of the famous Waltham air-friction Speedometers and Automobile Time-pieces used on the world’s leading cars 


WALTHAM 


THE WORLD'S WATCH OVER TIME 
Where you see this sign they sell Waltham Watches 


GIFTS THAT LAST 
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Action of the Escapement 





Written Expressly for the Jewelers’ Circular By H. S. Andrews 




















THE action of the lever escapement is 
not so difficult to understand if it is 
approached from the proper angle. If one 
observes the details involved in each par- 
ticular, and studies the effects derived 
from draw, slide, lock, recoil, impulse and 
drop, the combined action and effect is 
bound to unfold. 

You will observe in an escapement just 
as much as you know, and no more. If you 
are hazy on the action of draw, for instance, 
you are bound to be foggy on recoil. Each 
is separate from the other but they so inter- 
lock in their action that one, without the 
other, would not exist. 

Let us observe draw, first, and see how 
it comes about in a watch. If the escape- 
ment is properly matched and you should 
move the lever a trifle from the banking 
pin, it will snap back to the banking pin. 
Draw causes this safety action which keeps 
the lever from unlocking’ during a sudden 
jar, while the roller jewel is detached from 
the fork. 

Draw is established by grinding the slots 
in the pallet steel so that, when the pallet 
stones are set, the locking face of the pal- 
let forms a “V”-shaped angle with the lock- 
ing face of the tooth, and this angle has a 
tendency to pull the pallet in toward the 
escape wheel arbor. This explanation goes 
for the R stone but the action of the L 
stone is a little different since it is set at a 
greater tangent to the rim of the escape 
wheel, although the effect is the same. The 
angle of draw is established at the factory 
but we can change the amount of draw 
by moving the pallets in or out of the slots. 
If we wish to increase the draw on the 
R stone, we would move the L stone in; 
to increase the draft on the L stone, we 
would move the R stone out. We can 
change the angle of draw by moving the pal- 
let stones sideways in the slots; in doing 
so, however, drop is effected very rapidly 
and should not be resorted to except in ex- 
treme cases. 

Since we know the use of draw in a watch 
and realize its necessity, let us see what it 
does. Suppose we move the lever a slight 
distance from the banking pin, closely ob- 
serving the escape wheel while doing so; 
we see a slight backward movement of the 


escape wheel which will continue backing 
up until the instant unlocking takes place. 
This is recoil. We know that the escape 
wheel was backing up against the power 
of the mainspring and that it required con- 
siderable force to do this, so we immedi- 
ately jump to the conclusion that recoil 
produces hard unlocking and must be a 
bad thing. ; 

Draw is a necessary safety action anc 
we have established the fact that the angle 
at which the locking faces of the pallets 
are set, relative to the locking faces of the 
teeth, is what produces draw. If draw 
causes the pallet to be pulled in toward the 
escape wheel arbor, the escape wheel must 
have moved forward a trifle in order to 
exert the pressure necessary to produce this 
action; if the wheel moved forward a trifle 
while locking, then it has to move back a 
trifle to permit the escapement to unlock 
for, being fast to a central arbor, that pallet 
would naturally have to travel through the 
same space to unlock that it did to lock. 
3y this deduction we discover that draw 
produces recoil, 

Certain actions are injurious to the human 
system but, if kept within certain limits, 
they are beneficial. So it is with recoil. 
If we limit recoil to a certain amount and 
keep it within these prescribed limits, it be- 
comes a useful, rather than detrimental, 
action. 

Science has proven that all bodies pos- 
sess the property of inertia. That is, it re- 
quires power or force to get matter into 
motion and it requires force, in the form of 
resistance, to stop it when it is in motion. 
To define inertia the better, let us suppose 
that you have a wheel-barrow full of 
bricks; it requires considerable energy to 
get it started but, once in motion, it rolls 
along easily; however, when you decide to 
stop it, it nearly pulls you off your feet. 

This same law applies to a watch—if 
the escapement is locked and is suddenly 
unlocked, a certain period must elapse be- 
fore the train wheels get under way or 
gain their full speed. Let us bear this in 
mind while we take up the various other 
natural laws with which we must deal in 
watch repairing. 

Oil is a substance and requires room to 


act. Also, it has body and, being a lubri- 
cant, must hold together in order to func- 
tion properly. We would call this holding 
together elasticity if we were referring to 


rubber—as it is, we call it viscosity. Im- 
agine a fine pivot fitted acctirately to a hole. 
When the pivot turns, the oil holds back 
or resists this turning to a certain extent. 

We know that when one substance is rub- 
bing against another, this action is resisted 
by friction; also the two substances have 
a tendency to stick together. This is called 
adhesion. 

It is said that the earth attracts all bodies 
so, naturally, gravity would tend to stop the 
motion of a wheel because. it is turning 
against the pull of the earth. If we tie a 
weight to a string and whirl it around the 
head, then let go of the string, the weight 
will not follow the circle after the string 
is released—it will fly off in a straight line, 
at a tangent to the circle. This is tangential 
force. The wheels in a watch have a tend- 
ency, however slight, to act this way, espe- 
cially the balance because of its more rapid 
vibration. 

Summing up those forces to be met or 
overcome, we have: inertia, viscosity of 
oil, friction, adhesion, gravity, tangential 
force and, we might add, atmospheric pres- 
sure, although watch parts are so small 
that this last is negligible. 

Let us imagine a runner all set for the 
start. Every muscle tense, on his toes, 
ready to jump at the pop of the gun. Here 
you have a mental picture of what recoil, 
within the prescribed limits, does to the 
train of a watch—backs it up against the 
power just enough to set it on edge, ready 
to go the instant the escapement unlocks. 

In designing the escapement, it was found 
that, to best meet the laws of pressure, fric- 
tion, percussion, etc., three teeth of the 
escape wheel should be covered by the in- 
side corners of the pallet stones, two teeth 
and three spaces covered by the outside 
corners, leaving a small amount of clear- 
ance, called drop. That is, drop is the 
amount of clearance the escape wheel has 
to pass between the pallet stones. Drop is 
measured from the let off corner of the 
tooth to the off corner of the pallet 
stone and should be equal on each side. In 
order to have the correct amount of drop 
on each pallet, the lock should be right on 
each stone. 

The mind grasps facts best by compari- 
son—if we see a sail boat on the water, 
but cannot see land beyond the boat, it 1s 
difficult for us to tell whether the boat 
is moving or standing still. Therefore, to 
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ELECTRIC SOLDERING MACHINE 


“Latest Improved 


OPERATES ONLY ON ALTERNATING 


MONTHS 28 
TO PAY ** 


A Marvelous BASE 
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. 73" x20" 
Invention — HEIGHT 
Our Latest Improved Elec- 10% ” 


tric Soldering Machine brings 
to the jeweler one of the WRIGHT 
greatest inventions known 36 Ibs. net 
for the saving of time, money . 
and labor. 

This ingenious, shock-proof 
machine solders gold, silver, 
platinum and plated goods— 
almost instantly! It makes 
hard soldering just as easy 
and simple as soft soldering. 
And these only begin to enu- 
merate the many advantages 
and remarkable achievements 
it is capable of performing. 






Absolutely 


Shock Proof | writk FOR OUR COMPLETE 
ILLUSTRATED FOLDER GIVING 
MORE DETAILED INFORMATION 


\=@ | SOLDERS GOLD, PLATINUM 
| SILVER and PLATED GOODS 


WITH ANY STANDARD QUALITY OF SOLDER 


SolderingEyewire 66 1, I 99 : , 
wnnnenteen: A Imost Ins tantly Soldering Ring | 


facilitate the soldering of eye stones, even pearls, while 


wires so that bridge will not No. K533081. Price complete — $75.00 Less 6% soldering platinum, gold, or 


touch carbon as heat comes at silver set rings. Set heat con- 























point of contact. Takes two or sold on 10 monthly payments of $7.50 per mo. trol lever at stop No. 2, (me- 
dium heat) for rings weighing 
up to 4 dwts. 


seconds to solder, 


Machine is Very Simply Operated 


The operation is so simple that even the inexperienced 
can turn out much better work and in one-tenth the time it 
takes by the former blow-pipe method. It is not even 
necessary to remove stones from rings or lenses from 
spectacles, as the heat is produced so quickly that the solder 
is melted and work accomplished before the heat has time 
to spread. This also explains the lack of discoloration to 
the article except at the very joint where it has been 
soldered. 


PT ed 
= 
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Guarantee 


E absolutely guarantee these machines in 

every particular and to give permanent sat- 
isfaction. It is so durably constructed and made 
so entirely fool-proof that with the proper care it 
will last you a life time. 








Soldering 
Silverware 


For articles requiring more 
heat, the heat control lever is 
set. at stop No, 3, (high heat). 
All kinds of silverware may 


readily be mended in 30 to 60 —— 
seconds, PHTTTTTTTTTTTTTTTTET EEE EEE EEEEEEEPEPPTTTTTTTTTTT TTT flexible tweezers, 


Soldering Chain 


Fine neck or eye-glass chains 
have always been difficult to 
solder by blow-pipe. Heat con- 
trol lever is set at contact 
stud No. 1, low heat. Use 
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SWARTCHILD AND COMPANY 


29 E. MADISON ST. (Sole Distributors) CHICAGO, ILL. 
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make it easier to determine the correct 
amount of lock, we take the nearest related 
object for comparison, which is the pallet 
stone. As the stone sets in its slots, im- 
agine it sawed into eight. strips, length- 
wise; now if you can mentally transpose 
one of these strips to the locking face of 
the tooth, laying it even with, and parallel 
to, the impulse face, that would be about 
the proper amount of lock. 

After determining the proper lock and 
drop the tscapement would act under, we 
must open the banking pins just a trifle to 
permit the pallet to enter a little further 
into the escape wheel because metals (espe- 
cially steel and brass) expand with heat 
and contract with cold. If the pivots were 
fitted too tightly, they would stick under 
certain conditions; the lever and escape 
wheel expand and contract; also a certain 
amount of space is needed for the oil to 
act. These space allowances are called 
slide. 

We learned that draw produced recoil. 
But there would be no way for draw to 
act unless there was some lock. The lock 
is usually about one and one-half degrees. 
The pallet must slide up the locking face 
of the tooth this amount before it unlocks. 
Hence, the recoil would be the amount 
that the pallet slides up the locking face of 
the tooth before unlocking. In order to 
provide room for oil, etc., we opened the 
banking pins and produced slide. Recoil is 
the sum of lock and slide. If the lock is 
correct, slide can be controlled with the 
banking pins. It should be but little more 
than the lock. 

It is so easy to confuse slide and lock 
that a word here may help. 
lock, bank the watch to drop—i. e., close 
up the banking pins until the let off corner 
of the pallet just drops off the point of the 
tooth; opening the banking pins produces 
slide which does not affect lock in any way. 

This last will be explained in our next 
lecture on “Moving the Pallet Stones.” 





Poor Timing of Watches 





I BELIEVE a great deal can be said in 

regard to the timing of watches, and by 
following some of the methods mentioned 
in this article no small amount of trouble 
as well as loss of time can be saved. 

Did you ever stop to consider that 
watches that are timed in one position will 
nearly always change when put in another? 
Some people seem to think it possible to 
overcome this change by timing them in 
two positions, but alas, this is not possible, 
for a watch which shows a variation from 
one position to the other can only be cor- 
rected and made to run correctly by the art 
of adjusting. 

Watches can be adjusted to keep accurate 
time even when subjected to as many as six 
positions, but can never be timed to do this. 
Adjusting is rarely ever done, however, out- 
side of our factories, and would be difficult 
to attempt even by one familiar with this 
work where an electric clock is wholly de- 
pended upon for time. These clocks in 
many cases are not timed to run close be- 
tween each hour; therefore, one must take 
the time just after it has become synchro- 
nized by the master clock, which. is. on the 
hour. 

Electric clocks are the best a jeweler can 


To examine . 


THE JEWELERS’ CIRCULAR 


secure, but should be checked up by a very 
close running regulator or by wireless, 
which will enable one to prevent “ragtime,” 
which so often occurs. Should the batteries 
be of low voltage and the electric clock fail 
to set during the night, upon starting work 
the next morning this clock might be from 
10 to 20 seconds off time. You would be 
unable to detect this error without some- 
thing to check up by until after you had 
moved the regulators of several fine running 
watches, thereby throwing them off time, or 
perhaps before doing this, send them back to 
the watchmaker marked “poor rating.” 

There is another way whereby poor rating 
occurs. This comes from taking watches 
which are placed pendant up (the only way 
a watch should be timed when not adjusted) 
and after it has been timed to run within a 
few seconds a day in this position, when 
wound regularly and placing them for a few 
days face up and not paying attention to 
the time of winding, but allowing them to 
run 27 to 30 hours. To secure the best 
results, watches must be wound regularly 
and as near to 24 hours from one winding 
to the next as possible. And still another 
way from which they will be found off time 
comes from opening the case and inserting 
a camel’s-hair brush (which is a dust, oil 
and hair catcher) into the balance and spring 
in order to stop same until the seconds of 
the watch and clock synchronize. Should 
you take the trouble to examine watches 
that are put to this treatment you would 
find many small hairs lodged in the hair- 
spring but also caught in screw slots of the 
balance, all of which are very detrimental 
to time keeping. 

Some of the bracelet watches which are 
difficult to time correctly will show a varia- 
tion from one to three minutes even if kept 
in one position, if allowed to run longer than 
24 hours. This is partly due to the iso- 
chronal point which controls our higher 
grade watches but is not found in these. If 
these are timed very carefully in any one 
position they are sure to run entirely differ- 
ent when put to the many changes they re- 
ceive when upon the wrist. The arm can 
be moved quickly in the same direction the 
balance may be rotating, causing the balance 
to nearly come to a stop. Watches of this 
kind should be timed when in use by the 
wearer, having her call in occasionally for 
regulation. 

Take, for instance, one of our higher 
grade watches which has been adjusted to 
positions. The owner has let it fall and 
the balance staff has been broken. This 
watch may be repaired in the best possible 
manner by a fine workman, but, unless it is 
again given a rate in the different positions 
and the time taken at the end of every 24 
hours and the exact variation found between 
each position and alterations made to correct 
these errors. your watch is no longer ad- 
justed to positions. 

For example, we will take a watch which 
was adjusted to three positions.and after 
putting it in order try it in these different 
positions, which are: dial up, dial down and 
pendant up. This watch is not set from the 
time we start it on its rate, but is wound at 
the end of every 24 hours and the time 
taken. Seventy-two hours constitutes the 
length of time required to rate a three- 
position watch. 

We will make the limit three and five 
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seconds. -By -this I mean we will- allow it 
to vary three seconds between dial up 
and dial down, and five seconds between 
dial up and pendant, and the same amount 
between dial down and pendant. Should 
this watch be running in this manner, 


Diat up 54+ | 54) 
Dial down 7— | 12— |} it is very irreg- 
Pendant 30— | 23— |] 


ular. But without doubt there are hun- 
dreds of watches that would even run 
worse should they be submitted to this test, 
which proves accuracy if one understands 
the moves necessary for correction, thereby 
bringing these rates together and proving 
that your watch is in a correct condition. 
A correct rating would be as follows, 


Dial up | 2+ | 2+ |) 
Dial down | 5+ | 3+ |} which is one 
Pendant | 8+ | 34+ ]J 


second out between ends, one second out 
between dial up and pendant and O. K. 
between dial down and pendant. This would 
be found to be a fine running watch after 
being timed further for three days in a 
pendant position, or until found to run 
O. K. for 24 or 48 hours, no other rating 
of a longer duration being necessary. 

Going back to the first rate, how would 
it be possible to time this watch, which, if 
laid “dial up” for a few days, would gain 
at the rate of five seconds a day, but as 
soon as put in.a pendant position would 
start running slow at the rate of 23 seconds 
in two days. You would have to do either 
one of two things: time this watch pendant 
up all the time or “dial up.” But why time it 
“dial up” when it is carried in a near pend- 
ant position in the pocket? 

Is there any wonder when winding and 
taking the time on watches which are not 
tried for positions and corrected that they 
are found to be off time, especially when 
they are hung on poorly constructed racks 
where the motion of the balance can cause 
the watches to swing during the day, and 
then removed and placed in a drawer in a 
safe where they remain over night. Watches 
should always be kept in a pendant position 
whether in a safe or on a rack, if the best 
results are expected to be obtained, but 
if they are not it means just this—a waste 
of time trying to regulate to positions which 
cannot be done, thereby throwing your 
watch off time one day and trying to get 
it back the next. This kind of regulating 
not only causes a great loss of time to the 
department as a whole, but throws watches 
off time which have been timed to a good 
rate in the pendant position by the watch- 
maker at the bench, 

If all watches were adjusted it wouldn’t 
be necessary to stop and consider, but as 
they are nearly all thrown out of position 
adjustment after once being repaired by 
the average watchmaker, don’t you think it 
advisable to keep them in a pendant posi- 
tion? 








John G. Raine, formerly with the Lewis 
Jewelers’ Supply Co., of Denver, Colo., has 
purchased the Robertson Jewelry Co., 123 
S. Tejon St., Colorado Springs, Colo. The 
Robertson company has had its present quar- 
ters for 31 years and has been in business 
at Colorado Springs for 36 years. 
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Ribbon Clasp 


For Wrist Watches. 


FE GG) 


1473 





Made in White, Green and Regular 


Gold, also in Platinum. 


HERPERS BROS. 


18 CRAWFORD ST., NEWARK, N. J. 


ESTABLISHED 1865 


NOTICE 


Established 1858 


Over 64 years at this one business of RE- 
FINING and SMELTING gold, silver and 
platinum, puts us where we're qualified to take 
all the ‘‘guess” out of your refining problems. 
We know the value of scientific refining and 
prompt service; we know you can’t get it in 
bigger measure anywhere than you can get it 
here. If certainties like that appeal, “get in 
touch”’ today. 


We refine anything containng GOLD, 
SILVER and PLATINUM. Try us. 





Bullion Dealers, Refiners and Smelters 


L. Lelong & Bro., Inc. 


Halsey, Marshall and Nevada Sts. 
Newark, N. J. 

















It Is It Stays 
White White 


Seeing Beyond First Cost 


Is what many manufacturers are doing, who are 
using ALBADOR. 








Of course it costs more, but being made of precious 
metals only, it is worth more intrinsically, and the 
saving of Labor and Time, as well as reduction of 
wear and breakage of expensive tools and dies, in 
many cases 


Makes the Cost of the Finished Piece Less 


ALBADOR can be made in many forms of White 
Gold Jewelry, the manufacturing of which is pro- 
hibitive except in Platinum. 


ALBADOR can be formed up without cracking. 


ALBADOR takes enamel without difficulty. Good 
for cases and high grade emblems. 


ALBADOR can be furnished in any of our findings, 
such as Bracelet Boxes, Galleries, Wedding Ring 
Blanks, Seamless Shank Rings, Tiffany style, etc. 


American Platinum Works 


N. J. R. R. Ave. at Oliver St. 
Newark, N. J. 
New York Office—Charles Engelhard, 30 Church Street 



















Refiners 


Gold 
Silver 


Platinum 





HANDY @ HARMAN 


31 Gold St., New York City Bridgeport, Conn. 
SHIP TO SITHER PLANT 
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[Patents Granted by the United States. 
The United States Patents That Have Ex- 
pired and the Registered Trade-Marks.] 





UNITED STATES PATENTS 





Issue of Oct. 17, 1922 


1,432,473. CASE FOR MATCHES, CIGARETTES 
AND THE LIKE. Wrirrtam H. LESTER, 
Elgin, Ill., assignor to Illinois Watch Case Co., 
Elgin, Ill. Filed May 27, 1921. Serial 
472,971. 3 Claims. 

In a case of the kind described, the combination 
of a pair of covers and a holder all having a com- 
mon pivotal connection, means for normally urging 
the covers to open position, and means for support- 





a 72% 
rf a 


ing the holder in an intermediate position between 
the covers consisting of a lug connected with the 
holder and extended therefrom to lie between the 
adjacent ends of the two covers to provide a stop 
therefor, said lug being formed for attachment to a 
connecting medium, substantially as described. 


DESIGNS 
61,543. CANDLESTICK. Witiiam H. Macez, 





—_ 





Wheeling, W. Va. Filed Jan. 30, 1922. Serial 
438. Term of patent 3% years. 





UNITED STATES TRADE-MARKS 


[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said Act.] 





Trade-Marks Registered Oct. 17, 1922 


Ser. 162,015. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) Harry E, Jacost, 
Baltimore, Md. Filed April 10, 1922. 

No claim is made to the word “Trustworthy” 
apart from the mark shown in drawing. : 

Particular description of goods.—Lockets, Ciga- 
rette Cases, Jewel Boxes, Cuff Buttons, Cuff Links, 

Pins, Mesh Bags, Necklaces, Buckles, Bags, Card- 

cases, Match Boxes, Sterling Flasks, Scarf Pins, 

Lavallieres, Brooches, Bracelets, Collar Buttons, 

Earrings, Tie Clasps, Fraternity Emblems, Brushes, 

Mirrors, Manicure Sets, Purses, Nail Files, Nail 

Polishers, Studs, Eyeglass Cases, Lingerie Clasps, 
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Hairbrushes, Guard Chains, Watch Fobs, Cigar 
Cutters, Cigarette Holders, Corkscrews, Key 
Chains and Rings, Pencils, Silver Tobacco Cases, 
Knives, Forks, Spoons, Buttons, Cups, Finger 
Rings, Combs, Napkin Rings, Rattles, Safety Pins, 
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Shoe Buckles, Ear Studs, Coin Holders, Cologne 
Bottles, Watch Chains, Salt and Pepper Shakers 
and Other Small Table Articles of Silverware; 
Ivory Jewelry and Dresser Sets Consisting of 
Combs, Brushes, Manicure Sets, Vanity Cases, Puff 
Boxes, Mirrors, and Picture Frames, and College 
Emblems. 
Claims use since March, 1907. 

Ser. 164,344. (CLASS 37. PAPER AND STA- 
TIONERY.) Tue Parker Pen Co., Janes- 
ville, Wis. Filed May 23, 1922. 

No claim is made to the exclusive use of the 
representation of the fountain pen apart from the 





mark as shown in the drawing. Trade mark con- 
sists of a fountain pen having a red body portion 
and two black end portions. 
Particular description of goods.—Fountain Pen, 
Claims use since Aug. 25, 1921. 











TRADE CONDITIONS 


Both wholesale and retail jewelers of Evansville 
report that their October trade showed a gain 
over the trade of the corresponding month of last 
year. ‘They say that business conditions in this 
section are becoming more and more normal and 
they are looking for a fine holiday trade. Collec- 
tions are holding their own very well. The out 
of town trade has been unusually good this Fall. 
The trade that comes to Evansville from points in 
southern Indiana, southern Illinois and northern 
and western Kentucky is gradually increasing 
from year to year, the merchants report. 





Moses Gans, formerly vice-president and 
general manager of I. Gans & Co., wholesale 
and retail jewelers, who were succeeded 
three years ago by Raphael Bros., has re- 
turned from a business trip on the road. 

Earl Sisson, formerly a pearl buyer at 
Decker and Hazleton, Ind., was a business 
visitor in Evansville a few days ago. 

Hovey H. Tislow, retail jeweler at Peters- 
burg, Ind., who was a recent business vis- 
itor in Evansville, reported that business 
conditions in his community are coming 
along all right and that trade during the past 
10 months has shown an increase over the 
corresponding period of last year. 

Retail jewelers of Evansville will join 
hands with the other merchants this year in 
the celebration of Armistice Day and the 
event will be observed on a larger scale than 
it has been in the past. The day will be 
free from business cares, as it is expected 
that most of the business houses and con- 
cerns will close for the day upon proclama- 
tion of Mayor William H. Elmendorf. 
Practically all the towns and cities in south- 
ern Indiana will celebrate the day this year. 

Local jewelers took a leading part in the 
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late campaign that came to a close with the 
election on Tuesday, Nov. 7. Charles F. 
Artes, of Charles F. Artes, Inc., of 327 
Main St., and Ben Kruckemeyer, of Krucke- 
meyer & Cohn, of 407 Main St., are among 
the leading Republican politicians here and 
have been active in the affairs of their party 
for a number of years. Mr. Kruckemeyer is 
a member of the Vanderburg County Coun- 
cil, while Mr. Artes is one of the chief ad- 
visors of the party in this part of the State. 

Chris Hewig, traveling salesman for A. 
Bitterman & Son, wholesale jewelers at 204 
Main St. is expected home during the 
Christmas holidays to spend several days 
with relatives and friends. Mr. Hewig has 
written his friends that he has had a splendid 
year and that his volume of trade has greatly 
exceeded that of last year and that things 
are looking might good for the coming year. 
Mr. Hewig is one of the best known jewelry 
salesmen who travel out of this city. He 
has been with the same concern for many 
years past. 

The writer visited Hazleton, Ind., a few 
days ago and was told that mussel shell op- 
erations along White River during the past 
Summer had been more active than for sev- 
eral years past and that a great deal of 
money had been paid out to the diggers of 
shells. A great many shells have been 
shipped from points along White River to 
pearl button factories in southern Indiana 
and southern Illinois. With the coming of 
cold weather there will be a cessation of 
work among the mussel shell diggers, but 
early next Spring they will start work again. 
The industry is becoming one of the greatest 
along White River and tributaries. 

Reports from many of the cities in western 
and northern Kentucky like Paducah, Hop- 
kinsville, Madisonville, Pembroke, Hender- 
son, Owensboro and Calhoun, show that 
Fall trade has been unusually good and has 
shown a marked improvement over the cor- 
responding period of last year. The corn 
crop that is being gathered is the best in 
many years and the tobacco crop also is a 
large one and after the various tobacco mar- 
kets open in November and December it is 
expected there will be a big increase in the 
retail trade in various lines. Good prices 
will be paid for tobacco this year and the 
farmers are in a much better frame of mind 
than they were a year or so ago. Many 
thousands of dollars will be turned loose in 
the towns and cities of western Kentucky 
during the next two months. 








Pacific Coast Notes 





H. E. Wellman has opened a new jewelry 
store in Redwood City, Cal. 

George F. Roethe is opening a small jew- 
elry store in Redwood City, Cal. 

Mary Tiura has published notice that the 
sale of the estate of the late M. A. Tiura, 
jeweler of Parlier, Cal., has taken place, the 
purchaser being August Rinne. 

W. H. Jones, a recent arrival in Santa 
Clara, Cal., has purchased the Butler jewelry 
store, located at 15 W. Santa Clara St., San 
Jose, and has already taken possession. Mr. 
Jones recently went to Santa Clara from 
Livingston, Mont., but was unable to find 
exactly what he wanted in Santa Clara, so 
he has purchased in the nearby “Garden 
City” of California. 
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The new and most wonderful improvement in gf a — 


CRYSTALS You GANT BREAK 


watch crystals— 


The G. S. Flexo Crystals 


have been perfected to overcome all the trouble known in the 
fitting of watch crystals. 

Tkey Can Be Easily Adjusted to Any Height or Size 
A small stock of only 2 gross G-S FLEXO CRYSTALS will 
provide a complete assortment to fit instantly any size and 
make watch in both the Open and Hunting case. 
ag ae. lexo Crystals are fully protected by re-issue patent NOT VUELLULOID 


WARNING to retail and wholesale jewelers, any one making, selling or ine Guaranteed not to discolor, shrink, ex- 
serting an imitation of so-called non-breakable “Compression” crystals, not pand or warp 
bearing our trade-mark G-S and infringing on above patents will be prose- : 


cuted by law as soon as we obtain evidence of infringing. Three New York Write for full description and reference 

concerns are now under injunction for infringing on our patent rights. f ss : : 1 h 

BEWARE ot anyone offering for sale secretly non-breakable crystals ©!, prominent Jewelers who are now 
using the G-S Flexo CRYSTALS. 


that infringe upon our patents. 
Manufactured and sold by 


GERMANOW-SIMON MACHINE CO. 


58 MILL STREET ROCHESTER, N. Y. 





an G9 ee 








— 


G-S Flexo Crystal 
Outfit Complete 











PLATINUM SOLDERS 


That have been carefully and accurately developed to 
meet the requirements of the most exacting jeweler. 


Gold, Silver 


and SIX GRADES 


Platinum 
Refiners and Assayers 


T. B. HAGSTOZ @® SON 








13 14 15 
$1.75 dwt. | $2.00 dwt. $2.25 dwt. 


Numbers 11 to 15 inclusive, will resist the action of acid, and are 
guaranteed not to tarnish. 


Number 10 low fusing, mainly for repairs. 


Order Some for Trial 
— MADE BY — 


A. ROBINSON & SON 


ASSAYERS & REFINERS 


10 1l 12 
$1.00 dwt. | $1.25 dwt.| $1.56 dwt. 























709 Sansom St., Philadelphia 











149 CANAL STREET NEW YORK CITY 
Tel. Orchard 1916 








C.W. BUTTS, Inc." 


Manufacturers of 


Crowns, Pendants and Bows 


We make a specialty of white gold crowns and bows, and a:- 





prepared to make very prompt deliveries of same for bracelet watches 





Genuine Herkules Jeweler Saws 


6/0 5/0 4/0 3/0 2/0 0 1 1% 2 
$1.35 $1.35 $1.35 $1.35 $1.35 $1.10 $1.10 $1.10 » #- 10 $1. 10 st 25 a. 25 


Importers Direct i : 
from Manufacturers \ < 


amin Imports °°, heanaa N. Y. 

















THOMAS J. 


DEE & Ga) 


REFINERS 


Let us supply you with 
soft platinum plates, 
solders and wires, also 
5%, 10% and 15% irid- 
ium platinum. 


Sweeps, Polishings, 
Platinum and Plated Scraps. okt. Gen elie pelle and 


MANUFACTURERS ma 


° We manufacture real green 

OTs) [: B Silver, —green gold—plates, wires, 
and solders in 10Kt., 14Kt., 
red golds. 1B) 3 Sa 010) Be Be) 
excellent working 


Platinum and White Gold Wedding 


Ring Blanks. 


Mountings. 
Purchasing and Sales Dept.: 


5 So. Wabash Ave. 





Fancy White Gold 


Selections Sent on Request. 


6} = | (O7-N O18) 


Refining and Manufacturing Plant: 
317-319 E. Ontario St. 
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Several Watchmakers Obtain Degree 
* Certified Watchmaker” from Horo- 
logical Institute of America 

















| i is significant to note that four watch- 
makers recently passed the examination 
for the second grade certificate. The names 
of these successful watchmakers who have 
been granted the degree of Certified Watch- 
maker by the Horological Institute of 
America on Oct. 20th are: 


Walter A. Culbertson, with W. M. Hopp 
& Son, Batavia, N. Y. 
D. G. Erdle, with E. J. Scheer, Rochester, 


Gi Gromann, with Yingling Bros., 
Jersey City, N. J. 
McEachron, with J. H. 


Lynn Peters 
McEachron, Hoosick Falls, N. Y 

The above are now eligible to take the 
examination for the highest degree, “Cer- 
tified Horologist.” 

Those who received the degree Junior 
Watchmaker by the Institute on the same 
date were the following: 


course, a distinct advantage. The very 
privilege itself of being able to advertise 
outside of the store, in the show windows or 
elsewhere that they are certified watch- 
makers, increases public confidence and 
prestige. Every watchmaker should take 
the examination and secure a certificate at 
once. By so doing he will be securing an 
advantage not only for himself but for his 
craft and for the whole jewelry industry 
as well. 

There are many watchmakers who are 
undoubtedly expert but need perhaps a little 
brushing up in book knowledge. This may 
readily be acquired. A list of helpful books 
on horology has been published by the insti- 
tute. This list or any other information 
may be obtained simply for the asking. 

The certificates for the three grades 
issued by the institute are very attractive. 
The secretary of the Certification Committee 








Howard Leroy Beehler, 
Macon Alva Brock, 
Milton E. Buch, 
Ernesto Corda, 


Sumner C. Crosby, 

F. P. Crowe, 

Gerald Debely, 
Ernest T. Desaulniers, 


Eby G. Flory, 

Hugh B. Gill, 

K. T. Gurtovoy, 
Forrest Eliott Harrell, 
L. E. Healy, 

Harry M. Ingraham, 
Theophile Kazmerchak, 
Roy Keagy, 


Carl W. Larson, 

Eugene J. LeBeau, 
Hugh Benjamin Lindsey, 
Solomon Manheim, 
Arthur Nelmes, 
Raymond Foster Otis, L. J. Eno, 
William W. Parker, 


Frank Tyack, 
W. L. Patch, 


F. P. Crowe, 
L. O. Dixon, 


Keagy Watch 


Ernest T. Desaulniers, 


Eby H. Flory, 

L. Eaves & Co., 
Jones & Frasier Co., 
Watkins & Yarbrough, 


James Cramer & Son, 
Harry M. Ingraham, 
Wm. H. Replogle, 


Shréve, Treat & Eacret, 


Hugh Benjamin Lindsey, 
Geo. W. Fairchild & Co., 


Taylor & Taylor, 
Gale-Ford Co., Inc., 


New England Jewelers Institute,Milford, Mass. 
Bradley Polytechnic, 


Peoria, Ill. 
Reading, Pa. 
Irwin, Pa. 


New England Jewelers Institute,Milford, Mass. 


Greenfield, O. 
Berkeley, Cal. 

New Bedford, Mass. 
Lancaster, Pa. 

Santa Barbara, Cal. 
Durham, N. C. 
Richmond, Va. 
Clarinda, Ia. 
Batavia, N. Y. 
Shenandoah, Ia. 
Repair Service, Cincinnati, O. 

San Francisco, Cal. 
New Bedford, Mass. 
Los Angeles, Cal. 
Bridgeport, Conn. 
San Francisco, Cal. 
Bradford, Mass. 
Portsmouth, Va. 


Herman George Rodenhauser, Herman George Rodenhauser, Toledo, O. 


O. J. Rousseau, 

Rocco Spadea, 

Uno L. Sundblad, 

C. R. Sweitzer, 

Allen Teed Westlake, Jr., 
C. G. Wetzel, 

William D. White, 

C. E. Williams, 


Heeren Bros. 


O. J. Rousseau, 


Uno L. Sundblad, 
Hagen-Newton Co., 
Reco Mfg. Co., 
J. B. Baum Co., 


Fall River, Mass. 

Co., Pittsburgh, Pa. 

New Haven, Conn. 
Fargo, N. Dak. 

Long Island City, N. Y. 
Wheeling, W. Va. 
Detroit, Mich. 
Emmett, Idaho 








All details connected with the examina- 
tions may be obtained by writing to the 
Horological Institute of America, 1701 
Massachusetts Ave., Washington, D. C-. 
l‘orty-eight other applicants were granted 
the certificate of Junior Watchmaker and 
these names were published in a previous 
issue of the JEWELERS’ CIRCULAR. 

Too much emphasis cannot be laid on the 
fact that examinations may be taken with- 
out any inconvenience whatever. Applicants 
are examined in their own home town. 

Watchmakers who become certified by the 
Horological Institute of America have, of 


is the Chief of the Time Section of the 
United States Bureau of Standards. 








Mr. Jenkins: 
a week ago to oil those casters? 
creak something awful.” 

Edith: “I know you did, but there is 
not a drop of castor oil in the house.”— 
London Answers. 

x *k 

Daughter: “Pa, what is your birthday?” 

Father of Seven (wearily): “The grind- 
stone, I guess, my child.”—Truth, 


“Edith, didn’t I ask you 
They 
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Old Clocks Becoming Popular 


The old-time clocks are coming back into 
favor in Indiana, to be used as relics rather 
than for their efficiency. The pioneer clocks, 
with their weights and pulleys, are said by 
southern Indiana jewelers to be leading in 
popularity. Every second-hand dealer 
knows their value, both as antiques and as 
excellent time-keepers. 

A woman went into a 4th St. store in 
Evansville recently, antique clock hunting. 
{n the rear, lying under a heavy coating of 
dust and imprisoned behind a wall of cob- 
webs, reposed a stately old clock. 

“How much do you want for that clock?” 
she asked the dealer. 

The hands were gone and probably most 
of the works. The time-piece was scarred 
and appeared as though it had gone’ through 
the battle of Gettysburg. 

“That clock!” echoed the dealer. 
one will cost you $8.” 

“Eight dollars!” exclaimed the prospective 
customer. 

“Yes, indeed,” said the dealer. ‘That's 
a well-known make,” the last in tones of 
(I know a thing or two myself). 

An insurance agent, on a trip in the 
country receitly, took occasion to look 
around the chicken yard of a farmer. In 
the hen roost he found one of the old-time 
grandfather clocks, marred and filthy but 
valuable for its antiquity. The hens had 
used the clock as a roosting place. 

“How much do you want for that clock?” 
the insurance agent asked Mrs. Farmer, 
trying to keep his eagerness of possession 
out of his voice. 

“How much will you give for the old 
thing?” she asked, 

“T’ll give you $5,” quickly said the man. 

“Nope, if it’s worth all that to you I'll 


“That 


_ just keep it and maybe I’ll get a good deal 


more,” replied Mrs. Farmer. 

“Darn!” swore the agent, “why didn’t I 
offer her 50 cents?” 

Jewelers say that they are repairing and 
“making over” more old-time clocks than 
ever before. Some that are being brought 
in are battered and tattered, marred and 
scarred, the owners apparently having 
resurrected them from cellar, attic and hay- 
loft, where they were cast years ago in 
favor of the more modern mouthpieces of 
Father Time, 

Charles Magerkurth, dealer and “doctor” 
of antiques at 408 S. 3rd St., has a number 
of old clocks, ranging from the tall, majestic 
grandfather clock to the smallest clock, 
which were brought to him for repairs. 

One of the wits has remarked that the 
old+time clocks with the long pendulums, 
ticking slowly and loudly, will never be a 
favorite in the dark parlor on sister’s beaux 
nights. 

The usurper is the speedy and bright little 
alarm clock. 

According to the village wit, the old clocks 
solemnly tick—‘‘Ta-ake y-y-yo-ur_ ti-me. 
Ta-ke y-y-yo-ur ti-me.” 

The snappy little alarm clock, on the other 
hand, ticks this way: “Gettogether—getto- 
gether—gettogether.” 








An involuntary petition in bankruptcy has 
been filed by the Germanos Import & Export 
Co., Chicago, Ill. 
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LEES & SANDERS 


Leading Manufacturers Now Send to Us 
and Are Well Satisfied 


SWEEP SMELTERS, 
BIRMINGHAM,ENG. 

















Webster-Whitcomb, Magnus and Elect 
Watchmakers’ Lathes 


Manufactured by 
Waltham, Mass., U. S. A. 





F. W. DERBYSHIRE 








Replate 
Silver 


Modern Methods—All Finishes 


Missing or melted parts supplied. 
If it can be done, We do it Better. 


Estimates Furnished 


GILBERTSON & SON 


Silversmiths 


5 So. Wabash Ave. CHICAGO, ILL. 

















OUR SPECIAL 


Polishing Motor | 






Has Three cases 


y% H. P. 
Two Polishing Buffs 


Two Polishing Brushes 
One Stick Rouge 
One Emery Wheel 


Price Reduced to 
$16.50 


This motor will run on 
any current either alter- 
nating or direct. The 
Motor that will put on a ‘ 
high polish and finish Write us for price of other polishing 
the job. motors from 1/6 to 5 horse power. 


KING & EISELE CO. ‘ec 


10-20 N. Division St. Buffalo, N. Y. 
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/ I. GREENFELD \ 
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102 Fulton St., New York City 
Single Stone Rings, With and 
Without Diamonds a Specialty 


Most Original Styles Always on Hand 
Special Order Work Promptly Executed 











BUSCH 
KOM scALES 


Catalogue HERMAN KOHLBUSCH, Sr., Inc. Established 
on request 41 Union Square, New York 1859 








R. SCHURMAN-—Expert Watchmaker 


to the Trade—Prompt Service. Complicated Watches 
My Specialty 


A. VOLK—Diamond Setting “rit 7.2." 


Room 1112 159 N. State St., CHICAGO 

















The BUYERS’ 


The Jewelers’ Circular Pub. Co., 11 John Street, New York 


DIRECTORY 
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